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Let the Car Stand 
As It Is... 


Recently we asked the Moon distrib- 
utors what kind of car they thought 
we ought to build for the future. 


Practically every man of them an- 
swered: “Build exactly the same kind 
of car you are building now.” 


This remarkable unanimity, of 
course, reflects not only the personal 
opinions of these men, but the satis- 
faction of Moon owners as well. 





It is a timely thought for every 
automobile dealer who is not giving 
similar satisfaction to his owners, 
or is dissatisfied with his volume of 
new business. 











MOON MOTOR CAR COMPANY » SAINT LOUIS + U.S. A. © 


DIANA <8’? IS ALSO PRODUCED BY THIS COMPANY 
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CAUTION: In our Eclipse Bendix Drive advertisements, appearing each month 
inThe Saturday Evening Post andThe Literary Digest, the public is being cautioned 
to buy none but genuine parts and to look for the name ‘‘Bendix’’ on each part. 


Rely on This Label 


The red and yellow label is a symbol of QUALITY. It bears 
the trademark “BENDIX” and you will find it on every 
genuine replacement spring for the Eclipse Bendix Drive. 
It is an assurance of satisfactory and dependable service. 


It pays to sell none but 


GENUINE PARTS 





CLIPSE MACHINE COMPANY, ELMIRA, N.Y. 


ECLIPSE MACHINE COMPANY, HOBOKEN, NEW JERSEY 
ECLIPSE MACHINE COMPANY, Lid., WALKERVILLE, ONTARIO 
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Even where you can 
move the crank only an inch 
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“YANKEE” 
Ratchet Breast Drill 
Cuts Continuously 


That’s why garages are buying 
a second and even a third 
“Yankee” Drill. 

The “Yankee”? DOUBLE 
Ratchet enables you to drill in 
places too cramped for other drills 
to operate. It saves lost motion 
because every movement of crank, 
whether back or forth, sends drill 
into work. 

And that’s only one of five 
ratchet adjustments. A touch on 
Ratchet Shifter gives Plain Drill, 
Left-hand Ratchet, Right-hand 
Ratchet, DOUBLE Ratchet, or 
Gears Locked. 


Two speeds; you can change in- 
stantly without removing drill from 
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“YANKEE"N? 1555 


»—— work. Just shift lever at base of 
A finger hub. 

touch on No. 1555 (Illustrated) 3-jaw; No. 
Ratchet 555, 2-jaw. Hold % in. drills. 
Shifter No. 1545, 3-jaw; No, 545, 2-jaw. 
gives any Hold 3% in. 

} nn - For smaller drilling jobs use 
adjust- “Yankee” Ratchet Hand Drill 
mente. ln with five ratchet adjust- 


Some other “Yankee” Tools 
Automatic Feed Chain Drills 
wm Attomatic Feed Bench Drills 
' Ratchet Bit Brace 

Ratchet Screw-drivers 
Ratchet Tap Wrenches 
Vises, with Removable Base 


Dealers everywhere sell “Yankee” Tools 


““Yankee” on the tool you buy means the 
utmost in quality, efficiency and durability 


pew 





Here’s a mighty 
interesting little 
Tool Book for 
you. It shows all 
“Yankee” Tools, 
their construction, 
and operation. 
Write for your 
copy today. 


NORTH BROS. MFG. CO., Philadelphia, U. S. A. 


“YANKEE TOOLS 
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The Bullet Type 
Is Going Big 


Walden 
'Fore-Lite 


There is an established and an 
active demand for the Walden 
Fore-Lite. It is one of the things 

that owners WANT to buy. 












For that reason it is particularly im- 
portant for jobbers and dealers to know 
about and stock it. 


gy Pats. Ane? 
Ore-LKe& 
Spicago,U U.S. naa 


g 






Having the Walden Fore-Lite on hand— 
ready to sell—is not unduly expensive. And 
even if it were, the quick turn-over dealers 
are getting makes the initial cost of stocking 
it relatively unimportant. 





/ The fittings for the Walden Fore-Lite are practi- 

cally universal. The popular Bullet Type is made 

in only one model. It operates on any car. There 
is no dead stock. 


For further information, and descriptive literature 
—if you are not already familiar with the purpose 
and principle of the Walden Fore-Lite—write us. 
WALDEN FORE-LITES SELL! 


The Walden Company 


1114 S. Michigan Ave. Chicago 
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Why Studebaker Rates 


on Time Purchases 
are Lowest 


Three years ago Studebaker utilized its vast resources to 
enable any Studebaker dealer to sell cars on fair and liberal 
rates to those who buy out of income 








And today no car in the world offers lower 
rates to the time purchaser than Studebaker 


Financing rates which most competitive cars cannot approach are 
made possible by these 5 factors: 


Stability of Studebaker with one hundred million dollars of 
net assets, no bonded debt and no bank loans—assurance 
that no Studebaker will ever become an orphan. 


Depreciation cut to a minimum by Studebaker’s “No-Yearly- 
Models” policy. 


Intrinsic worth of the Unit-Built Studebakers which makes 
them stay sold. 


One-Profit prices which mean that the purchaser has an 
equity so substantial that he will not sacrifice it. 


Re-sale value maintained by the popularity of Certified 
Studebakers sold under the famous Studebaker Dealer’s 
Pledge on Used Car Sales. 


Wn & GQ NO — 


ECAUSE of the above factors, scores of the 

largest banks in the United States have 

made money available for time purchases of 
Studebaker cars at rock bottom rates. 


This low-interest money is placed at your dis- 
posal through a financing organization exclu- 
sively engaged in serving Studebaker dealers. 


This is aggressive, intelligent cooperation 
from the factory. It is the kind of support 
that makes the Studebaker dealer a preferred 
merchant in his community. 


The Studebaker franchise grows steadily 
more valuable as Studebaker dealers look for- 
ward to a 1926 even more profitable than 1925. 


THE STUDEBAKER CORPORATION OF AMERICA, SOUTH BEND, INDIANA 
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Nash Leads the World in Motor Car Value 


Nash Orders on December Ist 
55.2% Greater than Entire 
December Shipments a Year Ago 





Again! In December! Nash sales are overstepping 
the high marks established in 1924. 


Inspired by the compellingly attractive quality and re- 
cent radically reduced prices, demand for Nash cars 
continues to sweep upward with unfailing regularity. 


Asearly as the first day of December this year Dona 


fide orders on file surpassed shipments for the entire 
record-breaking December of 1924 by 55.2%. 


And the present situation points to a figure at the 
end of the month that will be even more impressive 
and significant. | 


Just think what it means! Another link to the 
chain of Nash record-breaking months. Another 
month of big profits for every Nash dealer. 


If you’re not satisfied with your present line—if you 
would enjoy all the advantages Nash offers—resolve 
now that you will enter 1926 with a Nash contract. 


THE NASH MOTORS COMPANY, Kenosha, Wisc. 


NAS H- 
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The Acid-Test of ene 


Aiter all is said and 
done, the acid-test of a 


product’s worth is— 
“Does it sell?” 


Aside from the many 
technical reasons that 
make James Motor 
Valves better—they sell. 





Here, then, is the big 
reason why you should 
investigate the liberal 
profit-making sales 
proposition of the 
James line. Write today 








JAMES MOTOR VALVE COMPANY 
1314 Maple Street . Detroit, Michigan 
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Summary and Index of Important Events in 


This Week’s Automotive News 


Detailed Stories from Motor Acer Staff Writers and Special 
Correspondents Appear in News Section Beginning on Page 32 


OUTHERN sales materially boost business 

volume in December as manufacturers 

slow production. Tire prices causing 
study. Page 32. 


Disher, Warfield and Pettingell are re-elected 


president and first and second vice-presidents of 
A.M. A. Page 32. 


Three bills affecting welfare of industry 
reach Congress. Page 33. 


McNaughton and Stephens are promoted by 
Cadillac. Page 32. 


Buffalo reports November sales above those of 
last year. Page 43. 


Rollin Motors files voluntary schedule in 
bankruptcy. Page 43. 


License law blamed for November decline in 
Iowa car sales. Page 43. 


New York rubber exchange expected to open 
about Jan. 15. Page 33. 


Studebaker announces new finance plan 
through Industrial Acceptance Corp. Page 33. 


Western dealers gather in Denver for N. A. 
D. A. Sales Congress. Page 34. 


North Carolina is boosting campaign for more 
winter business. Page 34. 


American Road Builders’ Association making 
plans for big Chicago convention and show, 
Jan. 11 to 15. Page 36. 


Sales of cars in California for November are 
greater than any like month in the last five 
years. Page 36. 


Automotive plants in Cleveland are making 
extensive plans for greater production in 1926. 
Page 37. 


Accessory houses in northwest report excel- 
lent fall business. Page 37. 


Revenue collections from automotive industry 
for first ten months of 1925 show decrease over 
similar period of 1924. Page 37. 


Belgian automobile show develops much com- 
petition between France and America and is 
only truly international exposition in Europe 
this fall. Page 38. 


San Francisco plans to combine dealer meet- 
ings with Pacific automobile show this year. 
Page 38. 


Huge automobile arcade to be constructed at 
Miami. Page 38. 


All car and truck booths are already taken 
for Kansas City automobile show Feb. 13-20. 
Page 39. 


Utah expects excellent holiday business from 
rural trade as result of fine crop returns. Page 
39. 


Introduction of Pierce-Arrow’s smaller model 
aids sale of larger car, recent sales records show. 
Page 39. 
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Rebuilding Used Cars to Sell New Ones 


Community Motors, Chicago Oak- 
land Distributor Has Struck 
Medium Between Doing Too ? 
Much and Too Little to Trade-Ins A | 
In Making Them Salable and = ger 


Satisfactory 











Se ae 


Here is the way the car looked after 

passing through the shops of Community 

Motors, Inc. It is virtually a new car 

and several refinements have _ been 

added. The cowl lights, for example, 

have been put on. The car carries a 
new car guarantee. 













} 


water rere 


eng a2 ann 


Above is shown a car as it appears before reconditioning. It pay to tear used cars down to bed rock and rebuild them. 


is a typical example of a car taken in for rebuilding and shows It is too costly and you cannot get out of them the money 
un on ae a vay oy refinishing a a bor ) This that went into the rebuilding. It is generally a mistake 
t t t : 
a to take a 1922 model and rebuild it into what virtually is 
a current model of that particular make. 
By B. M. IKERT ‘ 


It also is not sufficient in most cases to merely slap a 

_ . new coat of paint on a used car when the chassis of that 

ELLING the used car customer a reconditioned vehi- ' . : : 
S she, cavevine wheb neastiedlin eouiitains a ame ane car is not mechanically right. True, the customer is 
guarantee, in the hope that the satisfaction he will 





















































have with it may induce him to buy a new car from them > USED CAR INSPECTION REPORT ees 
is one of the sales promotion plans of Community Motors, ee ea 
Inc., Chicago Oakland representatives. mec isa] Tova [eat] _ rors 
But in addition to this the company believes firmly in or ie ne ee | 
developing a used car clientele and to that end seeks to DUCO—Open ee or apnea eS a Se 
give customers who buy these cars the same treatment ene ee Te oe See 
as that handed out to the purchasers of new vehicles. TiReS (NeW REL EP fo] | Chu cH—ine Ovephauled | 1680 
Community Motors feels that as long as it has to contend i eae saguatiidien Titcaaeit Cah eevtned | | 
with used cars it is far better to make a real business EP mmm OE gen gga 
of merchandising them than to curse them as a necessary arpets (front or rear) 18.00 ER vores — a 
. : 3.00 TRANSMISSION overhauled P 42.75 t 
evil. ie te BRAKE bands relined | —:12.00 | ! 
This company is in business primarily, of course, to sell ne -_ |) an |! 
Oakland cars. Clean sales naturally are the most desir- Grind vaven and clean carbon... | 48.00 Se ee 
able. At the same time Community Motors knows as well ee 8 ae eau... 3.00 
as all dealers know that trade-ins are inevitable. wade a aA AND eet - 
Instead of making these trade-ins liabilities and dead- rmsoner Neamt fe ap iy Spronemenenccmniammaaa ape 
wood, they are turned into assets—salable merchandise. eo Fae TOTAL ...._—___}- 
All because this company uses good judgment in what maak comes ati aeadisian nein 
it takes in as used cars and because it does a real job en pe cio ; _ sae ciidiin sactonacaae Oriana 
of rebuilding them. eens CORRTESIARN ORES LT NR RSE | 
There are those who say it is best to sell used cars Th : 
in the condition they come in. Others do not bother with pth ie ta - = —s a = 
them at all, while still others go the extreme in rebuilding in which the branch manager makes out the used car inspection 
them. report, shown above. The company knows from the report 
Several enterprises of the past have shown it does not SE 0: Aaa A A SNe Saw Ss PS 


can quote the car owner the proper allowance for his car. 
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Machinery and equipment play a big part in the shops of Com- 
munity Motors, Inc., and no doubt the time saving effected by 
proper equipment is largely responsible for cutting down operat- 
ing expenses. Here, for instance, is shown a motor driven wheel 
used for dressing down superfluous metal on a welding job. 
Naturally this is much faster than the hand operated rasp. 


largely influenced by the paint, but there must be good 
value in the car under that paint. Paint means little 
when the battery goes to pieces or the timing chain 
slips a tooth. 

There must be a happy medium somewhere between 
doing nothing to a used car and completely rebuilding it. 
From the success the company is having it would seem 
Community Motors neither does too little nor too much 
to its used cars. The work is commensurate with the 
price the company can get for such a used car and the 
buyer of it gets approximately a new car. 


New Car Prospects 


The company feels if the owner of one of its recondi- 
tioned used cars drives such a car for a year or more 





~ 


A view in the trim shop of Community Motors, Inc. In every case where the 
top structure is worn or is in need of refinishing, it is customary to put on 
new material, new moldings, etc., in order that the structure may be in keep- 


ing with the repainted body. 
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with satisfactory results he is very apt to come back to 
the establishment when he is in the market for a new car. 
The logic behind this is good and Community Motors is 
prepared to show that the plan works out in precisely that 
manner. 


Discretion naturally is exercised in taking in used cars 
The company knows exactly the makes of cars that have 
a resale value and confines itself to reconditioning these 
cars only. There are five branches of Community Motors 
in Chicago and in every case the branch manager passes 
judgment on the cars to be taken in for allowance on 
new car sales. He either accepts or rejects them. If the 
car is too old or of a make difficult to sell it is not 
accepted. 


A full report of the car’s condition is made by the 
branch manager and back of every item is placed the 
approximate price to recondition it. The company knows 
what it can get for the car when it has been reconditioned 
and the mechanical report shows the cost of reconditioning. 
Hence subtracting this from the former indicates the 


price which the company can allow the customer for the 
car. 


How Far to Go 


Now, in the rebuilding of any motor car it is a question 
of just how far to go. 

Some concerns have tried complete rebuilding, even to 
stripping the car down to the bare frame and then one 
by one rebuilding the various units until there was vir- 
tually a new car when all was complete. That is carrying 
the rebuilding plan to one extreme. 

Then we have those who put on a little paint here and 
there, fit a new tire, install a new battery perhaps, and then 
call such a car a reconditioned car. The purchaser of such 
a car gets little more than he would had he bought it 
before this “reconditioning”. This is the other extreme. 

There must, then, be a point somewhere between these 
two extremes, where a purchaser of a rebuilt car gets 
exactly what the name rebuilt implies. 

From our recent observations in the shops of Com- 
munity Motors we believe this institution works on a 


The company uses pyroxylin finishes in paint- 

ing the cars and naturally these are applied 

by air brushes which saves time and insures 

a good durable job. The company also main- 

tains a good wood working shop for rebuilding 
damaged bodies. 
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All of the machine work on connecting rods, bearings, etc., 

is done by skilled machinists. The machine shop of the Com- 

munity Motors, Inc., is fully equipped with machine tools and 

other fitments to handle every conceivable kind of job likely 
to be encountered in reconditioning chassis. 


plan whereby not too much nor too little work is done 
upon its cars rebuilt in its own shops. 


Looks is no doubt the first requirement in a motor car 
and to that end Community Motors has an elaborate paint 
shop wherein its cars are refinished. But before any 
paint is applied the body is put into condition. All dents 
are removed and broken fenders are straightened and 
welded. The company has found welding such fenders is 
very practical. The welded joint is strong and all 
superfluous metal is brought down to the surface by an 
electrically driven wheel, which is by far a quicker and 
better method than the old hand operated rasp method. 


While the car is being painted the radiator shell, lamp 
rims, hubs, and similar parts are sent to a nickel-plater 
and come back by the time the body is refinished. Mean- 
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while, if the top material does not pass inspection, it is 
removed and a new covering applied. 


There is a carpenter shop which takes care of all body 
repairs requiring the forming of door pillars, sills, wind- 
shield headers, strainers, etc. This department is 
equipped with power-driven band saw, planer and other 
wood-working machinery. 


Specialists take care of certain work. Thus there is 
the blacksmith shop wherein craftsmen take care of all 
such work as straightening axles, frames, welding, and 
forming special parts requiring forge work. 


Well Equipped Machine Shop 


The machine shop is excellently equipped and in this 
connection it is interesting to note that the machinists 
do all the fitting of parts requiring accuracy. Thus all 
piston and ring work, bearing work, valve work, etc., is 
done by machinists,. leaving the other mechanics to do 
only the tearing down and assembling. By thus central- 
izing the work better control and uniformity of product 
are assured. | 


Little delay is encountered in the execution of the work 
owing to the thoroughness of the inspection report made. 
out for.each car. This report in a sense constitutes the 
repair order. ey ae | | 

A copy of the used car inspection report blank is repro- 
duced on these pages and it will be noted that this report 
has been arranged in about the way a person would judge 
a used car. Thus the item of paint comes first, because 
it is the finish which impresses one first. Then follow 
tires, body, fenders, etc., until the mechanical units are 
reached. 


The prices quoted are those which a customer would 
have to pay in the shops of Community Motors if the work 
were done in the ordinary course of service. Thus, if a 
customer wished to have a windshield glass installed, the 
valves ground and carbon removed he would pay $9 and 
$12 respectively. | 

When the branch manager inspects the car he jots 
down the prices as given in the column marked “Total” 
and adding together these prices tells him exactly what 
it will cost to recondition the car. 








Dragging Brake Tests 


Naturally after brakes have been re- 
lined or adjusted a test must be made, 
because in correcting one fault the me- 
chanic may have created another and 
the brakes may be dragging. 

A simple rolling test by which the 
mechanic can test the brakes is given 
by Mr. G. C. Mather, chief engineer 
Paige-Detroit Motor Car Co. Here is 
what he says: 

“Fortunately, brakes don’t go bad all 
at once, and as they become less and 
less effective the driver just naturally 
applies them earlier and more energeti- 
cally; however, in emergency, he cannot 
stop so quickly as he should, so that he 
is risking accident as long as the brakes 
are not at their maximum stopping effi- 
ciency. 

“The opposite fault with brakes, on the 
other hand, may exist without the driv- 
er’s realizing it, though if he did he 
would be just as eager to correct it as 
to repair brakes that fail to stop the 
car efficiently. This second fault is 
dragging brakes—brakes that are too 


tight, and therefore exert a constant drag 
on the engine, with a corresponding in- 
crease in fuel consumption. On an up- 
grade climb, the least drag affects the 
performance of the car. 

“Here is a test that anyone can make: 

“On a well-paved level highway, attain 
a speed of 30 m. p. h. then shift into 
neutral and coast. Begin timing the 
deceleration when the speedometer shows 
25 m. p. h.; at the end of 60 sec. the 
car should still be rolling 5 miles an 
hour or faster. If it isn’t, look for 
dragging brakes. 

“A more certain test can be made, and 
is well worth while. Jack up both rear 
wheels, and with the shift lever in neu- 
tral, turn each wheel forward by hand, 
first one and then the other. If the 
brakes are free, the opposite wheels 
should turn backward, easily and evenly. 
Any ‘swishing’ sound or resistance indi- 
cates that the brake drums are making 
contact with the bands. 

“If the bands are too tight, readjust 
them. In many cases, however, the 


dragging is due to out-of-rournd bands, .~ 


which must then be trued up.” © 


of lawyers and courts. 


Business Cases Reported 


Volume One of the Harvard Business 
Reports has been published by A. W. 
Shaw Company, Chicago, to be sold at 
$7.50 a copy. This volume of over 500 


pages contains reports of 149 business 


cases selected from over 3,500 cases 
collected by the Harvard Graduate 
School of Business Administration 
through its Bureau of Business Research. 

Each case presents an actual situa- 
tion which arose in real business, the 
actual method by which the situation 
was met, and the reasons which in- 
spired its selection as an example. The 
decision stated in each case is that of 
the business firm and in no instance has 
the Harvard school injected its own edi- 
torial opinion. 

These reports are expected to furnish 
precedents and examples for the guid- 
ance of business men just as the law re- 
ports of the various states furnish pre- 
cedents and examples for the guidance 
Other volumes 
of business reports are to be published 


‘from time to” time. 
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Here’s How “Chet” Hassell Sells ‘em 
Automotive Gifts For Christmas 
A Few More Days to Go and Do Likewise 











SHEPPARD GARAGE CORP. 


a HET” HASSELL is a service manager. He was 


not satisfied with his income, so he decided to 


Wied ese xCOND oTnumT increase it by selling accessories to customers whose 
\V/ NIAGARA FALLS, N. Y¥. | . 
cars came into the shop. He looks over the car and de- 
N ber 23, 1925. . . ° P 
a ne cides what articles of equipment the vehicle needs. 
Motor Age., 





5 So Wabash Ave., 
Chicago, Ill. 


Gentlemen: 


I am attaching copy of a letter that 7 am 
sending to all our customens, in conjunction with the 
"Give something for the car for Xmas" campaign. 


First of all let me state that [ am a firm 
believer in the "Ask ‘em to buy" campaign. Motor Age sold 
me on that proposition quite some time ago, and I find that 
our Accessories sales have increased over 344 this year, 
principally due to the fact that when a customer comes into 
our service station, I look over his car, and determine 
just what certain accessory he can use to the best advantage, 
on that particular car. While I do not sell them 1004, 
nevertheless I do get a huge percentage of this business. 


I am also enclosing a copy of a small *add* 
that I am running in our paper for one month, ending 
Christmas night. The reason for my selling them "Chet* 
Hassell, along with their accessories, is because I believe 
if we make this sound more like a personal transaction, 
we can sell the Ladies. This is from past experience. 


I would like for you to publish the copies 
attached, as I believe that should every Service Manager 
use something along thie line, te will swell his sale of 
Accessories, which is incidentally good business for his 
house. Along that line, the more money he maxes, the 
larger his salary can be. 


Thanking you for this service, I am 


Yours very truly, 


SHEPPARD GARAGE CORPORATION. 


em EY off Ore 
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Did you ever think of giving 
something for the car 


for “Xmas’’? 


Let “Chet” Hassell help you 


select some useful gift, at 


SHEPPARD GARAGE CORPORATION 


240 2nd Street, 
NIAGARA FALLS, N. Y. 








How “Chet” Hassell advertises to sell automotive gifts. 





Then he makes his proposition to the owner. That’s a 
year ‘round business. 


But at the Christmas season Mr. Hassell brings in 
added profit by promoting the sale of automotive mer- 
chandise for Christmas gifts. This year he started 
running an ad in the local newspapers a month before 
Christmas and will continue it up to the evening of 
Dec. 24, inviting the public to let him help them select 
their Christmas gifts. He also devised a very effective 
circular letter to send to all his customers and pro- 


spective customers. This letter is reproduced here. 





SHEPPARD GARAGE CORP. 
240 SECOND STREET 


NIAGARA FALLS, N. ¥. 





Well folks, no doubt you are doi consider- 
able Christmas shopping at this time. We always remember 
Dad and Brother, also a great many of our friends, with 
@ tie, a pair of socks, silk shirt, cuff buttons, an 
umbrella, etc. 


Have you ever thought of "giving something for 

the car for Christmas.*® You know every car owner has a 
pe pride in nis car, and wants it dressed up so it will 

ook it's best. If you ride in that car, you will feel a 
certain pride also, esSpecially if you were the donor of 
Say, @ pair of cowl lights, uome lights, parking light, 
cigar lighter, step plates, rear view mirror, automatic 
windshield cleaner, skid chains, trunk, spring covers, 
motormeter, radiator lock cap, rear fender guards, or 
possibly a heater. 


Why not call at 240 Second Street, and ask to 
see "Chet" Hassell, who will help you select what is 
most suitable for the car you have in mind. 


We have small catalogs with numerous items 
listed. Call ‘phone 147, leave your nae and address, 
and "Chet" will be glad to mail you one of these catalogs, 
if you cannot come to the garage in person. . 


Don't forget, - "Something For The Car For 
Christmas" - tnois year. 


Yours for better service, 


SHEPPARD GARAGE CORPORATION. 


By 0) Chora, 
‘Service Wanager. 


ACH/WFR 





Letter used by “Chet” Hassell to get Christmas business. 
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Monthly Flat Rate Service Plan Builds 
Big Business in Texas 


Proper Maintenance to Prevent 
Costly Repairs Is Keynote of Sys- 
tem Established by N. J. Newby 





, 
Re, 
sae , 
. ~ 





4 wy 
f/ Sa 


J So 
OOP hog rs 
a ey 
; Pa 





- 


N. J. NEWBY 


Head of system servicing cars and trucks for flat rate 
monthly fees. 


flat rate of so much per month per vehicle and 

making money on it is what the Newby Garage Sys- 
tem down in Texas is doing and making a great success 
of it. 


N. J. Newby of Dallas inaugurated the flat rate monthly 
maintenance system for motor vehicles at Fort Worth 
some four years ago. Garagemen hooted at the idea, but 
Newby stuck. Today he operates seven flat rate serv- 
ice shops in as many Texas towns, is establishing the 
eighth and soon will extend his system to New Orleans, 
Kansas City, Oklahoma City and other larger cities. 


The Newby system is unique and simple. The New- 
bys entered into a regular contract with individuals and 
corporations to service motor vehicles at a flat charge 
of $8 a month. They have simply applied the old adage 
of “an ounce of prevention is worth a pound of cure,”’ 
or a “stitch in time saves nine,” to the garage busi- 
ness and found it went over big. It has proved a big 
Saving in repair bills to operators of motor trucks and 
shows a nice profit to the Newbys. The Newbys say 
they make money preventing repairs. 


The Newby argument in soliciting business for the 


flat rate monthly service is simple, direct and appealing 
to most business houses. 

For example a business concern operates a fleet of 20 
trucks. Chances are this firm must employ two mechanics 
to service these trucks at a salary of $240 per month 
and rent a place where repair and service work can be 
done at $40 per month, making a total of $280. In 
addition the fleet owner must furnish tools and main- 


Gita ste motor vehicles, under contract, for a 


tain tow-in and trouble cars at heavy cost. The Newbys 
do the whole thing for $160 a month. 


Here is what the Newbys agree to do for a flat rate 
charge of $8 a month per motor vehicle: 


To furnish skilled labor, tools and pull-in service 
necessary for repairs and upkeep of vehicles. 

To inspect and grease once each week for the first 
four weeks after signing up, and once every two weeks 
thereafter. 

To tighten and adjust all parts, replace broken and 
worn parts, including accidents, wrecks and burnt out 
bearings. 

To keep their garages open and ready for service all 
hours, day and night. 

To maintain a pull-in service all hours, day and night, 
by which clients’ machines in city limits will be towed 
to garage without charge and from without city limits 
at reasonable cost. 

To keep trouble car ready for service at all hours, 
day or night, for benefit of clients whose machines may 
go dead in action, and repairs must be made before 
trip is completed. 

To furnish all parts used in replacing broken or 
worn parts, and all grease and oils used on clients’ 
machines at regular manufacturers’ list price. 

To make no extra charge for labor in connection 
with removing or replacing parts to be welded, sol- 
dered, heated or reground, and to charge not more than 
prices prevailing at reliable garages for welding, 
soldering, heating of such parts, or for boring 
cylinders. 


The Newbys do not include tire trouble repairs, re- 
charging batteries, magneto work, repairs on tops, cur- 
tains and bodies, washing, polishing and storage in the 
flat charge of so much a month per vehicle. They assure 
clients charges for that line of work will not be more 
than those prevailing at reliable garages. 


The Newbys will not enroll part of the total number 
of motor vehicles of any individual or corporation used 
for commercial purposes. The entire number must be 
enrolled before the flat rate contract obtains. 


The Newbys will not accept motor vehicles for the fiat 
rate service unless such vehicles are in good condition. 
Vehicles offered not in good condition, will be placed in 
acceptable condition at prices prevailing at _ reliable 
garages for such work. 


The flat rate per month service may be terminated by 
either party on ten days’ notice. If the client terminates 
the service and there have been accident repairs or motor, 
front or rear end dissembled and repaired in 60 days prior 
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Inspection card used as guide in Newby’s monthly flat rate 
service system 


to the notice given, the regular charges prevailing at 
reliable garages for such work will be made. 

The Newbys do not buy, sell or exchange motor 
vehicles of any kind. They are not accessory, parts, 
equipment, tire or battery merchants. They do not oper- 
ate their shops in the ordinary manner. Their service is 
confined to persons or concerns having motor vehicles 
enrolled with them on a flat basis of so much a month 
per vehicle. 

The Newby system is something like insuring motor 
vehicles against being out of commission because of 
damages or repairs. The owners pay a nominal sum 
monthly and are assured their vehicles will always be in 
running order. They take no risk. They simply enter 
into an agreement to pay the service charge monthly, plus 
the regular list prices for parts, oil and grease and cease 
to worry about repair bills. 

Actual experience taught the Newbys that seventy-five 
per cent of repair bills on motor vehicles was due to lack 
of proper adjustments and lubrication at the proper time. 
Experience also taught them the life of the wearing parts 
of motor vehicles could be doubled by proper care. In the 
school of experience they learned that in the majority of 
repair jobs the labor necessary to remove and replace 
worn out or broken parts, costs more than the parts 
themselves. 

With these things in mind the Newbys have established 
& Service system for motor vehicles, designed primarily to 
prevent repairs, rather than making repairs after the 
damage is done. 

Citing some examples of why they must keep machines 
In tip-top condition under the Newby system, N. J. Newby, 
originator of the idea, said nearly every Ford axle ever 
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broken was broken near the hub and that the break was 
caused from lack of proper lubrication. He says any Ford 
service station charges $2 for towing in a Ford and makes 
a labor charge of $6 for replacing the axle. The axle 
itself is then charged to the customer. at the regular list 
price. With the Newbys, the tow-in and the labor in 
connection with replacing the axle are included in the 
flat monthly charge. They make a profit of 34 cents on 
the axle. He says they can’t afford to do an $8 labor job 
for 34 cents, hence they prevent the axle from breaking 
by proper lubrication and adjustments and make a profit 
on the lubricants. 


For overhauling the rear end of a Ford the regular 
labor charge is $7, Mr. Newby says. In some cases the 
new parts to be replaced cost as much as $18. The Newbys 
make a profit of $4.50 on the parts in that case, but the 
labor is included in the monthly charge. He says for that 
reason they can’t afford to let rear ends of trucks burn up. 
They keep them greased, oiled and adjusted and make a 
profit on the oil and grease. 


They have worked the system down to where the shops 
pay a profit on service alone, because from 200 to 250 
vehicles are serviced in each garage every month. From 
five to seven persons are employed in each garage and the 
salaries range from $18 to $60 a week. In addition to 
labor charges, included in the flat charge per month, the 
Newbys make a profit on parts and on work done on 
batteries, tires, tops, bodies, curtains, magnetos, washing, 
polishing, storage, welding, soldering, painting, cylinder 
jobs, and on oil and grease. 


The Newbys are now operating seven garages in the 
larger cities of Texas. These are located at Dallas, Fort 
Worth, Waco, Wichita Falls, Houston, Weatherford, and 
Mineral Wells. Another garage is to be established at 
Cleburne and still another in New Orleans. About 80 per 
cent of the vehicles serviced in these shops are trucks. 
The remainder are passenger vehicles, usually driven by 
commercial travelers. 


Shops Closely Related 


These shops are closely related to each other. Each 
shop has a complete list of all the vehicles signed up by 
the other shops together with the secret marks on those 
vehicles. Any vehicle signed with one shop is entitled to 
service in any of the other shops. 


All parts for the Newby garages are bought by the 
headquarters shop at Dallas. They are distributed among 
the shops on requisitions and charged to them at wholesale 
prices. 


To facilitate the work in the Newby garages consider- 
able amount of specializing is done. A certain line of 
trucks is attended to on certain days and nights. For 
instance department store trucks may be taken care of 
on Monday night and furniture store trucks on Tuesday 
night. Wednesday nights may be given over to bakery 
trucks and Thursday to gravel and cement trucks. As 
nearly as possible the same crew of men work on the 
same line of trucks all the time. The Newbys have found, 
under ordinary circumstance, one fast mechanic can 
service 10 to 13 trucks in one night. 


The contract entered into by the Newbys with their 
clients is a heavy card form suitable for filling in special 
filing cases. These contracts are made in duplicate and 
numbered serially. As many as three sets of contracts 
may be made with one corporation, depending upon the 
kind of vehicles to be serviced. Such would be the case 
with a gravel concern operating ten 1-ton trucks in outside 
service, three 5-ton trucks in sundry service and fifteen 
trucks in gravel hauling because these would take a flat 
service rate of $8, $9 and $14.50 a month, per vehicle. 
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Refinishing With Pyroxylin 
Over Old Paint 


Surfacer which makes it possible 

to refinish an automobile with 
pyroxylin paint without removing the old 
paint has been produced by the Sherwin- 
Williams Co. This material is recom- 
mended for that class of automobiles 
upon which an expensive repaint job is 
not justified. This method, however, is 
said to produce a good looking and dur- 
able finish at a price that almost any 
car owner can afford and that yields the 
dealer a good profit. 


Because the old paint is not removed 
a great deal of time is saved and the cost 
is reduced. By this method a car may 
be refinished in two or three days at the 
most and although dealers can best de- 
termine the price they should get for 
such a job it is stated that many have 
found it can be profitably sold for around 
$35 to $40. 

Dealers who are equipped with spray 
outfits and other devices for the appli- 
cation of pyroxylin paints*no doubt will 
find this method a good one to use in 
refinishing used cars before offering 
them for sale. At the same time they 
have the satisfaction of knowing that 


N MATERIAL called Opex Binder 








A corner in an Opex lacquer spray department. 
hood, radiator shell and similar parts 


By B. M. IKERT 


the new finish will not peel and scale 
off, provided, of course, that the old 
surface is not already at the point of 
flaking or falling off when the pyroxylin 
material is applied. 


The Sherwin-Williams Co., who devel- 
oped this system for use with Opex 
enamel, does not offer it as a cure-all for 
every kind of repaint job, but does rec- 
ommend several different methods of 
using the system, which if carefully fol- 
lowed, are said to produce highly satis- 
factory results at reasonable cost. 

Three methods of applying pyroxylin 
paint over the old surface through the 
use Of the Binder Surfacer, known as 
Opex methods A, B and C, are described 
as follows, by the Sherwin-Williams 
company: 

METHOD A 


Preparation—Clean and sand off the 
car thoroughly. All loose paint, grease, 
oil and dirt should be removed. The 
adherence of the product to the old paint 
will be perfect, providing rust, grease, 
dirt, oil are eliminated. However if you 
apply Opex to paint which is almost 
ready to fall off, there is no reason to 
expect that the new finish is going to 


hold the old on. Many refinishers are 
using ammonia to clean off the varnish 
and then sand off the remaining color 
varnish. 


Ist Operation—Apply one coat Sherwin- 
Williams Oil Metal Primer and Sealer 
No. 12. Air dries in 12 hours. Apply 
directly from can or slightly reduced 
with turpentine. If a forced dry system 
is employed, we recommend Sherwin- 
Williams Oil Metal Primer and Sealer 
Red No. 36, which will dry in 4 hours 
at 150 degrees F. When dry, sand lightly 
to knock off the nibs. 


2nd Operation—Apply one light coat 
of Opex Binder Surfacer Gray, light or 
dark, reduced with equal parts of Opex 
Binder Thinner No. 2. This material 
dries for recoating and sanding in one 
hour. 


3rd Operation—Apply successive coats, 
depending upon the condition of the orig- 
inal finish. Usually two or three coats 
of Opex Binder Surfacer Gray, light or 
dark, are sufficient to give a foundation 
which when sanded out, leaves a per- 
fectly smooth finish ready for the appli- 
cation of the Opex Enamel. 


4th Operatian—Wet sand to surface 





This shows, besides some of the equipment used, the manner of removing the 
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Applying the Opex binder surfacer. 


with fine sandpaper. Deep cuts or 
scratches should be avoided. A _ hard, 
glossy surface should be secured. 

sth Operation—Apply Opex Enamel. 


METHOD B 


Preparation—Clean and sand off the 
body and car completely, taking all care 
suggested with regard to oil, grease, etc., 
as in Method A. 

Ist Operation—Spray one very light 
coat of Sherwin-Williams Opex Binder 
Surfacer Gray, light or dark, reduced with 
equal parts of Opex Binder Thinner No. 2 
directly over the cleaned and sanded 
body. 


2nd Operation—Apply successive heav- 
ier coats of Opex Binder Surfacer Gray, 
light or dark, reduced as above until 
sufficient material has been applied to 
sand to the proper surface. 
srd Operation—Apply Opex Enamel, 
reduced with equal parts of Opex Thin- 
ner No. 10. 
METHOD C 


Preparation—At times for the cheapest 
type of job, nothing is desired but a 
freshening up of the surface after all 
bare metal spots have been touched up 
with Sherwin-Williams Oil Metal Primer 
and Sealer No. 12, the Opex Enamel is 
applied directly over the old finish with- 
out surfacing. It must be understood 
that Opex Enamel will not in any way 
Surface a car, but only gives it a new 
brightened up look. The car should be 
cleaned and prepared the same as in the 
two previous systems, taking special care 
that all grease, dirt, oil and loose paint 
are removed. 


ist Operation—Spray one light coat 
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the lacquer finish. 


Opex Enamel, reduced with equal parts 
of Opex Binder Thinner No. 2. A heavy 
coat will probably raise the old finish. 
A dust or very light coat if applied prop- 
erly will never raise the old finish. 

2nd Operation—Apply two or three 
additional coats of Opex Enamel, thin- 
ned with Opex Thinner. 


In addition to these three there is the 
method as used by many of the large 
custom shops in and around New York 
City. This is known as the “Metropolitan 
Division Schedule For Passenger Car 
Finishing” and is described by the com- 
pany as follows: 


Operation No. 1—Wash off all dirt and 
grease from surface and in crevices and 
then sand with No. 0 dry sandpaper, 
dusting off the entire body and wiping 
same with a cloth dampened in gaso- 
line. 


Operation No. 2—After the entire sur- 
face is dusted and cleaned, apply the first 
coat of Opex Clear Binder CPL 130, 
thinned with equal parts of Opex Thin- 
ner, RX 04502, which is to be sprayed 
over the entire surface. Putty glaze 
where necessary. 


Operation No. 3—Apply one or two, or 
possibly three, surfacer coats (depend- 
ing on the condition of the body) with 
Opex Surfacer Light, RX 28703, thinned 
with equal parts of Opex Thinner RX 
04502. Where a darker finishing color 
is desired, use RX 28704 Dark Surfacer. 
After one hour the last surfacer coat 
may be sanded with No. 220 Wetordry 
Tri-M-ite sandpaper wet. 


Operation No. 4—After obtaining a 
smooth surface, apply another coat of 














The binder seals in the original finish and acts as an intermidate coat on which to build up 


Clear Binder, the same as the first coat. 
Give this Opex Binder coat a very light 
sanding with No. 320 Wetordry Tri-M-ite 
sandpaper wet, allowing one-half hour 
drying time. 

Operation No. 5—Then use Opex color 
coats in the 31000 line, thinned with 
equal parts of Opex Thinner, Rx 04502. 
It will be necessary to apply two of these 
color coats if a dark color is used, and 
three coats if the shade is a light color. 
These colors should be allowed to dry at 
least one-half hour between coats. If 
an exceptionally high class job is re- 
quired, we suggest sanding lightly these 
color coats with No. 400 Wetordry 
Tri-M-ite sandpaper wet. 

Operation No. 6—Following this method 
you will obtain a fairly high natural 
gloss. If this gloss is not enough, a 
polish will be necessary which will give 
the appearance of a varnish job. 

In this particular method reference is 
made to Opex Clear Binder CPL 130, 
which is a different product than the 
Binder Surfacer in that it has no pig- 
ment. In this system the Clear Binder 
and the pigmented Binder Surfacer are 
used together to obtain the proper sur- 
facer. This method naturally costs the 
refinisher more money because there are 
more coats applied and more material 
used but this is the method that should 
be particularly recommended for the 
very best type of refinishing job. 

Then there is still another method that 
would be a little quicker and a little less 
expensive than the Metropolitan Divi- 
sion’s schedule which combines the Clear 

(Continued on Page 19) 
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Studebaker Distributors 
in Southeastern State 
Send “‘Struttin’ Stude” 
from Town to Town as 
Means of Attracting 
Attention. 


Y dressing up a car in a novel way and 
displaying it in the towns of Southwest 
Florida, O. B. Jones, publicity manager of 

the Peninsular Motors Company, Studebaker distributors 
in Tampa, St. Petersburg, and other West Coast towns of 
Florida, has captured prominent news space in many of 
the newspapers and attracted an avalanche of attention to 
the line of cars that his company distributes. 


“Struttin’ Stude’” makes a hit wherever she goes. The 
car is undoubtedly one of the most highly decorated 
affairs ever put on the road. It is equipped with 16 elec- 
tric lights of various colors, two bumpers, six balloon 
tires, a windshield wiper, 1925 Duplex roller curtains, 
cigar lighter, rear vision mirror, sun visor, electric signs 
front and rear, snubbers, spring covers, a radio, a Victrola 
with even the Victor dog in evidence, side windshields, 
a literature compartment and a clock. 


A radio “riggin’,” which circumnavigates its upper 
works, is the most distinctive thing about the first-hand 
impression given out by the “Struttin’ Stude”. Mr. Jones 
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Big Hit in Florida 


Seni 





Upper left: Night view of advertising car stressing lighting equip- 
ment; upper right: Front view of “Struttin’ Stude” as seen in the 
daytime; lower right: Showing how musical equipment is installed 
in the advertising car. The car, which undoubtedly is one of 
the most highly decorated vehicles put on the road, has made 

a hit wherever it has gone. 


alleges that the thing really works, and he takes pleasure 
in demonstrating. In order to make assurance doubly 
sure, however, he packs along a small Victrola, hidden in 
a compartment just below the loud speaker. 

The car cost the company very little to equip. It is 4 
1923 model, rebuilt in the shop of the Peninsular Motors 
Company, the work being done so skillfully that the car 
looks new. The accessories and extra equipment were 
donated by a large wholesale automotive house of Tampa. 

Mr. Jones uses the car as his personal vehicle, and it 
never fails to attract attention wherever driven, especially 
at night when its white, green and red lights are all 
a-glow. Literature carried in the car is distributed to 
spectators as they collect about the novel arrangement. 
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Refinishing With Pyroxylin Over Old Paint 


Binder CPL 130 and the pigmented 
Binder Surfacer mixed together in equal 
parts, of Which only two coats are neces- 
sary. The object here is to cut the cost 
of application and materials a little and 
obtain practically the same results. 

Many may wonder why a Clear Binder 
is used at all. The company from years 
of experience and testing states that the 
adherence depends upon the amount of 
binders used (cotton and gum), and 
grade as follows: 


1. Clears 
2. Enamels 
3. Surfacers 
4. Fillers 


Therefore, a clear has greater adher- 
ence than any other product. However, 
a pigmented product has the advantage 
of greater covering capacity, more dura- 
bility, etc. Hence, a combination of the 
two makes the ideal surfacer. 


Kissel Has 


N presenting a new Kissel feature, slid- 

ing front seats, the company has 
added to the comfort of front seat occu- 
pants by permitting them to adjust their 
seats to any position to meet their con- 
venience. 


Instead of being mounted stationary 
to the floor with hinges as are com- 
monly used, Kissel has mounted the seats 
upon a track and with the aid of rol- 
lers they easily and noiselessly slide 
forward or back to suit the driver’s con- 
venience. A neat nickeled lever is 
mounted on the front part of the seat 
which releases the rollers so sliding is 
possible and also serves as a lock to 
retain the desired position. 


The advantages claimed in this inno- 
vation is that the seat on the driver’s 
Side being readily adjustable it can be 
set at any distance from the steering 
wheel and pedals to suit the individual 
proportions of the driver. Also when 
entrance or exit is desired to the rear, 
all that is necessary is that the per- 
son sitting on the right side slide for- 
ward without leaving the seat and ample 
passage is immediately made available 
without inconveniencing anyone. 

The track is so constructed that it fits 
level with the floor and no interference 
is experienced by the party entering the 
rear or the person occupying the slid- 
Ing seat. 


The models equipped with sliding seats 
are the six cylinder brougham and the 
Straight eight brougham. 

The adoption of the sliding front seat 
in no way changes the angle of the cush- 
ion or back, and in a recent test of the 
seat by a representative of this publica- 
tion the ease with which the seat can be 
shifted to the most desirable position 
was very apparent. The operating lever 
1S so mounted that it can be easily 


(Continued from page 17) 


Also, the greater amount of non- 
solvents present, such as benzol and 
other cheap substitutes, have a greater 
effect upon paint undercoaters. Hence, 
a good thinner having 100 per cent sol- 
vents, clears having about 80 per cent 
solvents and enamels having 60 to 70 
per cent solvents have less effect on 
paint undercoaters than a surfacer hav- 
ing 50 to 60 per cent solvents and fillers 
30 to 40 per cent. 


In every case the company recom- 
mends the use of its No. 2 Binder Thin- 
ner for reducing purposes where apply- 
ing Pyroxylin over the old surface. 
Naturally there is a very good reason for 
this. This particular Thinner is made 
up with a large percentage of expensive 
medium and high boiling point solvents 
without any non-solvents being present 
whatsoever. 


Sliding Front Seats in Two Models 


, cial 
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Any shop can determine the grade of 
thinner they are using by watching its 
drying speed and noting its smell. The 
higher priced the thinner the more easily 
applied, the slower drying, better flowing 
and less rubbing necessary. The cheaper 
thinners with their cheap solvents and 
substitute non-solvents have a much 
more rank odor than a good thinner 
which is made up of the better low, 
medium and high boiling point solvents. 


The Sherwin-Williams Co. believes the 
possibility of applying Opex over the 
old surface opens up another new field 
for the dealers not only because they 
can turn out more cars in less time 
and at less expense as far as the car 
owner is concerned, but also because 
they can afford to finish their used cars 
in lacquer and thus make them much 
more saleable. 














Left: Right side view showing front seat occupant slid forward allowing ample space 


for entering or leaving rear. 


The track is so constructed as not to interfere with the 


smooth floor surface of entry way; right: Left side view showing driver’s seat and neat 
conveniently located adjustment lever. About 4 in. are available for adjustment to suit 
driver’s most convenient position from wheel or pedals. 


reached by the occupant of the seat, and 
there is nothing intricate about the lock- 
ing mechanism that would cause stick- 
ing of the seat in any but the desired 
position. 
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New Style Oakland Landau 
Sedan 


A new style Landau-Sedan featuring a 
longer body, new colors and larger win- 
dows is now in production at the Oak- 
land Motor Car Co’s plant. 


The most noticeable change in the ex- 
terior appearance of the new sedan is 
the adoption of square finish rear win- 
dows in place of the former type. Rear 


corners of these windows have been 
rounded to conform to the rear roof lines 
of the body. The bows on either side 
mounted on the leather rear quarters have 
been retained. In addition to lengthening 
the body to provide more room in the 
tonneau, the rear seat has been widened. 


A pyramid gray finish has been adopted 
for the lower body with the upper struc- 
ture black. Red striping is employed 
along the belt line on the hood louvres 
and on the artillery wheels. The price 
of the car remains unchanged at $1,295 
including complete equipment in the 
form of snubbers all round, front bump- 
er, rear fender guards, automatic wind- 
shield cleaner, dash gasoline gage motor- 
meter and car heater. 
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Autosleigh Makes Snow 
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The Autosleigh, it is as- 
serted, makes possible the 
exploration and development 
of Northern Canada and other 
Artic regions that will aggre- 
gate millions of miles of serv- 
ice that does not now exist. 


At a race and Carnival at 
Timmins, Ontario, an Auto- 
sleigh made 12 miles an hour 
over snow 21% feet deep and 
surmounted 10 feet of hillocks 
of snow as if they never existed Pig 
while its regular speed on a 


foot depth of snow averaged 16 a ar 





miles an hour. 








Travel Easy 


View of Autosleigh which combines features of Alaskan dog sled. automobile and cater- 
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HROUGH the invention of a practical combination 

of the Alaskan basket dog sled, the gasoline motor 

of the automobile and the caterpillar track of the 
world war tank, an Alaskan inventor has evolved the 
Autosleigh which is now doing yeoman service in British 
Columbia and Alaska carrying mail, passengers and 
express. 

The AUTOSLEIGH, which is 23 feet long and 36 inches 
from center to center of the runners and weighs 1400 
pounds, is made of hickory thoroughly braced with raw- 
hide, making a strong, light and flexible construction. The 
wheel carrying the caterpillar tracks are mounted in light 
steel channels and carry solid rubber tires. The cater- 
pillars are of three armored steel cables 2% inches apart, 
connected by a fiat steel crossbar, every 6 inches. The 
runners which carry the weight of the machine and its 
load, extend from rear driving wheels to the front idler 
wheels. Each runner carries two steel shoes, the center 
cable of the caterpillar passing between them. 

The steel shoes of the runners slide over the top of the 
crossbars connecting the cables to the caterpillar. When 
traveling in soft snow, the snow forms a thin layer on the 
tops of the crossbars, and, the steel shoes of the runners 
pass over it with the natural snow between the crossbars 
and prevent the runner from touching the crossbar, thus 
reducing friction! The caterpillar is therefore buried in 


piller track. 


Insert—-Showing closeup of front wheel and driving cable 


the snow immediately under the runner, thus giving abso- 
lute traction in any kind of snow. The power plant is 
mounted on the rear axle and the driver rides on the rear, 
thereby tilting up the front end, making it easy to steer 
the machine with a sharp disc adjustable mounted in the 
extreme front and controlled by an ordinary steering wheel 
in the driver’s compartment. | 

An air cooled motor 31% in. bore by 4 stroke, 4 cylinders, 
flat opposed, two connecting rods being mounted on one 
throw of the crankshaft, making this the same length as 
a two cylinder motor of the same bore and stroke. Steel 
cylinders, aluminum alloy heads, and overhead valves are 
used. A multiple disc clutch, 3 speeds and reverse trans- 
mission, and a worm gear drive in the rear axle, constitute 
the unit power plant. 

A drum carrying 150 feet of cable is mounted on the 
rear axle where.the full power of the motor, through the 
transmission and worm gear, may be delivered to it giving 
a pull of 5,000 pounds, which is available for use in climb- 
ing steep hills and pulling loaded machines out of different 
places. ; 

This drum is operated independent of the caterpillar and 
rear axle. The cargo space is 12 feet long and 33 inches 
wide. The load carried ranges from 400 to 1200 pounds 
depending on the condition of the snow. The speed ranges 
from 3-15 m.p.h, depending on obstructions under snow. 





Stewart model 17x, 6-cylinder, 11% to 
2-ton truck which is built in two 
wheel-base lengths, 145 in. and 160 
in. The engine has a 3% in. bore 
and 41% in. stroke and develops 60 
h.p. on the block. The rear axle is 
of the spiral bevel gear type fitted 
with a BrownLipe_ differential 
mounted on Timken roller bearings. 
Wheels are cast steel spoke type with 
Firestone demountable rims.  Elec- 
tric lights, starter, horn, tool kit, 
oil gun and jacks are regular equip- 
ment and the truck is finished in 
black enamel and red wheels 














svare & 

















December 17, 1925 





De 





abso- 
nt is 
rear, 
steer 
1 the 
vheel 


ders, 

one 
h as 
Steel 
} are 
‘ans- 
itute 


| the 
1 the 
ving 
imb- 
rent 


and 
ches 
unds 
nges 
now. 


Gries 


PBS AES 








December 17, 1925 


MOTOR AGE 


21 


Automobiles Used to Sell Radio Sets 


UTOMOTIVE dealers who handle ra- 

dio in order to swell their balance 
at the bank can smooth the road to in- 
creased profits by demonstrating their 
receiving sets in the automobiles they 
handle. This method has been found to 
be a successful means of getting the 
name on the dotted line in the case of 
Bennet & Elliott, Ltd., Atwater Kent dis- 
tributors of Toronto, Canada. 


Each Car is fitted with a Model 20 Com- 
pact, Model M Radio Speaker and an ad- 
vertising lamp mounted on a neatly con- 
structed shelf across the rear seat and 
carefully cushioned to avoid jarring. A 
fan-shaped antenna extends from _ the 
radiator cap over the top of. the Car, 
and ground connection is made on the 
frame of the car when running. 


This idea has been found to be par- 
ticularly adaptable when selling radio 
among scattered populations or to farm- 
ers. Such an arrangement makes pos- 
sible a large number of demonstrations 
each day over a wide territory. When- 
ever the car is standing a more effective 
eround can be made by driving a rod 
into the earth, thus enabling the demon- 
strator to receive from great distances. 


A valuable asset in a scheme of this 
kind is to be able to pull into the curb 
in front of your prospect’s house with 
the radio set playing merrily away on 
the rear seat. It is a convincing dem- 
onstration and speaks for itself 





Hercules Aerial Mast 


W. HULL & CO., Cleveland, Ohio, 
e have announced a new series of 
“Hercules” aerial mast. The masts are 
made in three standard lengths, 20 ft., 
40 ft. and 60 ft. and are of all steel 
construction. A specially designed 
foundation eliminates the use of con- 
crete and permits all sizes to be 
erected in the earth or on the roof. 
Each mast is tested to withstand a 500- 
lb. pull at the top. Each mast outfit 
is furnished complete with galvanized 
suy-wires, mast-head pulley, etc. 


Big Show at Atlanta 


ATLANTA, GA., Dec. 11.—The first an- 
~” nual Radio Exposition was held at 
the large Atlanta Auditorium the week 
of December 7th, with more than sixty 
companies exhibiting at the show repre- 
senting the northern and eastern manu- 
facturers of radio sets and equipment, 
and the dealers and jobbers handling 
radio goods in Atlanta. The show was 
sponsored by the Atlanta Radio and 
Electrical Association, and is claimed by 
Officials of this organization to have been 
the largest radio show in the United 
States during 1925 outside of Chicago 
and New York. Thousands visited the 
show each day, and as a special effort 
to make the show a really worthwhile 
merchandising affair selling was the key- 





No radio sales argument is more effective than an actual demonstration of a receiver’s 


potentialities. 


note of its purpose, and companies ex- 
hibiting reported that they did several 
thousand dollars worth of business dur- 
ing the week of the event. 

Prominent among the exhibitors were 
the Atlanta automotive companies which 
also handle radio goods, and it was 
largely due to the efforts of this group 
that the show became a reality. 

Among the automotive companies in 
Atlanta handling radio goods who ex- 
hibited at the show were the following: 
Hopkins Auto Equipment Co.; the Alex- 
ander-Seewald Co.; the Southern Bear- 
ings and Parts Co.; the Southern Auto 
and Equipment Co.; the Automotive 
Sales and Service Co.; the French Bat- 
tery Co.; the Stewart-Warner Products 
Co.; the Philadelphia Storage Battery 
Co.; the Electric Storage Battery Co., 
and a co-operative exhibit of the vari- 
ous magneto service stations in Atlanta. 


Carry Radice to 
Neighborhoods 


ORT WAYNE, IND., Dec. 9.—Carrying 

out an aggressive distributing campaign 
here, the Wayne Auto Equipment com- 
pany is naming as dealers for Neutro- 
wound and Superton radio apparatus 
garages, filling stations and auto repair 
shops. 


The campaign is bearing immediate re- 
sults. Nightly residents of Northern 
Indiana, and of northeastern Ohio hear 
one or both of the sets distributed by 
the Wayne Auto Equipment company. 

The use of filling stations as sales 
depots has been demonstrated as espe- 
cially valuable, according to M. G. Boyce, 
vice president and general manager of 
the Wayne Auto Equipment company. 


“Hundreds of motorists stop at filling 
stations each night,” he points out. “In 


Here is a way that automobile dealers can carry radio to their prospects. 


addition the filling station, especially the 
filling station that also handles acces- 
sories or does repair work is the neigh- 
borhood gathering place in many in- 
stances.” 

The advertising value of well-selected 
and well-placed sales agencies in garages 
and filling stations is immense, F. H. 
Cutshall, president of the company, de- 
clares. The garages and filling station 
dealers are being backed up by an in- 
tensive advertising campaign. 

In but a few cases has the Wayne 
Auto Equipment company deviated from 
its policy of naming automobile repair 
shops, filling stations and garages as 
dealers. In several instances where no 
automobile shop was found in the neigh- 
borhood which the distributors desired 
to cover furniture stores were named. 

“Our policy is to concentrate our sales 
in the automobile business as much as 
possible,’ Mr. Boyce declares. “These 
men are progressive, they know sales- 
manship and they have access to the 
audience which must be reached for the 
intensive sale of radio apparatus.” 


ee 


Home Demonstration 


Outfit 


HOME demonstration outfit, consist- 

ing of a specially constructed case 
providing space for wet A batteries, B 
batteries, loud speaker, tubes and a cable 
for connection to the receiver is manu- 
factured by the Electrical Research Lab- 
oratories of Chicago, Ill., which points 
out the bad impression which may be 
created when the housewife to whom a 
set is being demonstrated views the 
array of batteries, wires and other ac- 
cessories usually strewn about. The 
case also provides an easy way of carry- 
ing these various accessories. 
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TRANSPORTATION MUST BE SERVED. Above are shown the Liberty Tunnels 

at Pittsburgh, Pa., the longest in the world for automobiles. They are built of 

concrete under a lofty hill and are 3,000 ft. in length. They cost approximately 
$500,000. 


SSA 
SN 


DLW 


SSS 


REMAP SE 





RAPE 


ae 


FLASHING THE MESSAGE. Above: 
Gigantic Rickenbacker sign dis- 
played by Don Hogan, Denver deal- 
er at 1227 Broadway. The ring 


revolves. 


EQUINE ARISTOCRACY. Right: 
Prize-winning California horses 
travel in style in a Reo bus built 
especially for their accommodation. 
This surely represents the last word 
in personal transportation of equus 
caballus, commonly known as the 
horse. 








FAITHFUL PUBLIC SERVANTS. Fleet of Studebaker Big Sixes and one of the new buses sold to the 


New South Wales Trave! 


Agency of Sydney, Australia. over the Blue Mountains. 


The bus is used for tourist transportation to Katoomba, 62 miles distant 
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WHERE EQUIPMENT SELLS 
ITSELF. Actual demonstration is 
the best way to sell shop equipment. 





TO KEEP THE OLD BUS RUNNING. Facilities of the Cassidy This is one section of the shop 
Tire Co., Portland, Oregon, and associates, where local and equipment display in the store of 
out-of-town motorists are made to feel at home and where Onandaga Auto Supply Co., auto- 

they may supply their transportation needs. motive jobbers, at Syracuse, N. Y. 


This section shows tools used for 
carbon cleaning, valve grinding and 
reseating, and brake relining . 


GETTING UP IN THE WORLD. 

Left: Oakland Six which crossed the 

six highest peaks in the Sierra Ne- 

vadas and climbed to an altitude of 

30,900 ft., traveling 730 miles in 30 

hours and 42 minutes, smashing the 
“Six Peaks’ record. 

















TEDDY SHOULD HAVE KNOWN THEM. Peter Vander Plaate, his wife and 14 progeny, who travel in four automobiles 
instead of railroad trains because it is cheaper. The picture shows the rebuilt Buick Six which they bought in Spokane en route 
from Saskatchewan to California. It costs them from $50 to $60 a day to travel 
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DERS CLEARI NG HOUSE 


Questions and Answers on Dealers’ “Problems 


BUILDING ~ ELECTRICAL « FLAT RATES 
SHOP « LEGAL « PAINT & TRIM « ACCOUNTING 


The Carbureter Manual Tells the Story 


@.—What is the best way to determine 
the size of carbureter for an engine?— 
M. C. Van Sandwyk, South Africa. 


This is done by referring to the serv- 
ice manual put out by the carbureter 
concern in question. There does not 
seem to be any simple way of making 
this determination. In one carbureter 
sefvice manual for example, a one inch 
carbureter of a certain model is intended 
to take care of engines having a piston 
displacement of from 195 to 265 inches, 
while another model carbureter of the 
same nominal size, that is, one inch, is 
supposed to take care of engines having 
a piston displacement of from 133 to 184 
inches. In addition to these variations 
there are four or five different venturis 
which are used for different size engines, 
while in other carbureters there will be 
various jet sizes to use depending on 
the engine size and characteristics. For 
this reason it would be well to get in 
touch with the representative of some 
good carbureter or else negotiate with 
some representative carbureter concern 
and handle their products. If you do 
this you will be supplied with a manual 
which will give you all the information 
you need for selling and servicing the 
carbureter in question. 


Q@.—There seems to be a difference in 
engine power between the Superior model 
Chevrolet and the latest Chevrolet, Series 
K. Why should this be? 


The bore and stroke is the same on 
both, that is, 3 11/16 in. by 4 in. so 
that unless the compression is slightly 
different on the two cars to which you 
refer there should be no appreciable dif- 
ference in the power. The condition of 
an engine will have a lot to do with 
the power it develops and if one car you 
are observing has pistons and rings 
which fit well and valves which seat 
tightly, it may operate more powerfully 
than another car which is not in such 
good condition. 
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HERE’S HELP ON OIL PUMPING AND 
BEARING LEAKAGE 


We have a letter from one of our sub- 
scribers in which he gives his experience 
and that of a number of other mechanics 
in overcoming oil pumping in a Dodge 
Bros. car. He approves of the points 
brought out in the Clearing House sec- 
tion of the November 12, 1925, issue of 
Motor AGE and mentions a few others. 
Among these is included piston and con- 
necting rod alignment, for a _ poorly 
aligned rod which causes the ring lands 
to touch the cylinder wall will cause oil 
pumping similar to the action caused 
when a Ford piston ring is put in up- 
side down. A number of other practical 
points are brought out and he also gives 
a method for stopping rear main bear- 


ing leakage on Oldsmobile cars. If any 
of our subscribers are interested in his 
methods we will be glad to make copies 
of the letter and mail to those inter- 
ested. He claims that his work on Olds- 
mobile cuts down oil consumption from 
a quart every 50 or 60 miles to less than 
a pint in 500 miles. 
CORRECTION ON SHORTENING 
CHEVROLET MANIFOLD 


On page 26 of the November 12, 1925 
issue of Motor AGE we had an article en- 
titled “Shorter Manifold Works Better.” 
This article referred to changes in a 
Chevrolet. We are now advised by Mr. 
Harold Scott of Marmarth, N. D., that 
the instructions given were not accurate, 
his letter being as follows: 

“T call your attention to your reply 
to H. W. Wright, Allen, Kansas. The 
late short or “ramshorn” type manifold 
for the series K or 1925 Chevrolet posi- 
tively cannot be applied to a 1923 Chev- 
rolet, and I do not think it can be ap- 
plied to the 1924 car, on account of the 
steering mast being too close to the 
engine, for the longer “horns,” further 








The Readers’ Clearing House 


T HIS department is conducted to 
assist dealers and maintenance 
station executives in the solution of 
their problems. 


All questions are answered direct by 
letter, so the name and address should 
be given in full. This saves waiting 
for the answer to be published, which 
sometimes occurs several weeks late, 
depending upon the space available. 


Readers’ names will not be pub- 
lished with articles, if a request to 
this effect is received with the letter. 


Inquiries not of general interest 
will be answered by personal letter 
only. Emergency questions will be re- 
plied to by letter or telegram. 


Also state whether a permanent file 
of MOTOR AGE is kept, for many 
times inquiries of an identical nature 
have been made and these are 
answered by reference to previous 
issues. 


Addresses of business firms will not 
be published in this department but 
will be supplied by letter. 


Technical questions answered by 
B. M. Ikert and A. H. Packer; Legal, 
by Wellingten Gustin; Paint, by G. 
King Franklin; Architectural, by Tom 
Wilder; Tires, by a Practical Tire 
Man; General Business questions, by 
MOTOR AGE organization in confer- 


erce . 
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the carbureter flangs would have to be 
changed as it is at right angles to the 
engine, fitting the new type carbureter. 

The writer cut out 5 in. out of the 
original manifold on a 1923 coupe and 
installed the air distributers and tube 
in the head and made an average of 25 
plus to the gallon of gas on a camping 
trip and got a smoother running ma- 
chine at slow speeds, also a touring car 
(same year) so equipped made 31 miles 
to the gallon on a test run here, used 
the original carbureters on both cars. 

Would advise Mr. Wright to install the 
air distributers and tube, or “air 
straighteners” with the original carbu- 
reter and shorten the original manifold 
but he will either have to counterbore 
the cylinder head intakes or he can cut 
special gaskets so as to get air tight 
joints, Chevrolet part No. 344161, intake 
manifold top-flange gasket will have to 
be installed, with the air straighteners. 
—Chevrolet Fan, Harold Scott, Mar- 
marth, N. Dak.” 


Ambitious Car Climbs Out 
Of the Ruts 


Q.—We have a Chevrolet touring, 1924 
model which guides hard. Although it 
does fairly well on level ground you can- 
not hold it in ruts. It will climb up on 
the sides every time. We have aligned 
the wheels or had them tested and they 
seem to be all right. One man told me 
the axle was bent. Should the axle set 
up straight or should it lean forward or 
backward? Will slippage of the axle in 
the spring holes cause this trouble? The 
trouble seems to be mainly on the right 
wheel as it pulls to the right more than 
to the left. We have tested for lost mo- 
tion and can find none. The car has been 
run nearly 10,000 miles. We have over- 
size tires on the rear and old worn tires 
on the front. Would this affect the steer- 
ing?—Weldon Teague, Texhoma, Okla. 

The worn tires will have some effect. 
The writer has noticed that in driving 
in car tracks it is easier to stay in when 
new tires are used. The upper portion 
of the axle should be tilted backward 
slightly. If the axle is tilted too much 
it tends to cause front wheel wobble and 
if not tilted enough it tends to cause 
the car to steer off either to the right 
or to the left. From your description 
we are inclined to believe that the axle 
is not tilted back enough at the top. 

It might be well to measure accur- 
ately from the center of the rear axle to 
the center of the front axle at both the 
right and left side of the car. This will 
tell you whether slippage of the axle 
on the springs has put the axle out of 
time. You might also refer to page 26 
of the October 29th, 1925, issue of Moror 
AcE which shows a method of lining up 
the wheels on a Ford car. The procedure 
will be quite similar on a Chevrolet. 





D 


—~ rp r=" oS he 


—_ Fs rh 


{+8 


5 VS 8 mr me es OS ee ee ll 


Ye = OP RM ee SOE le CU 


we FRY et CY CU 


ee 


> | 
~~ 





December 17, 1925 


Planning Your New Building 


MOTOR AGE 


By TOM WILDHDR 


25 






READERS 
CLEARING 













This Is Like Plan Number 630 But Different 


Q.—We are contemplating the erection 
of a new building and have observed with 
considerable interest the plan No. 630 sub- 
mitted by you for the Clen E. Tope Motor 
Co., Prague, Okla., in the October 15th, 
issue of Motor Acre If you have any more 
complete drawings of this plan we would 
certainly like to see them. 

We have an 80 by 140 ft. lot on the 
northeast corner, the 80 ft. fronting on 
the main highway and the 140 ft. on a 
side street. We would like to have your 
idea on a plan similar to this if you 
would think it practicable, using 75 ft. on 
highway and extending back 100 ft. or 
120 ft. We are not particular about the 
used car market shown in the plans re- 
ferred to. The building could be what- 
ever depth was necessary to make easy 
and convenient drives to the filling sta- 
tion. We contemplate handling about the 
same lines of business as the Tope Motor 
Co.—Western Motor Co., Sweetwater, 
Texas. 

We regret that we have no more com- 
plete drawings of the design made for the 
Tope Motor Company. It would, however, 
be quite impossible to use this plan on a 
smaller lot and consequently we have 
made a new layout for you following the 
style of the other as near as possible and 
at the same time making it conform 


to your lot. 
Skylights Are Best 


We note that you wish your building to 
be 75 ft. wide and suspect that you 
intend to use the 5 ft. strip so that you 
can use the windows on the side away 
from the street without the danger of 
your neighbor cutting you off. In this 
respect we would favor building right 
up to the line and using skylights to get 
your light. Windows on a 5 ft. alley 
with a wall opposite are practically 
worthless for lighting purposes, while 
skylights will give you a flood of good 
bright light and enable the men to do 
their best work. 

We have allowed a good liberal space 
in front for your filling station making 
the building 115 ft. long and if we were 
in your place we think we would build 
the whole width of the lot. If this is 
done there would be space for one more 
car in the width of the garage and it 
would be 40 feet wide instead of 33. 

The cars shown stored in the shop 
would be night storage only as during 
the day, the space would be used for 
handling cars in and out at the bench. 

The space shown as women’s waiting 
room is not intended to be enclosed, but 
merely a corner furnished with some 
nice furniture. However, this is only a 
bersonal opinion and it may be enclosed 
if seemingly more desirable. 
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Automotive buildings are different from most others. Because of the definite sized 
spaces needed for handling cars a 140 foot building cannot be reduced proportionately 
to fit a 100 foot space 








LEGAL QUESTIONS ANSWERED 
By WELLINGTON GUSTIN 
of the Chicago Bar 








TRACING CAR OWNERSHIP 


Q.—We have a car that has been here 
for over 60 days with charges exceeding 
the value of the car. What procedure is 
necessary so that we may sell same as a 
recourse. Also, is it necessary that we 
first find out if it is stolen property? If 
so, just how would we have to go about 
it when there are no license plates and 
the car is five or six years old.—Wabash 
Harrison Garage, Chicago, Ill. 


You could not pass title to a stolen 
car for the true owner alone has title. 
It might be possible to trace the car 
by the engine number from the manu- 
facturer and on down to the owner. To 
secure the benefit of the statutory lien 
in Illinois you must file your lien claim 
within 60 days from the completion of 
repairs or date charges are due. If 
charges are for storage it would appear 
that lien could be filed at any time. This 
lien can be enforced by foreclosure and 
sale according to details of the Illinois 
Statue, which see, If the car has been 
abandoned then you have a very effective 
remedy under the statute on Abandoned 
Property. This provides for advertising 
and sale of the property at public auc- 
tion. Either remedy must be followed 
strictly according to the statue, 

Again if you can obtain service of sum- 
mons on the customer or car owner, you 
may bring suit for your charges and 


once obtaining judgment you may sell 
to satisfy the judgment. Of course, if 
the car is stolen and abandoned by the 
thief, you should search and advertise 
for the owner. 


JOINTLY AND SEVERALLY LIABLE 


Q.—Does a business organization con- 
sisting of two or more partners have to 
be incorporated under the laws of the 
State of North Dakota, provided no stock 
in their company is sold, in order for 
their contracts to be valid, their joint ob- 
ligations binding; in other words, can two 
or more persons be held jointly responsi- 
ble in a financial way if they are not 
incorporated as a company?—Chevrolet 
Fan, Marmarth, No. Dak. 

Where two or more persons do busi- 
ness as partners they are both jointly 
and severally responsible for the obliga- 
tions of the firm. Each partner is an 
agent of the partnership in transacting 
business of the firm. The “rub” in a 
partnership is that each is responsible 
and liable for all the acts of the others 
acting for the firm. Parties incorporate 
that they may evade this personal re- 
sposibility, etc., on the firm’s contracts. 
In a partnership the members sue and 
are sued individually. Parties failing to 
secure incorporation papers are held as 
partners. 
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Auburn Carbureter, Timing and Clutch «=. 


Q.—Send me a cut of the Schebler car- 
bureter used on Auburn-6-66 and 8-88 and 
give instructions for adjusting.—M. D. 
Leasure, 1380 E. Garfield Ave., New Castle, 
Pa. 

We are showing an illustration of the 
carbureter used on the eight cylinder 
model, this being adjusted as follows: 


Idle Adiustment: Turning the idle ad- 
justment screw (A) to the right (clock- 
wise) gives a lean mixture, Turning 
it to the left (counter-clockwise) gives 
a richened mixture. This adjustment is 
not sensitive and can be turned from 
three to ten notches without seriously 
affecting the idle. 


The idle adjustment should be set so 
that by depressing the air valve slightly 
(about 2s to zs of an inch) the engine 
will start to cut out showing that the 
idling mixture is about right. If the 
mixture is too lean the engine will stop 
when the air valve is depressed slightly. 
If the mixture is too rich the engine will 
speed up slightly on depressing the air 
valve, and the air valve will have to 
be depressed considerably before the en- 
gine cuts out. 


Important: If the idle adjustment is 
turned to the right (clockwise) too far, 
the air valve will not seat, since the 
needle is shut off too far. Turn to the 
left (counter-clockwise) until air valve 
seats and adjust as explained above. 


Range Adjustment: This adjustment 
is only effective in the driving range 
at speeds from 20 to 40 miles an hour 
and does not affect acceleration or hill 
climbing. This adjustment as shipped 
from the factory will usually be found 
to be the best unless it is necessary to 
give a lean or richened mixture at speeds 
from 20 to 40 miles an hour. Turning 
the range adjusting screw (B) to the left 
(counter-clockwise) gives the driving 
range a lean mixture. Turning it to the 
right (clockwise) so that more of the 
threads of the screw (B) are exposed 
gives the driving range a richened mix- 
ture. 


To obtain the original setting as 
shipped from the factory, set the end of 
the range adjustment screw (B) flush 
with the range adjustment bushing (C). 
If the range adjustment is changed it 
is necessary to readjust the idle mix- 
ture. 


High Speed Adjustment: The adjust- 
ment as shipped from the factory ordi- 
narily need not be changed. This ad- 
justment is very sensitive to one turn 
in either direction for the wide open 
throttle position. In changing this ad- 
justment try it on a hill, after each 
change, for best results. In extreme 
cases it may be necessary to furnish a 
leaner or richer mixture for wide open 
throttle position. The adjusting cam 





tappet screw (D) is turned to the left 
to give a richened mixture, and turned 
to the right to give a leaner mixture. 

To obtain the original setting as 
shipped from the factory, the head of 
the range screw (B) should be flush 
with the range adjustment bushing (C). 
With throttle wide open adjust the cam 
tappet screw (D) until there is about 
3x to %4 in. space between the dash con- 
trol lever (P) and the end of the range 
screw (B). 

Q.—Give the correct valve timing of the 
Auburn 8-88. 

The intake valve opens on upper dead 
center and closes 35 deg. after lower 
dead center. The exhaust valve opens 
42 deg. before lower dead center and 
closes 5 deg. after upper dead center. 
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Schebler carbureter on Auburn, show- 
ing adjustments 


Tappet clearance should be .010 in. 
when checking the timing, but may be 
reset to .006 in. or .008 in. for quietness 
after timing has been checked. 


In resetting the camshaft, the sprock- 
ets on the camshaft and on the crank- 
shaft should be lined up so that the 
prick punch mark on the crankshaft 
sprocket is between the two prick punch 
marks on the camshaft sprocket when 
these marks are nearest together, and 
lined up between the camshaft and 
crankshaft centers. With the sprockets 
in this position the top dead center mark 
for No. 1 and No. 8 cylinders will be 
in line with dead center mark on the 
crankcase. 

Q.—Show a sketch of the clutch and tell 
how to remove same. 

We have no illustration of the clwtch 
available at this time, but gladly give 
the following description taken from the 
Auburn-8-88 instruction book. 


The clutch is of the single plate de- 
sign and is composed of three major 
units, namely—the cover plate assembly, 
driven member assembly, and the release 
sleeve. 


The cover plate assembly contains the 
cast iron pressure plate, the pressure 
springs, the release levers and release 
lever studs. These parts are carefully 
adjusted by the manufacturer and should 
require no future attention. The cover 
plate assembly being an independent 
unit is mounted on the flywheel by means 
of six cap screws. 

The driven member unit consists of 
the spined hub, driven disc and two 
molded asbestos friction facings. The 
driven disc is made of spring steel and 
is spoked to relieve the outer rim tens- 
ion. This member is slightly conical in 
form to provide for a smooth, even 
clutch engagement. 


The release sleeve is of the anchor type 


and has a corded oil reservoir for sup-- 


plying lubrication to the release sleeve 
and the release bearing. An oil cup is 
provided on the top of the floor board 
and this leads to the release sleeve 
reservoir, <A felt wick insures an even 
capillary feed to the parts requiring lub- 
rication. 


No method of clutch adjustment is re- 
quired as the pressure springs automati- 
cally compensate for all wear of the fric- 
tion facings. The total spring pressure 
is approximately 1,400 lbs. and this is 
more than sufficient to prevent clutch 
slippage. 


Clutch Pedal Clearance 


When the clutch is fully engaged the 
clutch pedal should have about % in. 
clearance so it will not ride against the 
floor board. This is the only adjustment 
and should be checked every 1,000 miles. 

When reassembling the clutch to the 
flywheel, it is necessary to use a splined 
dummy shaft. This will align the spline 
clutch hub with the pilot bearing and 
permit the transmission to be placed in 
position. 

The driven disc is riveted to the 
Shoulder of the splined hub and the 
members should be placed in this posi- 
tion when assembling the clutch to the 
flywheel. Be sure that the outer end of 
the driven disc stands away from the 
flywheel, 

When the friction facings of the driven 
member becomes so worn that the rivet 
heads are flush with their surface, they 
should be replaced. Especial care must 
be exercised in assembling new facings 
to the disc. As this member is dished, 
hand clamps should be used to bring the 
new facings tightly together before b¢e- 
ing riveted. If the facings are not riz- 
idly riveted to the driven disc, trouie 
will result because of the fact that the'r 
unevenness will cause the clutch to drs. 
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Electrical Data on 


1914 Hupmobile 


Q.—What is the action of the starter 
mechanism on a 1914 Hupmobile. The. 
starter turns but the pinion does not en- 
gage with the flywheel teeth. The gen- 
erator also fails as it does not charge 
the battery.—Brain Craig, Peachgrove 
Road, Hamilton New Zealand. 

We are showing illustrations of the 
starter mechanism and the generator cir- 
cuits. At “A” in the starter illustration 
the pedal is about to be operated and the 
contact disc marked “P” has not yet 
touched the contact fingers. At “B” 
the pedal has been operated a slight 
amount and the contact disc is making 
a connection so that current from the 
battery flows through the resistance and 
through the starting motor. This causes 
the pinion which.is being moved toward 
the flywheel to turn slowly, which facili- 
tates meshing. At “C” the pinion is 
about to engage with the flywheel and 
the circuit has been broken by the disc 
“Pp.” At “D” the pinion is fully meshed 
and the disc is completing the starter 
circuit without including the resistance. 
This gives full power to the starting 
motor and enables it to crank the engine. 
You will have to investigate the main 
linkage of the starting device to see why 
the pinion does not mesh. Perhaps the 
yoke which moves it is broken or dis- 
connected. 

The Westinghouse generator has two 
terminals but in testing only one need 
be used as the frame of the machine is 
used as the other terminal. From the 
diagram it will be seen that the L termi- 
nal, which is normally connected to 
lamps, is connected to the negative 
brush, while the B terminal is similarly 
connected through the reverse series 
field. A rough test may be made by 
connecting a battery and ammeter to the 
frame and to either the B or L terminals 
and then closing the cutout switch which 
is mounted at one end of the generator. 
A normal machine will run slowly as a 
motor drawing 3 or 4 amperes. 





MAGNETO POINTS BURN OFF IN 
HAWAII 


Q.—We are having lots of trouble with 
DU4 Bosch magnetos on White trucks. 
Nearly every month we have to change 
contact points. We use Tungsten contact 
points instead of platinum to see how 
long they are going to last. What causes 
the burning of the DU4 Bosch magneto 
condenser and armature winding?—Man- 
uel Texeira, Paia Maui, Hawaii. 

You state that you wanted to see how 
long the Tungsten points would last on 
the magneto and you have evidently 
found the answer. We would recommend 
your getting the regular genuine parts 
from the Bosch company or from any 
authorized dealer handling these parts. 
{ft the spark plug points are set too far 
apart, that is, more than .025 in., you 
Will increase the tendency for the wind- 
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ing and condenser to burn out and will 
also increase the tendency for the points 
to burn. 


Q.—What is the correct magneto tim- 
ing on these trucks? 


We understand that these magnetos 
work best on the White truck when the 
interrupter points just begin to separate 
with the spark lever in the advance posi- 
tion when the flywheel is 3 in. before 
dead center. This gives the timing of 
the spark in the advance position. In 
the retard position it will also be slight- 
ly before top dead center. 


A TEST AMMETER WILL CHECK THE 
INDICATOR 


Q.—What causes the battery not to 
come up in charge when current goes 
through? On my 1919 Maxwell car on 
which I have had considerable trouble, 
I have remedied some trouble by install- 
ing a new battery. Panel was new in 
May. The generator was overhauled a 
week ago. The word charge comes up 
on the panel at 15 or 18 miles car speed. 
But it is clear that the battery will not 
stay charged. 


I do not use a self starter at that. 
I am the only one driving the car. The 
lights are dim until at 35 miles per hour 
they are bright as the generator cuts in. 
Seems as if there is a weak current going 
through. What could cause this?—Sidney 
Topness, Taylor Falls, Minn. 


If you will disconnect one of the bat- 
tery cables and connect an ammeter in 
series you will know at what speed the 
generator cuts in and you will know 
how much current in amperes is going 
to the battery, The indicator to which 
you refer merely tells you whether the 
generator is charging or not, but does 
not tell you how much. After you have 


Hupmobile 
1914 Generator Cir- 
cuits; Left: Sequence bulb be 
of operations, Hup- 
mobile 1914 Starter. 





determined the charging current 
in amperes you should connect 
a voltmeter across the whole 
battery and see whether it 
shows 12 volts or 15 volts while 
the generator is charging. 


The 12 volt indication shows a 
discharged battery and the 15 
volt indication shows a charged 
battery. You can also test with a 
hydrometer. If you have a volt- 
meter with a low voltage scale 
you can check each cell sepa- 
rately and see whether each one 
shows 2 volts or 2.5 volts. The 2 
volt reading indicates a discharge 
condition and the 2.5 volts read- 
ing indicate a charged condition. 

Q.—I would also like to know if 
a 32 c.p. bulb consumes more cur- 
rent than a 21 ep. bulb. If this 


is the case how much more drain 
on the battery would the 32 e.p. 


If you put in 32 e«.p. bulbs in 
the headlamps they will draw 
1 to 2 amps. additional current 
from the battery or approxi- 
mately 50 per cent more current 
as compared to the 21 c.p. lamps. 


Four Brushes Better 
Than Two 


Q.—Since writing you about trouble ex- 
perienced with a Chevrolet starter we 
have found that there is a replacement 
type of brush holder which carries four 
brushes which can be obtained at an 
authorized electrical service station and 
overcomes the trouble that we had where 
a flat spot would form on the commutator 
of the starting motor.—E. R. Sizer, 3719 
Thompson Ave., Tacoma, Wash. 


Since writing to you we have also had 
this information through authorized 
service stations. The formation of flat 
spots on the commutator was aparently 
due to too heavy a current to be handled 
by the two brushes, combined with a 
tendency for the armature to stop in 
certain position. 


POINTS BURN—SPRINGS STIFF 

Q.—We have a 1924 Ford car that will 
burn the coil unit points so badly that 
they will stick and cause missing. These 
points will run only about 100 miles with- 
out filing. We recharged the magneto 
with a recharger some time ago. The 
first points that came with the car lasted 
almost a year, and we replaced them with 
genuine Ford points which have been giv- 
ing trouble ever since.—Granada Garage, 
Granada, Colo. 


We believe that when the new points 
were installed that the Ford coils were 
not properly adjusted. If the spring 
tension is too stiff the points will not 
open until the current is quite heavy 
and this will result in burning the points. 
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Mechanics Must Know Equipment 


THER things being equal a mechanic 

will do a certain job in less time 
with the right tools or equipment for that 
job, than without such equipment. 


But he must understand the equipment 
and often must show his own ingenuity 
by getting results from a machine that 
might otherwise be stamped as imcapa- 
ble of doing a certain job. 


Makers of shop equipment have told 
us that often they get letters from own- 
ers of their equipment stating that the 
machines will not do the work, or that 
the mechanics at least cannot get the 
results the makers claim ffor their 
product. 


This brings up a point which is pretty 
well clarified in the machine tool field 
and in the exclusive machine shop. 


Take the lathe, for example. In lathe 
work the job depends upon the “set-up.” 
Often a machinist has to spend many 
hours in setting up the work which ac- 
tually may require only 20 minutes to do. 


Now, if he does not know how to rig 
up the lathe to handle the job correctly, 
the lathe should not be condemned as 
unfit for the job. That’s up to the me- 
chanic’s ingenuity and it is largely a 
matter of experinence on the part of 
mechanics to get the best results from 
any piece of equipment. 


One manufacturer of a disk wheel tru- 
ing apparatus stated that while he had 
been able to handle practically every 
conceivable job of straightening disk 
wheels, yet, it was quite a job to keep 
this apparatus “sold” to purchasers 
largely because the latter failed to use 
a little ingenuity in the “set-up.” Every 
such job is a little different and the 
mechanic must, therefore, use discretion 
as to how the job is going to be handled. 
If this is done, equipment makers will 
get very few letters from shops and men 
stating “the machine won’t work.” 

A full understanding of the potential 
uses of a piece of equipment will greatly 
add to the speed with which a flat rate 
operation can be performed. And that 
means good work and profit. 

Carbureter Flat Rates 

I have been a subscriber to Motor AGE 
for a number of years and like it very 
much. In the November 5 issue I no- 
ticed an electrical flat rate chart com- 
prised mostly of 1925 cars. Will you 
please inform us if you have a flat rate 
chart including cars back as far as 1920 
or further. I would like to use this in 
electrical work. Advise if you have one 
of these in stock and the price of same. 
Also same information in regard to car- 
bureter flat rate chart.—Libby, Nicholson 
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MOTOR AGE’S FLAT RATE FORUM 
No. 44 
Models 34 to 6-44 Incl. 

Manufacturer's , 
Official Time 
Designation Hrs. Min. 
7-101 Cylinder head, remove, carbon cleaned and head replaced 7 50 
7-102 *Cylinder head remove and carbon cleaned and head replaced..._... 1 30 
7-103 Cylinder head gasket removed and replaced 1 20 
7-104 Cylinder head bolts tightened and tappets kerosened, oiled and 

adjusted a5 
7-105 *Cylinder head gasket removed and replaced 45 
7-106 *Cylinder head bolts tightened 10 
7-110 Remove 6 pistons, fit new pistons to cylinder bores and assemble 

_— with new rings and old or new rods to engine (oil pan . 7 

oOo - 
7-111 Remove one piston, fit new piston to cylinder bore and assemble 

piston with new rings and old or new connecting rods to engine 

(oil pan off) 45 
7-113 Regroove one piston (deepen ring grooves) 12 
7-114 Ream one piston and connecting rod to fit oversize pimn................ 15 
7-116 Remove 6 pistons and connecting rods, change piston rings, and 

replace pistons and connecting rods (oil pan off) 3 45 
7-117 Remove one piston, change piston rings and replace piston (oil 

pan down) 35 
7-118 Remove one piston, change piston pin or connecting rod, (one or 

both) and replace piston (oil pan off) 40 
7-118 Extra time to be added for each additional piston pin changed 30 
7-119 Remove old piston pin from piston and connecting rod and re- 

place with oversize pin 30 
7-119 Extra time to be added for each additional oversize pin fitted... 20 
7-125 Engine side pan, R or L removed and replaced 25 
7-126 Engine side pans tightened 15 
7-127 =Engine oil pan or gasket removed and replaced (one or both), 

(oil pan cleaned) 45 
7-135 Oil pressure regulated 12 
7-136 oe and distributor drive gear and shaft assembly removed 

an replaced 35 
7-138 Oil pump and oil lines removed, cleaned and replaced with nec- 
1-189 Gf Mane someved and saploosl 20 
- e removed and replaced, engine to dash gage 

*Denoted operation on medel 6-54. — m 














THINGS THAT HELP FLAT RATE 


Although the removal of a power plant is 
not as frequently performed now as in the 
former days it helps the mechanic if the 
engine is secured to the frame in a manner 
that makes quick removal possible. Here is 
shown a construction that facilitates removal. 
Incidentally this engine support is set in an 
insulation of live rubber. 


& LaRou Co., 686 Congress Street, Port- 
land, Maine. 

We would certainly be glad to print 
and furnish the charts mentioned if they 
were available. In making up the elec- 
trical flat rate chart we first got all in- 
formation from manufacturers, then 
from local dealers and electrical serv- 
ice stations and finally went and in- 
spected various cars to estimate the 
proper charge to make. As far as we 
know the large electrical concerns have 
not as yet gone very far in establishing 
flat rate, and to make them fair it is 
necessary to study the car construction. 
This is difficult to do except in the case 
of the current models. We accordingly 
have to leave it up to the repair-man 
in applying the flat rate charge to see 
whether a 1923 or 1924 car has construc- 
tion similar to the 1925 car. 

If the construction is radically differ- 
ent and it is more of a job to take the 
generator or starter off, then he might 
lose money by applying the flat rate 
table. When the time runs back four or 
five years there is another danger that 
rusted bolts and other parts which have 
suffered from time and wear will com- 
plicate the job. Our recommendation ac- 
cordingly is that the flat rate be ap- 
plied for not more than three years back 
and then only in case the construction 
of the car is similar to the one given 
in the table. For cars more than three 
years old it would be safer to use the 
time basis. 

Motor AGE has not had the opportunity 
of developing a flat rate chart coverins 
carbureter repairs and at the present 
time we do not know of any concert 
having undertaken this work. 
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THE MARKET'S NEW OFFERINGS 


Accessories — Equipment — Supplies 


Nosecrew Hose Clamp 


NAP-TITE Clamp Company 110 W. 

14th Street, New York, is manufac- 
turer of the Noscrew Hose Clamp, a 
clamp which it is said can be quickly 
and securely attached without tools. In 
attaching you place the clamp around 
the hose, slip the spring into its proper 
notch and clamp down on the lever. 
It is claimed the spring will last in- 
definitely under pressure. Any shrink- 
age due to the rubber is immediately 
taken up by constant tension of the 
spring, thus prevent the possibility of 
leaks which might otherwise be caused 
with age. List price 15 cents. 








Noscrew Hose Camp 


S. & M. Road-Lite Reflector Sizes 
* the description of S. & M. Road-Lites, 

made by the S. & M. Lamp Company, 
Inc., Los Angeles, in the November 26th 
issue of Motor AcE there was an error 
with respect to the reflector sizes. The 
diameter of the reflector of the No. 85 
is 6% in. while the diameter of the No. 
95 is 7% in. These two models supple- 
ment the No. 75, a smaller lamp, the 
reflector of which is 5%4 in. in diameter. 


McConnell Electric Windshield Cleaner 


[ JNIFoRM speed under all driving con- 

ditions is found in the McConnell 
Electric Windshield Cleaner, according to 
the manufacturers, the McConnell Mfg. 
Co., Newark, N. J. Consistency and de- 
pendability of service are claimed for 
this bad weatter facility for motorists. 
[t is said the wiper will not slow down 
under heavy loads o: on 4:1) while its 
consumption of current is slight. A 
knob permits hand operation when de- 
sired. The McConnell wiper can be 
operated while the car is parked and 
with the engine idle. An _ extra-long 


wiper cleans an arc 21 inches wide. List 
price in the United States for four dif- 
ferent models is $8.75 while the list for 
the “Twin” model is $10.50. The “Twin” 
cleaner has a more powerful motor 
especially developed to operate two 
wiper blades. 





Tung-Sol Bi-Focal Lamp 


Klasp-Tite Kamp Lamp 


OMETHING to interest automobile 

tourists and campers is found in the 
Klasp-Tite Kamp Lamp, made by A. B. 
Stewart & Company, 225 W. Huron 
Street, Chicago. This is a portable elec- 
tric lamp which grips to a table, chair, 
guy rope, tent pole, branch of a tree and 
other places. It works off the lighting 
system of the car, being hooked into 
any socket. A ball socket joint enables 
the owner to turn it in any direction. 
It has a six inch aluminum reflector. 
Ten feet of extension cord come with the 
lamp, making it valuable as a trouble 
lamp or doing work around the car. 
Made in both single and double contact 
to correspond with car. Dealers list 
price, $2.50. 


























McConnell Windshield Cleaner 


Additional Descriptions on 
Following Page 





Tung-Sol Bi-Focal Lamp Bulb 


T= Tung-Sol Bi-Focal Lamp Bulb, 
made by the Tung-Sol Lamp Works 
of Newark, N. J., is a bulb which is 
declared to solve the problem of elimi- 
nating glare and assuring safety when 
passing another car. This result is ob- 
tained without any change in either the 
position of the reflector or the bulb. The 
bulb contains two filaments rated at 21 
C. P. each, one filament being placed 
slightly above the other. The lower fila- 
ment provides a long-range driving beam 
which illuminates the road far ahead 
while the upper filament furnishes a de- 
pressed, or short-range beam of identical 
intensity. This beam is directed down- 
ward so as to bring the light pattern 
nearer to the car and out of range of 
the approaching driver’s eyes. It is said 
to be a more comfortable light to meet 
in the road than a dimmed light, and 
makes dimming unnecessary. 

















Two-unit installation of Hassler Stabi- 
lizers for improved Ford, showing front 
and rear positions. 


Hassler Two-Unit Installations 

EVELOPMENT of a simple two-unit 

stabilizer installation for the im- 
proved Ford car has been accomplished 
by Robert H. Hassler, Inc., Indianapolis, 
Ind. It is said that the new Hassler 
installation efficiently equips all of the 
improved Ford models with two-unit ar- 
rangements without in any way inter- 
fering with the tire carrier or other con- 
struction of the car. One of the special 
features of the Hassler Stabilizer relates 
to lubrication, the device being equipped 
with an Alemite Zerk fitting. It is the 
contention that lubrication increases 
efficiency and decreases the wear upon 
the equipment. Another feature is 
the detachable belt which may be re- 
moved without taking the stabilizer off 
the car. The belt never enters the case, 
a feature which is said to minimize strain 
on this member. The stabilizer, more- 
over, is controlled by “smooth friction” 
as opposed to “rough friction”. 
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THE MARKET’S NEW OFFERINGS 


Accessories—Equipment—Supplies 


New Bonney Wrench Kit 


ONNEY Forge and Tool Works, Allen- 

town, Pa., have announced a new 
wrench kit known as the No. 1 Sample 
Kit. The kit contains three of the most 
popular size double-end Chrome Vana- 
dium Engineer’s Wrenches. As_ these 
wrenches have a different opening on 
each end the kit provides wrenches to 
take care of the six most popular size 
nuts and bolts as follows: ¥¢ in., % in, 
vs in. % in, % in, and * in. The 
three wrenches are put up in an attrac- 
tive leatherette roll and the outfit is 
priced at $2.50, approximately 65 cents 
less than the net list price of the outfit 
if the wrenches and kit were bought 
separately. Bonney points out that these 
three wrenches will take care of a very 
large portion of wrench work that the 
average mechanic or car owner has to do. 





Victory Cushion Snubs 


Victory Cushion Snubs 
ICTORY Products Corporation of 
Marion, Ind., is producing a shock 

absorber for Fords known as_ the 
Victory Cushion Snub. This shock 
absorber is so designed that one model 


fits all models of Fords. It has a spe- 
cial adjustment device. Installation 
is quickly and easily accomplished. 
The spring shackles are removed 


and the Victory Cushion Snub is put 
in place. Should a spring be broken use 
of this device still leaves the running 
gear connected. The manufacturers 
claim the device prevents sidesway and 
checks rebound positively and recommend 
it for Ford cars equipped with balloon 
tires to control the galloping and rolling 
action. 


5 0 


Hutchins’ Oil Tester 














(Continued from page 29) 














Bonney Wrench Kit 


Center Mounting Shock Absorber 
ECESSITY of mounting but one 
shock absorber on each extreme of 
the Ford car is an advantage claimed 
for the Center Mounting Shock Absorber, 
made by Stewart-Warner Speedometer 
Corp., Chicago. This device embodies 
all special features furnished in other 
shock absorbers made by the corpora- 
tion. The chief difference is in the new 
unit’s special mounting brackets which 
makes it possible to do away with two 
shock absorbers in the necessary set. At 
the same time the manufacturers declare 
the two center mounting Shock Asborb- 
ers will give the fullest riding comfort. 
Packed in complete sets ready to install 
the price is $13.50. West of the 100th 
meridian, $14. 





Stewart-W arner’s new “Center Mounting 
Shock Absorber” for Ford. Two of 


these complete necessary set. 


Hutchins Oil Tester 


PRE is a device designed to help the 
service station sell more oil to Ford 


owners. It is known as the Hutchins Oil 
Tester and the manufacturer, M. M. 
Hutchins, 1325 Burns Avenue, of St. 


Paul, Minn., says it will greatly increase 
the draining jobs. When this appliance 
is used the crankcase oil instead of spill- 
ing on the ground is drawn into a glass 
and the sample is shown the owner. 


Wooden Transmission Lining 


ELSEY Wooden Transmission Lining 

for Ford cars is made by the Kelsey 
Manufacturing Co., Escanaba, Mich. The 
lining is constructed of tough, pliable 
long-grained wood which is chemically 
treated to stand hard service and is rec- 
ommended by the makers as possessing 
special durability. Constructed of wood 
it is pointed out that the lining will 
not unravel and clog the oil feed pipes, 
or catch on the magneto posts. It is 
said to stop chattering, grabbing and 
bucking. Three wooden linings and 18 
rivets come with each carton, the list 
price per set being $2.50. 





Kelsey Wooden Transmission Lining 


Hulett’s Anti-Froster 


se Anti-Froster is said to pre- 

vent frosting and misting of the 
windshield in the coldest weather. The 
body of this device is constructed of 
Pyralin and it is held in place with 
vacuum cups. In addition to giving serv- 
ice in the manner just described the dis- 
tributors also recommend the attachment 
for protection against glaring headlight. 
The Hedeen Company, Brainerd, Minn., 
is the distributing agency and the price 
is $3.95 per set. 





Hulett’s Anti-Froster 
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EDITORIAL. 


Shows and More Shows 


HIS is the season of automotive shows. Larger 
“TD towns and cities have figured themselves into the 
show calendar and likely the smaller places will check 
out at the end of the season with a list of shows fully as 
large or larger than in any season heretofore. It is hoped 
that the number of exhibits in small towns will break all 
previous records. Apparently a new high in this respect 
was established last year. It can not be over-emphasized 
that exhibition and concentrated demonstration of some 
sort is just as valuable to the small town, considering rela- 
tive business volumes, as to the large city. One beauty 
about staging the small town show is that arrangements 
can be made in short order after an agreement to show 
has been reached. If all towns from 1000 or 2000 popula- 
tion up would stage automotive displays with special frills 
to attract public notice the accumulative effect would be 
tremendous. 


Farmers are urged to feed cheap corn to good-priced 
livestock—not feed good-priced livestock to cheap corn. 
Dealers who feed new car profits to hopeless trade-ins 
please take note. 


Bigger Business Ahead 


MERICA next year will be in a position to turn 
A out a materially greater volume of automobiles than 
ever before. Our car production capacity will hit a new 
high mark. Preparations are under way in numbers of 
manufacturing organizations to take advantage of the 
enlarged business opportunity which it is believed the 
coming year will develop. 


Not only is there prospect of a strong buying move- 
ment in the United States but the outlook abroad is very 
favorable. Overseas there is a growing interest in Ameri- 
can motor vehicles and signs point to more prosperous 
conditions. 


Unless present signs go by the boards we are likely 
to see the sale of motor vehicles to foreign users greatly 
stepped up. It is not impossible that we are on the 
threshold of a great upward swing in automotive buying 
in Europe especially which in due course will strike a 
pace comparable to that marked by buying in the United 
States. There is no reason why the motor vehicle should 
not be just as popularly desired abroad as here at home 
and there is reason to expect coming years will witness 
a narrowing of the present wide distance between the 
ownership ratios of this and several other countries. 


in view of this condition American producers are war- 


ranted in making themselves ready to compete in foreign 
fields as well as making ready to supply any demand of 
the home market. Between the opportunity at home and 
that abroad, both being very bright at this distance, it is 
not unreasonable to expect good use will be found for 
much of the added capacity. 

We trust, however, that despite this added capacity 
our makers will follow the safe and sane policy, marking 
operations from the first of last year, of letting output 
be measured by consumption’s requirement. The only 
danger in increased production capacity is in the tempta- 
tion to employ a greater portion of it than buying condi- 
tions justify. At the same time it is well and wise to 
be prepared to meet an increased demand for cars. 


Car owners will buy only the products that they “think 
about.” Keep reminders before them. That starts and 
continues “thinking.” 


A Lesson from “Red” Grange 


HE noted “Red” Grange took advantage of an op- 

protunity while it was thoroughly alive. “Red” quit 
the university while he occupied the center of a national 
stage with the determined: plan of raking in the shekels 
promised him in professional settings. Had “Red“ de- 
layed this program for a year such a course would have 
been at the risk of again carrying ice next summer and 
probably the summer following. It was a case of acting 
at once while psychological conditions were in his favor 
or turning his back on a chance to accumulate a quick 
fortune. 


Opportunities, on the tape of the dollar, vary in size 
and character, yet the rule applying to all is “action” 
and prompt action—and that is the rule all up and down 
the line in automotive merchandising. A prospect is worth 
no more in potential profits than the promptness and 
effectiveness of the dealer’s or salesman’s follow-up. 
That temptation to delay until tomorrow is one of the 
great snares in the way of success. Yielding to that 
temptation is a weakness of which all men who sell 
are more or less guilty. Opportunities abound in the field 
of automotive merchandising, but like all opportunities 
they are short-lived and their profits accrue only to those 
who are quick to see and get busy. Do like “Red.” 


ee eee 


Much possible maintenance business enters through the 
door of the sales room. Many possible new car and ac- 
cessory sales enter through the door of the shop. Man 
both entrances. 
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South Boosts December Sales Level 


Factories Continue to Slow 
Output and Take Inventory 


Advance in Tire Prices Reaches 
Manufacturers and Is Causing 
Much Study 


NEW YORK, Dec. 16.—Sales of auto- 
mobiles are seasonally poor in most 
parts of the country. Good weather in 
the south has held the level to an un- 
usually high point, and Florida is taking 
cars in unprecedented numbers, despite 
a freight embargo which has obliged the 
automobile companies to establish dis- 
tribution points in Georgia and other 
nearby states. 


The factories are marking time, with 
most gradually curtailing output, closed 
for inventory, or getting under way on 
new models. Meanwhile the principal 
subject of discussion is the price situa- 
tion. The advance in tire prices has 
finally reached the motor car manufac- 
turer, and the increase that will have to 
be met or absorbed somehow is from $30 
to $50 on most models. 


With the tendency in automobile prices 
definitely downward, a rather serious 
problem is presented. The limit of 
economy in production and purchasing 
has been reached by most of the large 
factories, so the tire increase should 
logically be added to the list price of the 
car. Whether this will be done depends 
largely on competitive conditions and 
how closely the manufacturer has pared 
down his profit per unit during the cur- 
rent year. 


The tendency of raw materials used in 
the manufacturer of cars is upward, but 
the advance has not yet gone far enough 
to affect production costs. Most of the 
large companies are well covered for 


their requirements for the first half of 
1926. 


A bright spot is the prospective tax 
reduction, which will, so far as the con- 
sumer is concerned, nearly compensate 
for any advances in list price that may 
be made to meet the higher cost of tires. 


— —--- 


Jordan Behind on Orders 
For New Light Eight Cars 


CLEVELAND, Dec. 12.—Inability of 
Jordan Motor Car company, Cleveland, 
to supply the remarkable market for the 
new line eights, despite a daily factory 


production of 65 cars, was announced 


here by Edward S. Jordan, president. 

At the same time, Jordan announced 
the company had declared its usual 1% 
per cent dividend on preferred stock and 
75 cents per share on common stock, to 
be paid December 30 to stockholders of 
record, December 15. 


“Despite our record factory produc- 





tion,” Jordan said, “there is not a dealer 
or distributor in the country who has 
more than one car for demonstration or 
exhibition purposes, and many dealers 
have not an exhibition car on their floors. 

“During November, we shipped more 
than 350 cars to Jacksonville, for dis- 
tribution throughout Florida. These in- 
cluded two trainloads and another ship- 
ment of 15 cars. Despite these heavy 
shipments, there are only four cars in 
the hands of dealers today and deliver- 
able in the state of Florida.” 


General Motors Begins to 
Pay $33,608,026 Dividend 


NEW YORK, Dec. 12.—Between today 
and Jan. 7 General Motors Corp. will 
pay out $33,608,026 in dividends. This 
is said to be probably the largest divi- 
dend disbursement ever made by an in- 
dustrial company in a similar period. 

Today General Motors began to mail 
to 29,792 common shareholders checks 
aggregating $7,741,931 representing the 
regular quarterly dividend of $1.50 per 
share. On January 7 the same holders 
will receive checks totalling $25,866,095 
representing the $5 extra cash dividend 
declared last month. 

Previous common dividends this year 
amounted to $28,500,000, bringing the 
total common dividend disbursement for 
1925 to upwards of $62,000,000, or about 
60 per cent of net income for the cur- 
rent year. In addition approximately 
$7,200,000 will have been distributed to 
preferred stockholders this year. 


McNaughton and Stephens 
Are Promoted by Cadillac 


DETROIT, Dec. 14.—Lynn McNaugh- 
ton, vice-president and general sales 
manager of the Cadillac Motor Car Com- 
pany, has been appointed assistant to 
President Lawrence P. Fisher. He will 
assist President Fisher in administrative 
lines in addition to retaining general 
supervision of sales. 

H. M. Stephens, now general manager 
of the Cadillac Chicago branch, comes 
to Detroit as general sales manager in 
direct charge of sales. He is succeeded 
at Chicago by R. G. Tiffany. Mr. Steph- 
ens was appointed manager of the Chi- 
cago branch a year ago. 

These appointments announced today 
by President Fisher are in line with the 
new expansion program of the company 
and are effective at once. The above ap- 
pointments followed immediately after 
figures released by the company showed 
that business during the past five 
months has been running double of what 
it was in 1924 and that the current orders 
insure a capacity output for the winter 


months. 


G. F. Disher Is Re-Elected 
To Presidency of A. M. A. 


Warfield and Pettingell Also Suc- 
ceed Themselves as First and 
Second Vice Presidents 


CHICAGO, Dec. 14.—G. F. Fisher of 
the Gemco Manufacturing Co., Milwau- 
kee, was re-elected president of the 
Automotive Manufacturers’ Association 
at its annual meeting here. E. E. War- 
field of the Gill Manufacturing Co., Chi- 
cago, and C. D. Pettingell of the Apco 
Manufacturing Co., Providence, R. I., also 
were re-elected to the positions of first 
and second vice-president respectively. 


Forty-two members of the association 
attended the annual meeting and ban- 
quet. Officers and chairmen of commit- 
tees made their reports, and two ad- 
dresses featured the session. These 
were by F. B. Hutchison, lecturer on ad- 
vertising and retail merchandising, 
School of Commerce, University of Iowa, 
and E. E. Warfield, vice-president of the 
association. 


Mr. Hutchison spoke on “Bridging the 
Gap Between National Advertising and 
Retail Sales.” Mr. Warfield presented a 
review of the accomplishments in the in- 
dustry in 1925 and the outlook for 1926. 


Directors elected included President 
Disher, Robert Dunlap of C. A. Shaler 
Co., Waupun, Wis., A. R. Johnson of 
Jefferson Electric Co., Chicago, B. N. 
MacGregor, Packard Electric Co., War- 
ren, O., N. A. Petry of N. A. Petry Co., 
Philadelphia, Harry G. Sparks of Sparks- 
Withington Co., Jackson, Mich., J. P. 
Whitaker, Whitaker Battery Supply Co., 
Kansas City. 


The six holdover directors are J. A. 
Anderson, Stone Manufacturing Co., Chi- 
cago; Smalley Daniels, New Era Spring 
& Specialty Co., Grand Rapids; A. C. 
Johnson, Apex Electric Manufacturing 
Co., Chicago; John F. Shuford, Wedler- 
Shuford Co., St. Louis; B. J. Koral, E. 
Edelmann & Co., Chicago; and Noah Van 
Cleef of Van Cleef Brothers, Chicago. 





Rolls-Royce to Keep Firm 
Of Brewster & Co. Intact 


NEW YORK, Dec. 12.—Henry J. Fuller, 
president of Rolls-Royce, which recently 
acquired Brewster & Co., says that the 
tradition and prestige of the century-old 
name of Brewster will be preserved. The 
Brewster business will be conducted in 
its premises as heretofore at Long I[s- 
land City and William Brewster will con- 
tinue as president and become vice-presi- 
dent of the Rolls-Royce concern. 

Rolls-Royce probably will take over 
the Fifth avenue showrooms of Brewster, 
at the corner of Fifth and 56th street. 
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N. Y. Rubber Exchange Is 
To Open About Jan. 15 


At Least 100 Members Are Expected 
to Begin Trading on Separate 
Floor 


NEW YORK, Dec. 12.—The Rubber Ex- 
change of New York, plans for which 
were announced recently by F. R. Hend- 
erson, president of the Crude Rubber 
and Foreign Produce Corporation, 250 
West 57th street, is expected to open for 
trading about January 15, with at least 
100 members. 


Despite the fact that the Rubber Trade 
Association opposed inauguration of the 
exchange at this time, and that the New 
York Cocoa Exchange has appointed a 
committee to confer with trade interests 
regarding arrangements for trading in 
rubber and rubber products on the floor 
of the Cocoa Exchange, Mr. Henderson 
and his associates are proceeding with 
the plan for an independent exchange 
in the conviction that rubber’s increas- 
ingly important place justifies such 
action. 


They believe that crude rubber, which 
was fourth among imports last year, will 
be higher than sugar this year and will 
obtain first place in value of imports 
in 1926. 


They do not believe that the recently 
announced increase under the Steven- 
son act of the exportable allowance from 
British Malaya and Ceylon to 100 per 
cent, effective Feb. 1, will bring about 
any material change in the price of 
crude rubber. 

The increase to 100 per cent will re- 
lease about 15,000 additional tons for 
the quarter beginning Feb. 1, but this 
is not regarded as sufficient to lower 
the price and already crude rubber on 
the London market has reached a new 
high after reacting under the first in- 
fluence of the increase by the Steven- 
son committee. 


—_— — -— 


Studebaker Announces New 
Financing Plan for Dealers 


NEW YORK, Dec. 12.—Through the 
Industrial Acceptance Corp. and one of 
the largest insurance companies in the 
country Studebaker Corp. of America has 
just made effective a new financing plan 
whose rates are described as just as low 
and in some cases lower than those 
available from any other manufacturer. 

T. M. Hall, vice-president of the In- 
dustrial Acceptance Corp., said these 
rates were on a par with General Motors 
rates and reduced the delivered price 
toa minimum. Fire and theft insurance 
is included in the plan and applies to 
every car sold. This means that the 
Purchaser of a Studebaker will not be 
able to insure the car through his own 
broker or agent and Mr. Hall says the 
advantages of the rates are such that he 
Will not wish to. 

Insurance is placed through the 35,000 
local agents of the insurance company 
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Any More Queries, 
Your HonorP 


MILWAUKEE, Dec. 12.—A bit of 
irony prompted by the great num- 
ber and variety of facts demanded 
by the secretary of state of Wis- 
eonsin this year in connection with 
the licensing of automobiles has 
arrived at the state capitol. The 
issuance of automobile licenses 
and certificates of title made it 
necessary for the secretary of 
state to include a longer than 
usual list of questions in the appli- 
eation blanks. 


After answering the requireu 
questions a banker of Hudson, Wis., 
wrote: 


“Here is the dope with all the 
trimmings, even the source of 
ownership. I might also add that 
I have several teeth filled and love 
my wife.” 











so that the purchaser obtains real in- 
surance servjce through the personal in- 
terest of the local agent. 


The new plan is with recourse in every 
instance and conforms to the resolutions 
adopted by the National Association of 
Finance Companies.. Down payments of 
at least 33 1/3 per cent and time pay- 
ments over a period of twelve months 
are the rule though in extraorinary in- 
stances longer terms may be granted. 


S tiaieanined 


WALKER BUYS KELLAND 


CHICAGO, Dec. 12.—Due to the in- 
crease in Walker Electric Trucks in 
Newark, N. J., Walker Vehicle Company 
of Chicago has acquired the business of 
the Kelland Motor Car Company, New- 
ark, and has established a service sta- 
tion for Walker Electric Trucks as 
well as Kelland Electric Trucks at the 
former Kelland plant. B. A. Kelly and 
J. E. Anderson, formerly of the Kelland 
Motor Car Company, will be in charge 
of Walker sales and service. The Kel- 
land plant at 58 Elm Street, Newark, 
has been converted into a service sta- 
tion not only to accommodate Walker 
and Kelland Trucks, but also to serv- 
ice all makes of electric trucks in New- 
ark. The Kelland truck will be dis- 
continued. 


FORD SALESMEN DINE 


LOUISVILLE, Dec. 12.—The winners 
of a Ford salesmen’s contest were guests 
of the Ford Motor Company, Louisville 
branch, at a banquet at the Brown Hotel 
here. The dinner preceded a trip to De- 
troit where the salesmen were guests of 
the Ford Motor Company. Winners are, 
A. J. Patterson, Eline Motor Company; 
George Shuster, Strube Motor Company; 
George A. Spencer, Monarch Auto Com- 
pany; Jesse G. Miles, Schwarz, Clifford 
& Scott; Joe Gardner, Summers-Herr- 
mann and G. J. Richardson, Universal 
Car Company. 
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Three Bills That Affect 
Industry Reach Congress 


One Would Reduce Taxes, One 
Would Repeal Them and Third 
Would Aid Highways 





WASHINGTON, Dec. 12.—The intro- 
duction of three bills into Congress this 
week directly affecting the automobile 
industry marked the opening session of 
the Sixty-ninth congress. They are: 

The tax bill (H R 1) repealing the 
3 per cent tax on automobile trucks and 
automobile wagons; repealing the 2% 
per cent on tires, inner tubes, parts, or 
accessories, and reducing the tax on au- 
tomobiles and motor cycles from 5 te 
3 per cent. 

A second tax bill, introduced by Con- 
gressman Grant M. Hudson, of Michigan, 
for the repeal of all automotive taxes, 
and 

The Dowell bill, introduced by C. C€- 
Dowell, of Iowa, providing for $196,000- 
000 federal aid for highway construction 
for fiscal years ending June 30, 1928 and 
1929, one-half to be expended in each 
year. 


In addition to these three measures 
assurance was given representatives of 
truck manufacturers that amendment 
would be introduced on the floor, amend- 
ing the tax bill so that dealers and 
agents who have trucks on hand when 
the bill is passed, making the repeal 
retroactive, along the same lines as was 
agreed upon last week which would per- 
mit a rebate to passenger car dealers 
on cars in stock. The rebate to the 
truck dealers will turn back to them 
approximately $500,000. 


Open criticism of the first bill is voiced 
by Congressman Henry T. Rainey of IIli- 
nois, who has declared that he will wage 
a fight for the complete repeal of all 
automobile taxes. 


“We are not rendering much of a 
favor to men of small incomes when we 
relieve them of the income tax they now 
pay of about $7.50 and impose a tax 
of from $15 to $30 on the automobiles 
they buy,” Mr. Rainey declares. “We 
could restore the exemptions to where 
they are in the existing law and release 
$47,000,000 and this could be applied to 
reductions in the automobile taxes still 
retained in the bill and would remove 
approximately one-third of the taxes on 
automobiles and on motorcycles.” 


Action by the House on the measure 
is expected to begin next Monday or 
Tuesday and the automobile section will 
probably be reached on Wednesday or 
Thursday. 





TRUCK MAKERS TO MEET 

NEW YORK, Dec. 12.—A convention 
open to all motor truck manufacturers 
will be held by the N, A. C. C. at its 
New York headquarters Jan. 11, during 
Automobile Show week. The morning 
meeting will be merged with the opening 
session of the Second World Motor 
Transport Congress at Hotel Roosevelt. 
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Western Dealers Gather in 
Denver for Sales Congress 





Colorado, New Mexico, Wyoming, 
Utah and Nebraska Represented 
at N. A. D. A. Meeting 


DENVER, Dec. 12.—The first Denver 
Automobile Sales Congress met this 
week at the Brown Palace Hotel, under 
the auspices of the National Automo- 
bile Dealers’ Association, the National 
Automobile Chamber of Commerce and 
the Denver Automobile Dealers’ Asso- 
ciation. Dealers from Colorado, New 
Mexico, Wyoming, and parts of Utah and 
Nebraska were in attendance to the num- 
ber of about 500 as the guests of their 
Denver distributors. | 


The session was called to order by 
President Myron T. Smith of the Denver 
association, who called upon Tom Bot- 
terill, widely know Hudson-Essex dis- 
tributor of this city, to preside. C. A. 
Vane of the National Automobile Deal- 
ers’ Association spoke on the budget and 
cost accounting system and highly com- 
mended the work of Harry A. Fancher of 
this city for his assistance to the na- 
tional organization in developing and 
perfecting this system. 


A. R. Kroh, sales specialist of Chicago, 
then spoke on the necessity for sys- 
tematic and efficient business methods 
in order to make all four departments 
of the business, i. e. new sales, used 
cars, accessories and shop or labor de- 
partments, show a profit. He urged an 
accurate cost accounting system as an 
aid to showing the dealer which depart- 
ment needs adjusting, and claiming that 
most dealers do not have accurate in- 
formation on the profit and loss from 
each branch of their business, stated 
that a survey made of last years’ busi- 
ness showed that the average profit made 
was 3.4 per cent and that this figure 
does not include the 21 per cent of the 
dealers who were forced to close. 


He also urged greater care in picking 
prospects on whom to work, stating that 
much time and money are lost in in- 
discriminate canvassing, where a little 
care in sorting out prospects, and con- 
centrating upon the more likely leads 
would result in more sales. 


C. H. Howe, manager of the automo- 
bile show to be held in the municipal 
auditorium beginning Feb. 2 spoke in the 
interest of the show, and Ralph Fishel 
of the Norton Buick Motor Company, a 
member of the legislative committee of 
the Denver association, talked on legis- 
lation already effected, and on that to 
be urged at the coming session of the 
legislature. 


The congress closed with a banquet at 
the Brown Palace Hotel at which C. A. 
Vane made the principal address. He 
declared that “if during the coming year 
automobile dealers will make their busi- 
ness a real business, not a side line or 
a plaything they will enjoy the most 
prosperouse year in automobile history.” 
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SECOND PEERLESS MODEL 


CLEVELAND, Dec. 12.—A_ second 
model on the new Light Six medium 
priced chassis has been announced by 
the Peerless Motor Car Company. The 
new model, a five-passenger two-door 
sedan, is a variation of a Standard Sedan 
announced Nov. 19, and will list at $1,- 
495., or $100 less than the four door 
sedan. Equipment furnished is identical 
with the formerly announced model and 
includes snubbers, automatic windshield 
wiper, sun visor, rear vision mirror, rear 
traffic signal, dash gasoline gage, cowl 
lights and door and gear set locks. 


ee ee 


GOESELE JOINS G. M. 


NEW YORK, Dec 12.—Gustav A. 
Goesele has resigned as automotive and 
mechanical engineer in charge of trans- 
mission and axle gear design for the 
International Motor Co., New Bruswick, 
N. J., to accept a position as foreign 
field service representative with the Gen- 
eral Motors Export Corp. Previous to 
his New Brunswick connection Mr. 
Goesele was with the Western Electric 
Co., New York, Niles-Bement-Pond Co., 
New York and Plainfield, N. J., and the 
Arbenz Motor ‘Truck Corp., Zurich, 
Switzerland. ° 


ooo 


NEW NASH COUPE 


KENOSHA, Wis., Dec. 12.—Announce- 
ment of a new Two-Passenger Business 
Coupe listing at $1,165, mounted on the 
special six chassis, has just been made 
by the Nash Motors Company. ‘The new 
model, which is the lowest priced closed 
model manufactured by the company, 
is finished in a two-tone green gray duco 
with leather’ upholstery. Equipment 
furnished at list price includes a set of 
five disk wheels, automatic wind shield 
wiper, sun visor, cowl ventilator, rear 
vision mirror, cowl lights and door and 
gear set locks. 


Ajax Dealers from Canada 


Visit Three Nash Plants 


RACINE, Wis., Dec. 12.—Among the 
visitors to Racine this week were dele- 
gations of Ajax dealers from Philadel- 
phia and the Canadian cities of Toronto, 
Windsor, Ottawa and Winnipeg. For 
many it was their first close-up of the 
Ajax factory and the men who are be- 
hind the Nash-built Ajax. 

Guides conducted the delegation to 
every department of the factory where 
the dealers had an opportunity to see 
at first hand the quality of materials 
used, the kind of craftsmanship em- 
ployed and the rigid Nash-established 
standards that are adhered to in the 
manufacture of the Ajax Six. 

While at the Ajax factory, the dealers 
were addressed by C. W. Nash who 
pointed out the reason why the Ajax Six 
was conceived and manufactured—to 
answer a definite need for a high-grade 
quality car in the $1,000 field. Before 
returning home the dealers visted the 
Nash plant at Kenosha and the Nash- 
Seaman body plant at Milwaukee. 
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North Carolina Boosting 
Winter Business Campaign 





Dealers and Distributors Make Great 
Efforts to Keep Sales Line Level 
Throughout Year 





CHARLOTTE, N. C., Dec. 12.—Motor 
car dealers and distributors in North 
Carolina are making efforts of tremend- 
ous vigor to maintain a steady volume 
of sales. The tire and accessories deal- 
ers and the branch plants of tire manu- 
facturing companies likewise are driving 
hard for retail sales. The outward evi- 
dence of this effort of the automotive 
trade is given by newspaper advertise- 
ments, and large copy is being used in 
all the more important cities of the state 
by both car and tire dealers. Some 
of these advertisements emphasize the 
Christmas gift idea, while others stress 
price and terms of payment. 


Outstanding examples of this agrres- 
sive newspaper advertising campaign are 
the full-page advertisements of the 
Greensboro Motor Car Co., Buick dealer, 
of Greensboro, and of Blackwood Tire 
Sales Co., also of Greensboro, large ad- 
vertisements by B. D. Heath Motor Co., 
Hudson-Essex distributor of Charlotte, 
and a special proposition on Firestone 
tires advertised in full-page copy by the 
Gate City Motor Company, of Greensboro. 


Sales in this territory in all lines are 
generally good for this season of the 
year. The intensive sales efforts are 
being made in this territory because of 
the desire of the manufacturers to over- 
come as far as may be possible the 
slump in Northern and Eastern states, 
where the weather and other seasonal 
conditions are exerting an unfavorable 
influence on the automotive trade, it was 
explained. Not only are these efforts 
represented in advertising, but every 
other available means of developing a 
larger demand is being utilized, accord- 
ing to sales managers. 


(Be a ee 


HERRON IS PROMOTED 
TORONTO, Dec. 12.—Milo J. Herron 
has just been appointed sales director 
in Canada for Dodge Brothers (Canada). 
Mr. Herron has been in Canada since 
the opening of Dodge Brothers Toronto 


factory, having charge of the Graham 
Brothers division. 


JOINS CANADA G. M. 


OSHAWA, Ont., Dec. 12.—H. L. Broom- 
field, general secretary of the Oshawa, 
Ont., Y. M. C. A., has relinquished his 
position to become supervisor of indus- 
trial relations at the plant of the Gen- 
eral Motors of Canada at Oshawa. He 
will work under the direction of the fac- 
tory manager and will come into per- 
sonal contact with the employes. He will 
be in charge of the work of discussing 
and explaining the co-operative effort 
required from each. individual to insure 
safe measures being carried out in the 
factory. 
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Dealers Will Have Two Days at National Shows 


Free Admission of Trade Representatives, With General Public Excluded, 
on Monday and Tuesday Increases Value of New York 


N promoting the National Automobile 
Shows to be held in New York, Jan. 
9-16 and in Chicago Jan. 30-Feb. 6 Sam A, 
Miles, manager, and his assistants in the 
show department of the National Auto- 
mobile Chamber of Commerce, are em- 


- phasizing four points as vital to the con- 


tinuance of the national and trade quali- 
ties of these exhibitions. 


These points, worked out as a result 
of the luncheon at which Mr. Miles asked 
the advice of the trade press on the 
problems involved, are as follows: 


1—The necessity of making the 
trade days—Monday and Tuesday 
mornings—as widely representative 
of the trade itself as possible. 


2—The necessity of discontinuing 
the practice of holding exhibits of 
parts and accessories in hotel rooms 
apart from the show itself. 


3—The necessity of attendance at 
the show exhibits, especially on the 
trade days, by chief executives, sales 
or technical executives qualified to 
answer any and all questions about 
the product. 


4—The necessity on the part of 
exhibitors of providing to the trade 
press advance information about 
their exhibits. 


To make the trade days as widely 
representative of the trade as possible 
Mr. Miles will send to at least 35,000 
dealers about ten days before the New 
York show a letter urging their attend- 
ance on these days and enclosing spe- 
cial tickets. 


In promoting the trade days Mr. Miles 
has obtained the cooperation of such 
Organizations as the Motor and Acces- 
sory Manufacturers Association, the Na- 
tional Automobile Dealers Association, 
the Automotive Equipment Association 
and the Society of Automotive Engineers. 


Each of these organizations is urging 
its members to take advantage of the 
trade days. Commissioner William M. 
Webster of the A. E. A. will spread word 
by mail and through the Association 
bulletin. C. A. Vane, general manager of 
the N. A. D. A., will send letters to 5,000 
dealers urging attendance on the New 
York trade days, and later he will do the 
same with reference to the Chicago show. 
Coker F. Clarkson, secretary and general 
manager of the S. A. E., will send a simi- 
lar letter to the engineers. 


Neal G. Adair, manager of the show 
department of the M. and A. M. A., re- 
ports that exhibiting members have been 
urged to emphasize the trade days in 
their trade paper advertising and to write 
letters to their customers and prospects 
telling them about these days and the 
free credentials available for men in the 


and Chicago Exhibitions 


industry. The M. and A. M. A. will also 
emphasize to all its members, exhibiting 
or non-exhibiting, the opportunity for 
business contacts on the trade days. A 
large attendance of executives will be 
urged. The association also plans to 
send similar material to the manufactur- 
ing and wholesaling trade units. 

In seeking the second objective—dis- 
continuance of hotel exhibits—Mr. Miles 
will give wide publicity to the action of 
the N. A. C. C. directors in denouncing 
the practice as antagonistic and a menace 
to the shows. These attempts to trans- 
act at other places business for which, 





Sam A. Miles, manager of National 
Automobile Shows. 


in part, the shows are promoted, distract 
the attention of factory representatives 
from the shows, where his business re- 
quires his attendance. 

The N. A. C. C. directors are convinced 
that if hotel exhibitions are continued 
they will have a serious effect on the dis- 
play of parts and accessories at the 
shows, and that these outside exhibits 
are disloyal to the car manufacturer 
who’ expects his efforts in connection 
with the shows to be supported by dis- 
play of the component parts of his car. 
Hence the directors urge that outside dis- 
plays be stopped, and that all members 
of the association refrain from visiting 
those which continue and use all proper 
means to discourage them. 

Point three covers the tendency marked 
in previous shows to deprive the product 
exhibited of the personal attendance of 


someone who is thoroughly versed in its 


technicalities. The necessity of filling 
this need is obvious. Mr. Miles will 


“write personal appeals to all car ex- 


hibitors to have their best informed men 
on hand, especially on the trade days, 
and the M. and A. M. A. has already done 
so among the parts and accessories ex- 
hibitors. 


To cover point four Mr. Miles has sent 
to the publicity representative of ex- 
hibitors a letter urging them to send to 
the trade press in advance of the shows 
all information about their exhibits, 
even if some of this has to be confidential 
and for release only at the time of the 
shows. Pointing out that such confi- 
dence will not be violated, Mr. Miles 
notes that advance information suggests 
ideas of value to the trade press, the 
exhibitor and the show management. The 
exhibitors are also asked to send to the 
trade press without delay a list of its 
representatives at the shows and the 
dates of any meetings or dinners planned. 


Mr. Miles has also sent a letter to all 
exhibitors urging them to mention in the 
New York and Chicago newspaper ad- 
vertising the fact that they will exhibit 
at the shows. 


NEW ELECTRICAL BOOK 


A new book covering all the phases of 
electrical trouble shooting and repair on 
motor vehicles has been published by 
A. H. Packer, associate editor of Moror 
AGE, and author of the “Bill Fixit” 
articles on automotive electrical sub- 
jects appearing regularly in current is- 
sues of Motor AGE. 


The new volume, bearing the title 
“Electrical Trouble Shooting on the Mo- 
tor Car,” contains over 450 pages, 41 
chapters, 300 illustrations and four 
charts. It also contains 600 questions, 
answers to which are given in the back 
of the book. A complete index is pro- 
vided. 


The contents includes: Tests for light- 
ing trouble, the cause of a short and how 
to find it, right way to use voltmeter or 
ammeter, how a condenser works and 
how to test it, all sorts of information on 
magnetos, how to make an ignition coil 
testing outfit, how to charge batteries, 
and a wealth of other material of value 
to the automotive service station. 


There is a chapter on focusing head- 
lamps, one on armature and field test- 
ing, one on voltage and current regu- 
lators, one on business management, flat 
rates and electrical testing equipment, 
and many other chapters. 

The book is published by A. H. Packer, 
8115 Harper Avenue, Chicago, IIll., and 
the price is $4. 
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Road Builders Planning Big 
Chicago Meeting and Show 


Ways and Means to Make Highways 
Safer Will Be One of Fea- 
tures Jan. 11-15 


CHICAGO, Dec. 12.—Ways and means 
of making American highways safer for 
motorists through the widening of pave- 
ments, elimination of grade crossings, 
reduction of the crown in roads, eleva- 
tion of curves, removal of highway signs, 
elimination of blow-ups, cracks and cor- 
rugations in road pavements and pro- 
visions for clearer views in all direc- 
tions at road intersections will be 
among the many _ subjects to be 
discussed at the Good Roads Conven- 
tion and Exposition to be held in Chi- 
cago January 11 to 15 inclusive. The 
meeting will be under the auspices of 
the American Road Builders’ Associa- 
tion. 


The matter of constructing safer high- 
ways is now engrossing the road build- 
ing industry, lately become the third 
largest industry of the nation, and the 
discussion at Chicago is expected to de- 
velop more practical methods by which, 
in so far as the road itself is at fault, 
accidents on the highways of the country 
can be reduced. 


The program for the great convention 
is being formulated under the direction 
of W. H. Connell, chief engineer execu- 
tive of the Pennsylvania state highway 
department and president of the Ameri- 
can Road Builders’ Association, assisted 
by committees headed by Frank Sheets of 
the Illinois state highway department, 
representing the highway officials, and 
Samuel Williams, representing the road 
contractors. 

Among the other subjects that will 
receive serious consideration, also, are 
those of continuing Federal aid funds for 
road building, salvaging old roads, the 
gasoline tax, tests for road building ma- 
terials, detours, traffic regulation, high- 
way finance and accounting, research, 
design, beautification, patroling and po- 
licing, repair and maintenance, snow re- 
moval and the latest methods entering 
into the construction of unsurfaced con- 
crete, brick, granite block, wood block, 
Sheet asphalt, sand asphalt, asphaltic 
concrete, asphalt penetration, tar maca- 
dam, waterbound macadam, gravel, earth 
and sand clay roads. 

From 25,000 to 30,000 delegates from 
the United States, Canada, Alaska, Porto 
Rico, Cuba, Hawaii, Phillippine Islands, 
Mexico, Panama, Columbia, Haiti, San 
Domingo, Uraguay, Paraguay, Bolivia, 
Argentina, Chile, Brazil, Peru, Japan, 
Great Britain and other countries will be 
in attendance. The governor of each 
American state and the mayor of each 
American city as well as the county 
board of every county in the country, 
will appoint official delegates to attend. 
Several governors of states and practi- 
cally all U. S. Government road officials. 
as weil as senators and congressmen will 
attend in person. 
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OHIO SALES INCREASE 


COLUMBUS, O., Dec. 12.—During the 
month of November 1,370 new cars were 
sold in Franklin County as compared 
with 609 in November of last year, ac- 
cording to the report of County Clerk 
Harold Gockenbach. During the same 
month a total of 3,342 used cars were 
transferred as compared with 2,413 in 
November of last year. ‘These figures 
show the general prosperity of the auto- 
mobile business in central Ohio. 


FACTORY MEN ON COAST 


SAN FRANCISCO, Dec. 12.—San Franc- 
cisco automobile distributors have been 
hosts to a number of factory officials 
and representatives from eastern car 
manufacturers recently. R. H. Grant, 
vice-president and general sales mana- 
ger, and J. E. Grimm, Jr., advertising 
manager, of the Chevrolet Motor Com- 
pany, were guests at a dinner and meet- 
ing in the St. Francis Hotel, attended 
by executives of the Chevrolet Motor 
Company of California, and dealers from 
all sections of the central and northern 
parts of the state. L. G. Peed, general 
sales manager of the Willys-Overland 
Company, with headquarters in Toledo, 
is on his annual tour of Pacific coast 
distributors and factory branches. 


oe 


NEW DURANT DEALERS 


NEW YORK, Dec. 12.—The following 
automobile merchants have _ recently 
taken over the sale of Star and Durant 
products: 


Sulphur Springs Motor Co., Sulphur 
Springs, Ark., Dauben & Haywood, Rog- 
ers, Ark., Community Garage, Crockett, 
Cal., Star Motor Co. of California, Santa 
Barbara, Cal., J. R. Andrews & Company, 
San Joaquin, Cal., Foothill Garage, Oak- 
land, Cal., R. A. Snedden, Packenham, 
Ont., A. L. Phillips, Niagara Falls, Ont., 
C. H. Pletsch, Mildmay, Ont., Audet & 
Gariepy, Baie, St. Paul, Que., Mackle Mo- 
tors, Brampton, Ont., Card & Fenwick, 
Kleinburg, Ont., Lachine Motorists, 
League, Reg’d., Lachine, Que., Cossette & 
Lanouette, Amos, Que., W. H. Beamish, 
Shoal Lake, Man., L. Lawler, Kenton, Man. 


Hugh Kimmel & Eaton Bros. Grand 
Junction, Colo., Clapes Brothers, Stam- 
ford, Conn., Manor Star Sales, Chicago, 
J. A. Hood Garage, Rushville, Ill., Car- 
penter & Goodell, Elkhart, Ind., Miller & 
Thurston, Alexandria, Ind., Ostenberg 
Brothers, Salina, Kas., J. S. Trembley Mo- 
tor Company, Hutchinson, Kas., Great 
Eastern Motor Company, Baltimore, H. A. 
Larson Garage, Aitkin, Minn., Security 
Service Company, Hibbing, Minn., J. C. 
Bollis Motor Company, Mathiston, Miss. 


I. L. McCoy, Rockport, Mo., Schneider- 
Trapp Corp., Buffalo, N. Y., Charles M. 
French, Utica, N. Y., Patterson Motor 
Company, Burlington, N. C., Wilson Motor 
Company, Wilson, N. C., D. S. McCormick 
& Son, Libson, O., Clarence Collins, Le- 
banon, Ore., W. L. Wetenkamp Motor 
Company, Palestine, Tex., Harold  S. 
Davies, Tacoma, Wash., Leevale Coal 
Company, Leevale, W. Va., Haan Motor 
Company, Huntington, W. Va. 





CORRECTION 


In the November 26 issue of Motor AGE 
the address of the Biflex Corporation was 
incorrectly given as Brooklyn, N. Y., 
through a typographical error. The 
address should have been Waukegan, III. 
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November California Sales 
Greatest in Last 5 Years 





Used Car Situation Declared Better 
Than in Three Seasons Past— 
Trucks Go Quickly 





SAN FRANCISCO, Dec. 12.—October 
was the highest month of the year in 
automobile and truck sales in California, 
and was 36 per cent higher than October, 
1924, according to figures just made pub- 
lic. It is the general opinion of dealers 
that November will exceed October of 
this year, and probably run 40 per cent 
better than November, 1924. 


In all respects, automotive merchan- 
dising in California for October and No- 
vember, and, in fact, for all of 1925, is 
very materially better than it has been 
for more than five years. Owing to 
some five factors—a steady and consis- 
tent immigration of about 120,000 perma- 
nent settlers a year, a late dry season 
permitting the gathering of all the fruit 
crops with little loss, high prices for 
all crops with labor more plentiful than 
usual, reductions in prices of all makes 
of cars, and a marked improvement in 
methods of financing the buyer of a new 
car—California has had this record year 
in sales. 

The used-car situation is better than 
it has been in three years, due to the 
general factors outlined above for the 
new-car business, and also due to the 
widespread policy of dealers to rebuild 
trade-ins before offering them for sale, 
and then selling them on an accurate 
basis of their mileage capabilities. Used 
trucks are snapped up as quickly as 
they are offered, and new trucks are 
selling better than they have sold for 
three years. 


AJAX REACHES 10,000 


RACINE, Wis., Dec. 12.—The ten thou- 
sandth Ajax Six has been produced. It 
came off the “line” at the factory in 
Racine just one week less than six 
months from the day the first Ajax was 
built. There was keen interest among 
the workers throughout the Ajax plant 
in the 10,000th car. The motor, as it 
proceeded down the final assembly line, 
was decorated with a bouquet of Ameri- 
can beauty roses and a hearty cheer 
greeted the finished car as it was run off 
the assembly line and out onto the com- 
pany’s test track for final inspection 
before shipment. 


BUFFALO PLANT AT CAPACITY 


BUFFALO, N. Y., Dec. 12.—The branch 
of the Ford Motor Co., is now turning 
out 300 cars per day which is the plant 
capacity. While there will probably be 
a seasonal falling off in demand durins 
December, at the present time that pro- 
duction barely keeps pace with the de- 
mand of the district. Retail sales ©! 
Fords at the present time are just twice 
as great as they were a year ago. 
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Cleveland Plants Making 
Plans for Big Production 


Estimates of Labor Needs Show 
Every Company Is Arranging 
for Huge 1926 Output 


CLEVELAND, Dec., 12.—Automobile, 
body and accessory manufacturing 
plants in the Cleveland metropolitan dis- 
trict, instead of facing a winter slump, 
will start 1926 with plenty of work for 
every company in operation in this dis- 
trict. 

This optimistic forecast of the auto- 
motive industrial situation in the sec- 
ond largest auto producing section in 
the country was prepared today by B. C. 
Seiple, Cleveland employment commis- 
sioner. 


Actual estimates of labor needs during 
the closing weeks of December and for 
early 1926, given to Seiple by employ- 
ment officers of the largest automobile 
plants in the city, indicate that the in- 
dustry in Cleveland is on the verge of 
a general program of increased produc- 
tion. 


Officials of the White Motor company 
have sent in a call for increased force 
of draughtsmen. The plant is now run- 
ning behind orders. 


A week ago officials of the Peerless 
Motor Car company gave Seiple to under- 
stand that they were ready within a few 
weeks to throw their plant into high 
gear and on increased production, and 
called for additional skilled men. 

The Fisher Body company plant here, 
which laid off a few men more than a 
month ago, is calling these men back 
and has sent in requests for additional 
Skilled men, Seiple said. 

The same is true of the Murray-Ohio 
Body company which recently laid off 
a number of men following the close of 
seasonal production in their automotive 
toy division. These men are being re- 
called for body work and additional men 
are being employed. 

The plants of the Chandler Motor Car 
company and the Cleveland Motor Car 
company are now running at full blast, 
the latter being somewhat handicapped 
by slow deliveries of closed bodies. The 
Jordan Motor Car company’s November 
production was nearly 190 per cent in 
excess Of the November, 1924, produc- 
tion. 


—-— -— 


WILL SELL EARL PLANTS 


JACKSON, Mich., Dec. 12.—Sale of the 
real estate of the Earl Motors, Inc., has 
been authorized in an order signed by 
Circuit Judge James A. Parkinson. The 
sale is scheduled to take place January 
25 at the plant, corner of Horton and 
Leroy Streets. The petition to sell was 
filed by Frank H. Shaw, receiver for the 
concern and sets forth the buildings to 
be offered on the auction block on that 
date. These buildings comprise a total 
of 300,000 square feet and include one 
building with a total of 115,000 square 
feet. 


MOTOR AGE 





Marathon Pianist 


Boosts Sales 


WASHINGTON, Dec. 12.—To 
draw public attention to the endur- 
ance claims made for the Star au- 
tomobile, the Clark Motor Company, 
Star distributors here, engaged B. 
G. Burt, champion marathon piano 
player to attempt to establish a 
new world record for non-stop 
piano playing in its show window 
on Fourteenth street. 

Through co-operation by local 
automobile editors who acted as 
judges, the company obtained a 
good deal of publicity on account of 
this stunt which might be adapted 
in other cities. An award of $100 
was offered to anyone who found 
Mr. Burt take both hands off the 
keys during the contest, 











‘and San Francisco 22nd. 


GRAHAM TO EXPAND 


SAN FRANCISCO., Dec. 12.—Following 
the annoucement of the purchase of 
Graham Brothers by Dodge Bros., Inc., 
the official statement was made here that 
$200,000 is to be expanded immediately 
in the enlargement of the Graham Broth- 
ers’ factory at Stockton, California. Four 
new buildings are to be erected to house 
an assembling plant for both Dodge 
Brothers passenger cars and Graham 
trucks. Joseph Graham, one of the 
three brothers, is to come here from the 
Detroit plant to approve the plans for 
and supervise the construction of the 
new plant at Stockton. 


et a ee 


Accessory Houses Report 


Big Northwest Business 


SPOKANE, Wash., Dec. 12.—As a re- 
sult of better crop conditions in the 
northwest wholesale automobile acces- 
sory houses report greatly increased 
business in comparison with the fall and 
early winter of a year ago. Conditions 
in the territory served by Child, Day & 
Churchill, 1217 W. First avenue, are 
greatly improved, H. N. Child, manager, 
states. Heaters, anti-freeze solutions 
and alcohol, and windshield wipers are 
in especial demand in eastern Washing- 
ton, western Montana, eastern Oregon 
and northern Idaho, he says. 

Lee Olney, manager of Stewart- 
Warner, reports that business is ahead 
of any previous years since his firm 
served the northwest and that the total 
business of the local branch was fifth 
nationally during October. 

Agricultural prosperity in the north- 
west is especially reflected in this report 
as California branches were behind the 
local branch’s business, Fresno being 
26th, San Diego 28th, Los Angeles 9th 
Stewart- 
Warner serves all of Montana, eastern 
Washington, and parts of Idaho and 
Oregon from the local office. 
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Revenue Collections Decrease 


In First 10 Months of 1925 


Receipts Total $115,628,121 As 
Compared to $122,039,462 in 
Same Period, 1924 





WASHINGTON, Dec. 12. — Internal 
revenue receipts from the automotive in- 
dustry for the first 10 months of 1925 
totaled $115,628,121.68 or $6,411,341.10 
less than for the first 10 months of 1924 
when the collections were $122,039.462.76, 
it is announced here by the Internal 
Revenue Bureau. 

Segregation of the collections shows 
that automobile trucks and wagons for 
the current 10 months netted but $6,734,- 
795.73 as compared with $9,452,175.75 for 
the first 10 months of 1924; other auto- 
mobiles and motorcycles ran up a slight 
gain with $89,986,071.80 in collections for 
the first 10 months of 1925 as compared 
with $88,056,044.28 for the first 10 months 
of 1924 and tires, parts or accessories 
bringing $18,907,254.15 for the first 10 
months of 1925 as compared with $24,- 
531,242.75 for the first 10 months of 
1924. 

Perusal of the collections from the 12 
principal automotive producing states 
shows that Michigan slumped during the 
first 10 months of 1925 when her collec- 
tion from “automobile trucks and wag- 
ons” were but $1,011,468.57 as compared 
with $4,269,007.79 for the first ten months 
of 1924 when she was the outstanding 
revenue paying state in this item. For 
the first 10 months of the calendar year 
Ohio led in the collections from “auto- 
mobile trucks and wagons” with $2,149,- 
553.16. 

The three outstanding states in paying 
revenue on “other automobiles and mo- 
torcycles” during the first 10 months of 
1925, maintaining the same rank they 
held for the same period in 1924, follow: 
Michigan first, with $65,988,525.06; Ohio 
second, with $7,011,932.15 and Indiana 
third, with $6.981,391.98. 


NEW CADILLAC DEALERS 


DETROIT, Dec. 12.—The following 
new dealers have been added by the 
Cadillac Motor Co.: 

The Athens Nash Company, Athens, O., 
Carter Motor Company, Colorado, Tex., 
Oskaloosa Nash Company, Oskaloosa, Ia., 
Hattiesburg Auto Sales Company, Hatties- 
burg, Miss., Mebane Buick Company, 
Eustis, Fla., Everett Cadillac Company, 
Melbourne, Fla., Eagle Garage Company, 
Platteville, Wis., Wright-Sperco Motor 
Company, Inc., Summit, N. Y., Holdrege 
Buick Company, Inc., Holdrege, Neb., Bes- 
sie Brothers, Kearney, Neb., Breier Motor 
Company, Winner, S. D. 


NEW CLEVELAND DEALERS 
CLEVELAND, O., Dec. 12.—New deal- 


ers recently added to the organization 


of the Cleveland Automobile Co., follows: 

Highland Motor Co., Denver, Colo., Fitz 
Motor Car Co., Cambridge, Mass., Vigilant 
Garage, W. Philadelphia., Monmouth Auto 
& Tire Co., New Port, Ky., C. C. Brown, 
Marion, O., Lawn Manor Motor Sales, Chi- 
cago, Weamer Motor Co., Altoona, Pa., 
Warren Auto Sales, Detroit, Howard KE, 
Kelly, Hamilton, O. 
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Belgian Show Is Only Truly 


International One in Europe 





Competition Develops Between 
French and American Makers— 
Germany Bars Foreigners 





BRUSSELS, Belgium, Dec. 12.—The 
Nineteenth Annual Belgian Automobile 
Show opened Saturday with 750 exhi- 
bitors of all classes, a record number, 
comprising 92 passenger car manufac- 
turers, Of which 40 were French, 28 
American, 13 Belgian, 9 Italian and 2 
Austrian. This show is the only inter- 
national exhibit on the Continent this 


year, admitting all but German exhibi- 
tors. 


The Berlin show, which closed four 
days after the Brussels show opened, 
barred all foreign make of cars and was 
marked by a strong anti-foreign pub- 
licity campaign. The feature of the 
Brussels shows is the strong commercial 
competition between American and 
French makers, both striving hard for 
the Belgian market. 


Citroen announced reduced prices on 
the opening day, but, as French prices 
recently increased, it is believed that this 
is only a temporary move and that prices 
will rise again at the close of the ex- 
hibition. One Citroen model, offered for 
the first time, with four wheel brakes 
at extra cost, was listed at 16,000 francs. 
However, there were few new models 
and not many mechanical changes. 


Delaunay-Belleville produced a new 2- 
litre overhead valve chassis, with Per- 
rot front and transmission brakes. 
French B. N. C. has a sport model. 
Nagant has a new 8-cylinder 3-litre over- 
head valve chassis on the same lines 
as the previous four. Vagova small six 
has positive valve-losing mechanism, but 
all others have confined themselves to 
detail changes. Every European car in 
the show had front brakes, the Perrot 
type dominating. Dewandre vacuum 
serve-mechanism is extensively adopted 
among those using it being Minerva, 
Nagant, Excelsior, Isotta-Fraschini and 
Voisin. 

Some smaller Belgian firms are feel- 
ing foreign competition strongly and are 
abandoning passenger car manufacture 
in favor of trucks, in which field there 
is comparatively little competition, ex- 
cept from the Ford Co. 

The closed car situation is immensely 
strengthened, the indications being that 
the open type will eventually become 
confined to sports models here. Metal- 
lurgique offers an open car at 42,000 
francs and a sedan for only 3,000 francs 
more. 


Pyroxalin finishes are being used by 
Nopab. Under American influence, bal- 
loon tires are enormously developed, 
even Michelin, the European opponent 
of balloons, building them for the Bel- 
gian cars. Marelli has produced a new 
magneto, which gives four sparks per 
revolution. 
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“WINTER WEEK” HELD 

CLEVELAND, Dec. 12.—The Reeke- 
Nash Motor Company and Nash distrib- 
utors throughout the Cleveland metropol- 
itan district for which it is distributor 
this week are celebrating ‘“‘Winter Week”’. 
The special sales drive is intended to 
check any tendency experienced in other 
years toward a downward trend in sales 
volume at the coming of winter. Closed 
models, which, it is pointed out, have 
virtually eliminated seasonal use of auto- 
mobiles, are being featured. 





BUCKWALTER SELLS INTEREST 


CHICAGO, Dec. 12.—C. J. Buckwalter 
has sold his interests in the American 
Bureau of Engineering and a new corpo- 
ration has been formed, to be known as 
the American Bureau of Engineering 


Company. C. J. Buckwalter is confining 


his efforts entirely to the business of 
the Buckwalter Radio Corporation, 
manufacturers of the Supertone Super- 
Heterodyne 8-tube set, and the Super- 
tone 5. 


ROADS POSTPONE INCREASE 


NEW YORK, Dec. 12.—Executives of 
western railroads have deferred consid- 
eration of classification increase on Ccar- 
load shipments of automobiles which had 
been slated for action at their January 
meeting. Deferment followed represen- 
tations by the traffic committee of the 
N. A. C. C., which did not object to par- 
ticipating with other commodities in 
general rate adjustments, but opposed 
any classification increase. 


San Francisco to Combine 


Dealer Talks With Show 


SAN FRANCISCO, Dec. 12.—An effort 
will be made to combine an exhibition 
of automobiles for the general public 
and a series of meetings for automobile 
dealers, with a merchandising campaign 
in the next automobile show at San 
Francisco. This is the tenth annual 
Pacific Automobile Show, which opens 
January 30 in the Exposition Auditorium, 
and closes February 6, 1926. 


Practically all the space at the show 
has been taken, and for the benefit of 
the public, new models and new methods 
of presenting them will be on exhibition. 
For the dealers there will be daily talks 
by engineers from the construction de- 
partments of the various factories on the 
mechanics and operation and upkeep of 
their cars; meetings of trade groups 
each evening, and probably some fore- 
noons, and demonstrations by factory 
representatives of sales-methods. 


The tenth annual show is being con- 
ducted, as usual, by the Motor Car Deal- 
ers’ Association of San Francisco, with 
George A. Whalgreen, perennially at the 
helm, as manager. The main floor of 
the auditorium will be devoted to new 


models of cars and the basement and. 


galleries for trucks and other com- 
mercial vehicles. For the first time there 
will be a comprehensive exhibit of mo- 
tor buses and stages. 
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Huge Automobile Arcade to 
Be Constructed in Miami 


Nearly Every Dealer in City Making 
Plans to Center Activity 
in One Spot 





CORAL GABLES, Fla., Dec. 12.—The 
largest and finest automobile mart ever 
projected in Florida, to be housed in a 
single great arcade 620 feet long in the 
Biltmore section of Coral Gables, is an- 
nounced by Telfair Knight, vice-presi- 
dent and general manager of the Coral 
Gables Corporation. 

Virtually every automobile dealer in 
the Greater Miami district will have his 
headquarters in the Coral Gables show- 
rooms. William P. Frost, director of the 
homes department of Coral Gables, and 
in active charge of the automobile pro- 
ject, reports that 12 dealers have already 
definitely pledged their co-operation. 

The object of the new “Automobile 
Row,” and the reason for the interest 
and enthusiasm already being displayed 
by Miami automobile dealers is to pro- 
vide a year-round salon in one of the 
most unusual and attractive buldings in 
the entire country, and in a situation of 
unequalled advantage as regards being 
in close touch with the wealthiest and 
most active interests in Florida. 

The arcade will be freed from the 
handicap of traffic congestion so pre- 
valent in other parts of Miami, and will 
be provided with adequate parking-space. 
It will be in the heart of the future resi- 
dential and retail center of Greater Mi- 
ami, and will be close to the junctions 
of nine county highways. Furthermore, 
the new arcade will be on the direct 
route of travel to the Miami-Biltmore 
Hotel and Country Club, to the great 
Biltmore Casino, and adjacent to the ex- 
clusive section of rapid-transit apart- 
ment sites. 

“The trouble here today is not in sell- 
ing automobiles, but in getting them,” 
Mr. Knight said. He stressed the fact 
that automobile dealers in every part 
of the world are realizing the advant- 
ages of congregating in a “row,” and 
pointed out that the underlying idea was 
the same as that which brought about the 
old Maiden Lane jewelry center in New 
York City, the enormous success and 
development of which was past history. 
The location that was being considered 
for the “Automobile Row” was the cen- 
ter of a vast and wealthy community, 


in close contact with the people who > 


bought automobiles and to the homes of 
many of those who were engaged in 
their selling. 


CONTROL MASTER MOTOR 


CHICAGO, Dec. 12—C. C. Smith, 
president, and T. G. Jackson, vice-presi- 
dent and sales manager of the Master 
Motor Truck Co., Chicago, have bought 
out the interests of Henry Moses and M 
Levinsohn in that company. Messrs. 
Smith and Jackson are now sole owners 
of the Master Motor Truck Co. and of ti: 
organization which formerly sold parts 
for these trucks. 
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All Car and Truck Booths 
Taken at Kansas City Show 





Many Spaces for Buses and Acces- 
sories Also Contracted for 
Feb. 13-20 Exhibit 





KANSAS CITY, Dec. 12.—Arrange- 
ments for the next Automobile Show at 
Kansas City are so far along that all 
the booths for cars and trucks have been 
rented, and a number of those for buses 
and accessories. 


The date of the show is Feb. 13-20, 
and the place is the newly rebuilt pavil- 
ion of the American Royal Stock Show. 
This structure has been made absolutely 
fire proof throughout, and every precau- 
tion will be taken so no repetition of 
the conflagration which closed the last 
Auto Show can be possible. 


Wednesday, Feb. 17 has been set for 
dealers’ day, and according to estimates 
of Secretary George Bond, there will be 
more than 6,000 dealers present as 
guests of the association on that date. 


Radio will have a large place in the 
exhibits at the show. This is in accord 
with the statement of Secretary Bond 
that 75 per cent of the radio sold in 
this territory is marketed through auto- 
motive agencies. 


The possibilities of the market for new 
cars in this territory will make this the 
greatest show that has been held here. 
Mr. Bond states that there will be sold 
in Missouri and Kansas during 1926 at 
least 100,000 new cars for each state. 
The sale will be largely among the 
farmers, whose condition is greatly im- 
proved, and who are to buy more largely 
because they have not been buying for 
several years. 


Paige Dealers in Ohio 
And Pennsylvania Meet 


CLEVELAND, Dec. 12.—More than 100 
retail dealers and salesmen from 58 deal- 
er organizations in northern Ohio and 
western Pennsylvania representing the 
Paige-Ohio company, Paige and Jewett 
distributors, held sessions at the show- 
rooms of the Cleveland organization to 
perfect plans for 1926. 


W. A. Hall, general manager of the 
Paige-Ohio organization who had charge 
of the meeting, called attention to the 
large number of dealers who attended, 
all but three being present, and pre- 
dicted 1926 would be one of the most 
prosperous years in automotive history. 


In connection with the dealers’ meet- 
ing, a luncheon was held at noon at 
the Winton Hotel. Among the speakers 
were General Manager Hall, J. W. Fergu- 
Son, assistant general manager, A. B. 
Garrett, of the advertising department of 
the Paige Detroit Motor Car company; 
i’, B. Denzel, district manager of the 
mechanical department; G. B. Tannet of 
the financial department, and C. A. 
Wells, auditor of the Paige Ohio com- 
pany. 
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Dobbin Thrown for 


Another Loss 


MILWAUKEE, Dec. 12.—Traific 
cops will cruise about Milwaukee 
streets in cars as a result of an ex- 
periment which the city has decid- 
ed to make. The first batch of dis- 
ciplinary Fords will consist of a 
unit of four such cars, for use in 
the outlying districts of the city. 
If successful, the plan will be en- 
larged upon and extended to other 
sections. 


Poor old Dobbin was again 
thrown for a loss when the council 
decided to get Fords instead of 
horses. Well-formed plans for 
mounting traffic officers on horses 
fell through because of opposition 
from Mayor D. W. Hoan. 


To cap the climax it Was an- 
nounced almost simultaeously that 
complete motorization of the Mil- 
waukee fire department will take 
place in 1926 when the last of the 
40 horses now attached to the de- 
partment pass into memory. 














Pierce-Arrow Small Car 


Aids Sale of Big Model 


BUFFALO, N. Y., Dec. 12.—L. E. Cor- 
coran, general sales manager for the 
Pierce Arrow Motor Car Co., referring 
to much speculation in the automobile 
industry on the effect the introduction 
of the series 80 a year and a half ago 
would have on the dual-valve series 30, 
states that the “success of our moder- 
ately priced car has strengthened the 
position of our larger car. 


“The fact is that there always has 
been and always will be a demand for a 
car of large proportions. A long wheel- 
base gives engineers an opportunity 
which is denied them in cars of short 
wheel base. They possess superlative 
comforts of road comfort and luxury. 


“The introduction of our series 80 en- 
abled us to quadruple our sales and serv- 
ice points throughout the country. This 
brought our larger car within geographi- 
cal reach of thousands of people who 
formerly were too far from a service 
headquarters to warrant owning a Car. 
For that reason the sales of our larger 
dual valve six models continue strong.” 





FT. WAYNE PLANS SHOW 

FORT WAYNE, Ind., Dec. 12.—Fort 
Wayne automobile distributors and deal- 
ers voted through a mail referendum 
this week to hold a 1926 automobile 
show in January in the new $1,000,000 
Shrine Temple which was_ opened 
officially November 21. No automobile 
show was held in 1925 due to lack of a 
suitable auditorium to accommodate the 
many cars. As a result a week was set 
aside as “Automobile Show Week” and 
each dealer had individual exhibits, pro- 
viding individual entertainment. 
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Utah Expects Good Holiday 


Business From Rural Trade 


Entire Territory in Excellent Fiman- 
cial Condition As Result of 
Bumper Crops 





SALT LAKE CITY, Dec. 12.—Utah and 
its immediate trade territory at this time 
are in wonderful financial shape. There 
is more money in this section and pros- 
pects are better than ever before. A 
good business is anticipated in the coun- 
try sections on account of the bumper 
crops and the big prices they are making. 

The sale of open cars, except in the 
lightest classes of machines, is becom- 
ing less and less, and for this reason 
used-cars, unless they are good closed 
models, are being moved with greater 
difficulty than ever before. Prices on 
these machines are being forced down, 
but they are still higher than they 
should be. The tendency for the prices 
of new cars to drop is making it still 
harder to handle used stuff without cut- 
ting the prices severely. 


A few dealers in Salt Lake City and 
Ogden are very heavily stocked with 
used-cars at this time, but the majority 
seem to be carrying less than normal. 
On the whole the situation in this re- 
spect is not much different from what 
it was last year at this time. One dealer 
said today that because of the tendency 
for dealers to accept very small down- 
payments and extend the time for pay- 
ment of the balance people who would 
ordinarily buy a used car are in the 
market for a new one. 


Accessory Men in Atlanta 
See Big Holiday Business 


ATLANTA, Dec. 12.—That accessory 
dealers in the Atlanta trade district are 
apparently looking forward to the best 
holiday business this year they have 
ever enjoyed, and therefore are carrying 
much larger stocks than usual at this 
time of the year, is the opinion ex- 
pressed by the larger accessory jobbers 
in Atlanta, who state their sales volume 
the last two weeks of November was the 
largest it had ever been before for that 
period. There is every reason why deal- 
ers should feel confident over the out- 
look for the holidays. Industrially, com- 
mercially, financially and agriculturally 
the Southeast has never been in better 
shape than it is right now, and naturally 
this is certain to have a favorable effect 
on accessory sales by dealers, not only 
for the holidays, but through the com- 
ing winter months. 


——— 


OVERLAND TRAINLOAD BOUGHT 

DECATUR, ILL., Dec. 12.—L. C. Starr, 
distributor of the Overland car, who re- 
cently purchased a train load, reports 
that the territory absorbed every one 
contained in the 41 car loads, This is 
the largest consignment to a single 
dealer ever forwarded in the [Illinois 
territory outside of Chicago. 
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Along Automobile Row & 








CHICAGO.—James J. Lake, Auburn 
dealer at 3238 West Jackson Boulevard, 
has been awarded the direct factory dis- 
tribution in Rockford and four surround- 
ing counties, for the Auburn, and has 
opened a new show and salesroom on 
Rockford’s Automobile Row. 





MEMPHIS.—Stewart-Warner Products 
Service Station, N. J. Magna, manager, has 
formally opened a new home in a new 
building at 319 Union Avenue. R. 
Becker is manager. 





DETROIT.—Joseph E. Garbarino of De- 
troit is the latest dealer to be added to 
the Oakland forces in this area. Mr. Gar- 
barino is the nineteenth dealer retailing 
Oaklands in this territory. 





CAPE GIRARDEAU, Mo.—The Southern 
Motor Company, handling Oakland auto- 
mobiles is moving from 420 Broadway, to 
418 Broadway and will occupy the build- 
ing vacated by the Rueseles Motor Com- 
pany. 

COLUMBIA, Tenn.—H. G. Foster & Co., 
of Pulaski, Tenn., Dodge Brothers dealer, 
announces the opening of a branch in Co- 
lumbia with Ewell Gregg of Lynnville, 
Tenn., in charge of the branch as manager. 





ST. PAUL, Minn.—W. A. Rosendahl, as 
the Summit-Chevrolet Company, has dis- 
continued the Chevrolet line and will re- 
tail in St. Paul and immediate territory 
the Marmon line, changing the firm name 
to Summit-Marmon Company. 





EVANSVILLE, Ind.—Branch personnels 
at Vincennes, Indiana, and Owensboro and 
Henderson, Kentucky, were represented at 
the annual market planning meeting at 
the Kixmiller Tire Company, Main and 
| as a Streets, Firestone distributor and 
ealer. 


SALT LAKE CITY.—McMillan & Naylor, 
Inc., of Richfield, Utah, will handle Stude- 
baker cars. Cyrus McMillan is president 
of the company and has been in the auto- 
mobile business five years. 





ST. JOSEPH, Mo.—The Chrysler motor 
car agency in St. Joseph has been taken 
over by the M. L. Breon Motor Company, 
with salesrooms in the Fairleigh building, 
Ninth and Felix Streets, formerly occupied 
oy the street railway company. 





BURLINGTON, Ia.—The King-Sanburg 
Company, Inec., is the new name of the 
Burlington Cadillac-Nash Company, which 
has disposed of its Cadillac franchise to 
the Burlington Cadillac Company and will 
devote its sales force to the Nash and 
Ajax cars. 


CHEHALIS, Wash.—Harry B. Quick, for 
the last eleven years local dealer for Buick 
automobiles, is completing his new build- 
ing adjoining the present location. This 
gives the Buick a new and up-to-date 
hope with complete service. 





CLEVELAND.—The Sirl Brothers Motor 
Sales Company, Cleveland, was incor- 
porated here with capital of $10,000. ‘The 
backers are Joe E. and John Sirl, brothers, 
who for several years have been dealers 
in Paige and Jewett. The present step 


merely represents an incorporation of the 
business. 





FORT WORTH, Tex.—The Smith-Swin- 
net Motor Company of Forth Worth has 
been chartered with a $20,000 capitaliza- 
tion. The concern will handle Hudson- 
Essex automobiles and will be located at 
1105 Commerce Street. 





EVANSVILLE, Ind.—The Phillips-Os- 
borne Motor Company, Studebaker dealer, 
has opened a branch Studebaker retail 
agency at Henderson, Ky. The new branch 
will be managed by R. M. Lowden, former- 
ly with the Kixmiller Tire Company of 
this city. 


SALT LAKE CITY.—The Erwin Chevro- 
let Co., 763 South State Street, expects to 
move into a new building at South Highth 
and South State Streets during the first 
week in January. 





ABERDEEN, Wash.—Anson C. Hart, son 
of former governor Louis Hart of Wash- 
ington, has taken over the Hupmobile 
sales agency in Grays Harbor county, and 
has opened a salesroom and service de- 
partment here. Mr. Hart has been identi- 
fied for years with the automobile rows of 
Tacoma and Seattle with Hupmobile and 
Studebaker cars. 





SALEM, Ark.—A. F. Toliver and Austin 
Barker have formed a partnership in the 
garage business. They have the agency 
for the Star car. 





CLEVELAND.—The Heights Chevrolet 
Company, of Bratenahl, a suburb, has been 
incorporated. 





CAPE GIRARDEAU, Mo.—Hundreds at- 
tended the formal opening of the Cape 
Nash Company’s new garage and sales- 
room at Independence. The building was 
open to visitors throughout the day and a 
crowd that packed the large salesroom 
was in attendance until 11 o’clock. 


GALESBURG, Ill.—Frank Hitchcock, 
salesman of motor cars for many years at 
Elmwood, has decided to embark in busi- 
ness for himself and has purchased a 
garage in this city and will sell the Over- 
land and Willys-Knight cars in the Knox 
county territory. 


COLUMBUS, O.—Stanton Motors, Inc., 
headed by A. T. Stanton, formerly a 
Chrysler sales director and now Columbus 
distributor, has signed a 99-year lease on 
a corner at High Street and Second Ave. 





SYRACUSE, N. Y.—The Budd Wheel 
Company has appointed a new dealer in 
Syracuse, Louis Vaeth’s Sons, of 31832 S. 
West Street. The new distributor now 
has exclusive charge of the Budd Wheel 
interests in Syracuse. 





GREENFIELD, Mass.—A Gideon Ger- 
main has been appointed sales representa- 
tive of the Kissell Motor Car Co. for 
Franklin County. 


ee 


BEARDSTOWN, ILL.—William Fry, for- 
mer Springfield automobile dealer, has 
purchased the Ford and Lincoln agency 
of R. C. Schell in this city and will handle 
the lines here. 





SPOKANE, Wash.—Roy E. Hotchkiss 
has taken over the Auto Sales Company, 
and changed the name to the Hotchkiss 
Motor Company. He is handling Hudson- 
Essex cars and Ziving day and night 
garage service. 





MINNEAPOLIS.—Matt E. Barry has 
been made manager of the retail division 
in the city of the Northwest Nash Motors 
Co., distributor of Nash cars. For three 
years he has been manager for the Stude- 
baker Sales Co., St. Paul. He will have 
charge of used cars as well as sales and 
service at retail. 





PORTLAND, Ore.—J. C. Lawson has 
opened the J. C. Lawson Automobile Com- 
pany on the east side where he will han- 
dle the Oldsmobile car. Lawson was re- 
cently connected with the Willys-Overland 
Pacific Company, where he was office man- 
ager of the Portland branch. 





CINCINNATI.—Andrew J. Lodder and 
Clarence D. Barr have formed a partner- 
ship under the firm name, Lodder-Barr 
Motor Company. The new film will repre- 
sent Chrysler exclusively. 





LOUISVILLE.—The Alemite Lubricator 
Company of Kentucky with headquarters 
in Louisville, has announced a change in 
management. Joe A. Busath, G. C. Bottom 


and T. M. Bibb are now directing the busi- 
ness. E. R. Hurst, former head of the 
concern is now connected with the Cora} 
Gables development in Florida. 


_ DES MOINES, Ia.—The Overland-Huntz- 
inger Co., retail Overland distributor, has 
moved from 1110 Locust Street to 1312 
Locust Street. 





STOUGHTON, Wis.—The Capital Garage 
of Madison, Wis., has opened a branch 
Chevrolet garage and office in the quarters 
of the Peterson Automobile Company in 
this city. E. W. Riley, formerly of Re- 
loit is in charge of the local branch. 





SALT LAKE CITY.—T. B. Meldrum, ad- 
vertising man of Ogden, this state, who 
entered the automobile business in that 
city two or three years ago, has moved 
to this city where he has just organized 
the Jordan-Salt Lake Company, with head- 
quarters at 131 Motor Avenue. 





LANSING, Mich.—Lawrence McCracken, 
former Lansing, Mich., newspaper man 
has joined the Peerless Motor Car Com- 
pany of Cleveland, Ohio, as assistant ad- 
vertising manager. 





CLEVELAND.—The Ideal Auto Paint 
Company was chartered here to do a re- 
tal business in automobile paints and 
varnishes. 





DENVER.—A new automobile sales 
firm has been formed in Denver, Colorado, 
to sell Chrysler cars under the name of 
Colorado Motor Sales, Inc. Officers of the 
new firm are Miles R. Kennedy, president 
and general manager; O. C. Peterson, vice 
president; and Robert S. Grant, secretary 
and treasurer, 


BEAUMONT, Tex.—The Andrus Motors, 
Inc., Chrysler dealer, has moved from tem- 
porary quarters at Tevis and Pine Streets 
to a new sales and service building at 
226-228 College Street. 





PHILADELPHIA.—A new service sta- 
tion soon will be operated by the Phila- 
delphia branch of the Buick Motor Com- 
pany, in the vicinity of its new branch 
factory building at Sixteenth Street and 
Indiana Avenue. The four city retail 
dealers maintain service stations of their 
own, 





KANKAKEE, I1l—Louis Heil has or- 
ganized the Heil Motor Sales Company 
here and opened a garage and “sales 
agency at 531 South Washington Avenue. 


He will sell the Hupmobile in Kankakee 
County. 


KENTON, O.—W. H. Berkshire has been 
made a Chrysler dealer in Kenton, Ohio, 
with sales rights for all of Hardin County. 





MINNEAPOLIS.—The Perlin Battery 
Company has been authorized to incor- 
porated to manufacture and distribute 
Perlin automobile and radio batteries. 





BIRMINGHAM.—tThe Western Auto Sup- 
Ply Company, of Kansas City, announces 
the opening of a new branch store in the 
south, the latest addition to the chain be- 
ing located in Birmingham, at 2021 North 
Third Avenue. This is the twentieth store 
of the chain, nine of which are in the 
southern territory. 


—— 


MINNEAPOLIS.—O. H. Gray, of the Gray 
Motor Company, Studebaker dealer in 
Minneapolis and St. Paul, has sold his 
business to the Studebaker Corporation 
of America. He intends to retire from 
business, spending the immedate future in 
California. Studebaker will take over the 
entire Gray plant and organize and op- 
erate it as a factory branch. B. C. Helm 
comes from South Bend as retail manager. 
Mr. Helm has been with Studebaker for 
two years as adviser on retail problems 
to Studebaker dealers. He was formerly 
sales manager for Packard in New York. 
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With the Associations 





California Tradesmen Meet 


LOS ANGELES, Dec. 12.—More than 
2900 automotive merchandisers, including 
retailers, distributors and jobbers, at- 
tended the annual convention of the 
Southern California Automotive Trades 
Association recently held at Elsinore. 
A series of discussions of hard-headed 
merchandising problems were mixeu 
freely with a variety of recreational and 
entertainment features that kept the 
delegates fully occupied during the two 
days of the convention. 

The principal speakers before the con- 
vention were J. W. French, of the Rich- 
field Oil Company, a petroleum engineer; 
Ferris R. Miller, of the Better Business 
Bureau, of Los Angeles; Lou Blodgett 
and C. C. Bates of the San Diego Auto- 
motive Trades Association, J. Harold 
Wilson, of the Mission Auto Electric 
Company, Riverside; Harold Strong, of 
the Riverside Auto Trade Association, 
H. J. Banta, president of Banta & Co.. 
Los Angeles jobbing house, and James 
EK. Granger, secretary of the Los Angeles 
Automotive Trades Association. 

Banta delivered an interesting address 
in which he stressed the value of co-op- 
eration in the handling of automotive 
merchandising problems. He cited as an 
example of what can be done through 
co-operative effort the benefits obtained 
from the Research Club, of which his 
firm is a member. 

Bates described a co-operative adver- 
tising plan which has been successfully 
used by automotive merchants, other 
than motor car dealers, in San Diego. 
The members of the organization buy 
their newspaper or other advertising 
space through the secretary of the trade 
association. The association secretary, 
after being advised by the members how 
much space they desire to contract daur- 
ing the ensuing six month’s or year, 
makes a contract with the various pub- 
lishers for the total amount to be used 
by the membership, thus obtaining a bet- 
ter rate than if each member should deal 
individually with the publishers. The 
publishers are paid, of course, for the 
advertising by the organization, which 
collects the money from the various ad- 
vertising members. 

J. Harold Wilson, president of the Mis- 
sion Auto Electric Company, Williard dis- 
tributors in Riverside county, was again 
chosen to head the organization during 
the ensuing year. George Bellis, Lee 
lire distributor, Los Angeles, is vice- 
president, and James E. Granger con- 
tinues as secretary. 
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Baltimore Re-Elects Officers 


BALTIMORE, Md., Dec. 12.—The Balti- 
more Automobile Trade Association, Inc., 
has re-elected all its officers for another 
year. A, H. Bishop, of the Autocar Sales 
& Service Co., was elected to serve his 
fifth year as president. The other of- 


ficers re-elected are E. T. Backus, of the 
Backus Motor Co., vice-president, and 
Walter F. Kneip, of the Franklin Motor 
Car Co., treasurer. Thomas W. Wilson, 
Jr., of the Wilson-Nash Motor Co., was 
re-elected a member of the board of di- 
rectors. John E. Raine is secretary of 
the association. 


Washington, D. C., Elects 

WASHINGTON, Dec. 12.—Stanley H. 
Horner, president of Stanley H. Horner, 
Buick distributors for Maryland, Vir- 
ginia and the District of Columbia, was 
chosen this week president of the Wash- 
ington Automotive Trade Association at 
the annual election. 

Other officers chosen were: Fred Hal- 
ler, first vice president; J. M. Dugan, 
second vice president; L. S. Julloen, 
treasurer; E. M. Wallace, secretary; 
Paul B. Lum and Whitney Leary, direc- 
tors for three years and Rudolph Jose, 
retiring president, director for two years. 

January 30 to February 6 was chosen 
as the date for the 1926 automobile show, 
to be held in the Washington auditorium. 


St. Louis Service Men Elect 


ST. LOUIS, Dec. 12.—A. L. Jagemann 
of the Atlas Auto Repair Co. was elected 
president of the maintenance division of 
the Associated Automobile Service Com- 
panies of St. Louis at its annual meet- 
ing. Other officers chosen were; Paul 
xyebhardt, first vice president, Walter 
Hawn, second vice president, H. K. 
Hotze, treasurer, John L. Travers, sec- 
retary and J. Rose, sergeant-at-arms. 

Robert Stranahan, president Champion 
Spark Plug Co., addressed the meeting 
on the benefits of organization. He said 
the underlying reason for organization 
of such bodies is to render good service. 

B. M. Ikert, technical editor of Motor 
AGE, addressed the service men on me- 
chanical subjects. 


Greensboro Dealers Organize 


GREENSBORO, N. C., Dec. 12.—The 
newly organized Greensboro Automobile 
Dealers’ Association elected Harry Clen- 
denin, president of the North Carolina 
Automotive Trade Association, as presi- 
dent; H. M. Chamblee, vice-president; 
J. Max Rawlings, secretary-treasurer. 
These officers and J. L. Rossell, T. C. 
Hunt and C. L. Howard constitute the 
board of directors. 
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New Members Admitted 

NEW YORK, Dec. 12.—New members 
of the Automotive Service Association of 
New York, Inc., included Otto Bieber, 
general sales manager, The Oil Jack Co., 
Inc.; R. G@. Howner, District Tool Co.; 
B. O. Tobin, manager, New York branch, 
Eaton Bumper & Spring Service, Long 
Island City, N. Y. Ten membership ap- 
plications are pending. 


Atlanta Elects LeRoux 


ATLANTA, Dec. 12.—Charles M. Le- 
Roux, general manager for the Atlanta 
branch of the Willys-Overland Co., was 
elected president of the Atlanta Automo- 
bile Association for the coming year at 
the annual meeting of the organization 
held at the Atlanta-Biltmore Hotel. He 
succeeds T. K. Johnson. 

Other officers named for the coming 
year were E. G. Beaudry, president of 
the Beaudry Motor Co., Ford dealers, 
first vice president; Ed Yancey, of the 
Atlanta branch of the Stewart Warner 
Products Co., second vice president; J. R. 
Cheshire, of the Coddington Cheshire Co., 
McLaren tire distributors, third vice 
president; J. B. Moore, of the Ansley Ga- 
rage and Battery Service, fourth vice 
president; Waldo Keller, assistant man- 
ager of the Atlanta branch of the Buick 
Motor Co., secretary, and J. M. Harri- 
son, president of the J. M. Harrison Co., 
used car dealers, treasurer. C. V. Hohen- 
stein, who has been executive secretary 
of the association for several years was 
re-elected to this position. 

Members named for the board of di- 
rectors in addition to the above officers 
included George Woodruff, of the White 
Co.; R. E. Cullinance, of the Rippey 
Motor Co., and E. H. Baughman, of the 
E. H. Baughman Motor Co. 

The annual report of Secretary Hohen- 
stein showed the association to be in 
excellent shape financially with ample 
funds in hand for carrying on its work 
during the coming year. The report also 
showed that the association the past 
year has enjoyed the most successful 
season in its history. 

The vice president elected serve as 
the heads of the different divisions ofthe 
association each of which functions sepa- 
rately but is a part of the main body. 


Bobb Joins Service Men 

GREENSBORO, N. C., Dee. 12.—C. J. 
Bobb, of this city, assumed the duties 
of assistant manager of the Certifiea 
Service Men’s Association, launched here 
several months ago by C. W. Roberts, 
secretary of the North Carolina Auto- 
motive Trade Association. The associa- 
tion aims to more completely win pub- 
lic confidence and distinguished recog- 
nized mechanical ability of individual 
employes of the automotive industry. 


Toronto Boosters Elect 


TORONTO, Dec. 12.—The annual meet- 
ing of the Automotive Boosters’ Club 
to No. 12 took place at the Prince George 
Club, Toronto, recently when the elec- 
tion of officers and directors for 1926 
took place as follows: President, A. H. 
Fraser, Vice-president, S. E. Ryder, Sec- 
retary, C. F. Walch, Treasurer, E. J. 
Banfield; Directors, H. C. Lea, J. L. 
Stewart, Arthur Kinzinger, C. A. Massee 
and E. D. Weed. 
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Coming Motor Lvents 








Automobile Shows 








New York Jan. 9-15 
National Automobile Show in 
Grand Central Palace. 

Newark, N. J Jan. 16-23 
Nineteenth annual Automobile 


Show under auspices of New Jer- 
sey Automobile Exhibition Co., 
Chamber of Commerce Building. 
Buffalo, N. Y Jan. 16-23 
Buffalo automobile show by Buf- 
falo Automobile Dealers’ Associa- 
tion in 174th Regimental Armory, 
Carlton, C. 








Proctor, manager, 
headquarters, Hotel Statler. 
Milwaukee Jan. 16-23 
18th Annual Automobile Show, 
Auditorium. 
Cincinnati Jan. 16-23 





Cincinnati Music Hall, Cincinnati 
Automobile Dealers Association. 

Philadelphia Jan. 16-23 
25th Annual Automobile Show at 
Commercial Museum Under Au- 
spices Phila. Automobile Trade 
Assn. 

Columbus, O. Jan. 18-23 
Show in Motor Hall by Columbus 
Automobile Dealers Co. 

Elmira, N. Y Jan. 18-23 
16th Annual Show, Elmira Auto- 
mobile Merchants Assn., Inc., 

N. Y. State Armory. 

Kalamazoo, Mich Jan. 19-23 
Automobile Show in Armory by 
Kalamazoo Automobile Trade As- 
sociation 

Baltimore Jan. 23-30 
20th Annual Automobile Show and 
Second Annual Motor Boat Ex- 
hibit, 5th Regiment Armory, Bal- 
timore Automobile Trade Assn., 




















Inc. 
Brooklyn Jan. 23-30 
Fifteenth Annual Automobile 


Show in 23rd Regiment Armory, 
under auspices of Brooklyn Motor 
Vehicle Dealers Association. 

Detroit Jan. 23-30 
Detroit Auto Show in Convention 
Hall by Detroit Automobile Deal- 
ers Assn. 

Cleveland, O Jan. 23-30 
1926 Automobile Show under au- 
spices of Cleveland Automobile 
Manufacturers’ and Dealers’ Asso- 
ciation, Herbert Buckman man- 
ager, in Public Auditorium. 

Rochester, N. Y Jan. 25-30 
18th Annual Automobile Show, 
Edgerton Park, Rochester Auto- 
mobile Dealers Assn. 

Williamsport, Pa Jan. 25-30 
Automobile Show by Williamsport 
Automobile Dealers Assn. 

Lowell, Mass Jan. 25-Feb. 1 
Twelfth Automobile Show in Me- 
morial Auditorium, Automobile 
Merchants Assn. of Lowell, Inc. 

Washington Jan. 30-Feb. 6 
Automobile show under auspices 
of Washington Automotive Trade 
Association in Washington Audi- 
torium Building, Rudolph Jose, 
manager. 

Washington Jan. 30-Feb. 6 
Washington Trade Association 
Show in Auditorium Building. 























Chicago 
‘lwenty-sixth Annual National 
Automobile Show and Eleventh 
Annual Automobile Salon. 


San Francisco Jan. 30-Feb. 6 
Tenth annual Pacific Automobile 
Show under direction of Motor 
Car Dealers’ Association of San 
ha. in Exposition Auditori- 

A. Wahlgreen, 215-16 
ahonat Bank Bldg., manager. 


Cumberland, Md Feb. 1-6 
Automobile Show in New Armory, 
Automobile Dealers Assn. of Cum- 
berland. 


Scranton, Pa Feb. 1-6 
Passenger Car Show in Armory, 
Scranton Motor Trades Assn. 

Denver Feb. 2-6 
Anual automobile show under 
auspices of Denver Automobile 
Dealers’ Association, in Municipal 

















Auditorium, Myron kL. Smith, 
chairman of committee. 
Atlantic City, N. J Feb. 2-9 





Auto Show on Million Dollar Pier 
by Atlantic City Auto Dealers 
Assn. 


Springfield, [ll Feb. 3-6 
Seventh Annual Show in State 
Arsenal by Springfield Auto Deal- 
ers Assn. 


Providence, R. I Feb. 6-13 
Providence automobile show under 
auspices R. I. Automobile Deal- 
ers’ Association, Chester I. Camp- 








bell, manager, 617 #£xIndustrial 
Trust Bldg. 
Toledo, O Feb. 8-13 





Annual show of Toledo Automo- 
tive Trades Association in Civic 
Center Garage, T. J. Cooper, man- 
ager, 925 Jefferson Avenue. 


Schenectady, N. Y Feb. 8-13 
Fifth Annual Automobile Show in 
State Armory by Schenectady Au- 
tomotive Dealers Assn. 

Syracuse, N. Y. Feb. 8-13 
18th Annual Auto Show, State Ar- 
mory, Syracuse Automobile Deal- 
ers Association, Inc. 

Kansas City, Mo Feb. 12-19 
American Royal Bldg.—20th An- 
nual Show, direction of K. C. Mo- 
tor Car Dealers Association. 


Des Moines Feb. 14-20 
17th Annual Automobile Show in 
Coliseum by Des Moines Automo- 
bile Dealers Association. 

Indianapolis Feb. 15-20 
Auto Show Bldg.—15th Annual 
Motor Show, direction Indianapo- 
lis Auto Trade Association. 

Louisville, Ky Feb. 15-20 
Louisville Automobile Show, Ar- 
mory, under the auspices of the 
Louisville Automobile Dealers As- 
sociation, J. Garland Lea, man- 
ager. 

Great Falls, Mont Feb. 16-20 
Eleventh Annual Show by Mon- 
tana Auto Distributors Associa- 
tion. 

Hartford, Conn Feb. 20-27 
Automobile show by Hartford Au- 
tomobile Dealers’ Association in 
State Armory, Arthur § Fifoot, 
manager, Hotel Bond. 


























Jan. 30-Feb. 6 . 


St. Louis Feb. 20-27 
19th Annual Automobile Show, 
City Market Bldg., St. Louis Auto- 
mobile Dealers Assn. 


Grand Rapids, Mich Feb. 22-27 
Seventeenth Annual Show by Pas- 
senger Car Dealers Association. 


Peoria, Ill Feb. 22-27 
Fifteenth Automobile & Accesso- 
ries Show, Peoria Automobile 
Dealers’ & Accessories Assn. 


Omaha Feb. 22-27 
Twenty-first Annual Automobile 
Show under auspices Omaha Auto- 
mobile Trade Association, Inc., - 

















Municipal Auditorium, 
Waugh, manager. 

Wilmington, Del Mar. 1-6 
1ith Annual Show, Hotel duPont, 
Wilmington Automobile Trade 
Assn. 

Boston Mar. 6-13 





Boston Automobile Show under 
auspices of Boston Automobile 
Dealers’ Association, Inc., and 
Boston Commercial Motor Vehicle 
Association, Inc., in Mechanics’ 
Building, Chester I. Campbell, 
manager, 329 Park Square Bldg. 
Ft. Worth, Tex Mar. 6-14 

Show in Auto Building at South- 
western Fat Stock Show and 
Rodeo by Ft. Worth Automotive 
Trades Assn. 





Conventions 


New York Jan. 11-13 
Second World Motor Congress, 
under auspices of National Auto- 
mobile Chamber of Commerce. 

Chicago Feb. 1-3 
Ninth Annual Convention of Na- 
tional Automobile Dealers Asso- 
ciation in La Salle Hotel. 

Chicago Feb. 2, 3 
Convention of Automotive Elec- 


tric Service Association in Con- 
gress Hotel. 


Springfield, Ill Feb. 8, 9 
Sixth Annual Meeting of Illinois 
Automotive Trade Association in 
the Abraham Lincoln Hotel. 

Chicago Feb. 9-16 
American Drivurself Association 
Annual Convention. 

Winston-Salem, N. C Mar. 17, 18 
Annual Convention of North Caro- 
lina Automotive Trade Associa- 
tion. 

Galveston, Tex May 12-13 
Tenth annual convention of Texas 























Automotive Dealers’ Association 
in Galvez Hotel. 
Foreign Shows 


Montreal Jan. 23-30 
1926 Motor Show under the au- 
spices of Montreal Automobile 
Trade Association, Theo Dorian, 
manager. 


London and Birmingham Feb. 16-26 
British Industries Fair of 1926. 








Coming Feature Issues of Chilton Class Journal Publications 


January 1—National Shows 
Automobile Trade Journal. 

January 7—Motor Age—National Shows 
Number. 


Number— 


January 14.—Motor World Wholesale— 
New York Show Report. 

February 4—Motor Age—Chicago Show 
Number. 


February 4—Motor World Wholesale— 
Chicago Show Report. 

February 18—Automotive Industries — 
Statistical Issue. 





— 





NEW MARMON DIVISION 

INDIANAPOLIS, Dec. 12.—Percy E. 
Chamberlin, sales manager of Nordyke 
& Marmon Company announced today 
that the company has established a used 
car division of the sales department with 
H, M. Horton of Albany, New York, as 
manager. Mr. Horton has been a retail 
salesman and salesmanager and has a 
wide experience. His first work in the 


new division will consist of an extensive 
survey and study of used car conditions 
of Marmon dealers in all parts of the 
country. 


me 


PEERLESS ADDS DEALERS 


CLEVELAND, O., Dec. 12.—Fourteen 
additional dealers in New York City and 
vicinity were added this week by the 


a 


Peerless Motor Car Company, it was 
announced today at the factory offices 
here. Contracts were handed the New 
York men at the factory, after they had 
made a tour of inspection of the com- 
pany’s manufacturing plant. The addi- 
tion of the fourteen dealers raises the 
number of Peerless representatives and 
service stations in the New York metro- 
politan district to 50, it was announced. 
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Buffalo Reports November 
Sales Above Last Season 


Business in Used Cars Is Normal 
and Stocks Are Lower 
Than Last Year 





BUFFALO, N. Y., Dec. 12.—Compara- 
tively speaking November proved to be 
a good month for the Buffalo automotive 
field. Reports from a majority of the 
ear dealers including those handling the 
leading makes, indicate that sales range 
from a narrow margin above those of 
November, 1924, to a margin double those 
of 1924 at that time, as in the case of the 
sale of Fords. New car sales are al- 
most exclusively closed cars. 

Used car sales are normal and in some 
instances stocks are less than in No- 
vember, 1924. Several dealers report the 
used car situation better than in any 
recent year for the month of November. 

Buffalo automobile manufacturers 
without exception report business better 
than last year. This also holds true for 
the manufacturers of accessories and 
bodies. 

Tire sales show a depression from 
October which is purely seasonal. Tire 
sales are much in excess of those of 
November, 1924. Dealers’ stocks of tires 
are low. Those of manufacturers are 
also low and are likely to remain so un- 
til after January 1. 

Wholesale accessory dealers report a 
phenomenal fall season. A large amount 
of the fall business is attributed to the 
general and almost complete acceptance 
by the public of the closed car and the 
consequent activity in the new car mar- 
ket. Part of the activity, however, is 
due to the campaign for re-conditioning 
cars during the winter. Sales of radiator 
covers have fallen off somewhat but the 
increase in the sale of shutters has more 
than made up for this. 
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NASH-AJAX NEWS APPEARS 


LOS ANGELES, Dec. 12.—Among the 
new comers in the house organ field is 
the Nash-Ajax News, published monthly 
for Nash-Ajax owners and friends in the 
Southwest by the Troy Motor Sales Co., 
1060 South Figueora street, Los Angeles. 
The first number of its house organ, pub- 
lished in November, is an eight-page 
magazine, edited by Rupert L. Larson. 
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ATHLETE OPENS TIRE STORE 


ATLANTA, Dec. 12.—Everett Strup- 
per, former football star at Georgia Tech, 
selected three times on the All-Southern 
team some years ago, and by many 
writers given a place on the All-Ameri- 
can team, recently organized a new tire 
dealer concern in Atlanta under the 
name of Everett Strupper, Inc., 428 
Spring Street, handling the Dunlop tire 
line. Associated with Mr. Strupper in 
the enterprise is William M. Todd, for- 
merly identified with the Dunlop south- 
ern branch in Atlanta. 


Rollin Motors Co. Files 
Petition in Bankruptcy 


CLEVELAND, O., Dec. 12.—A volun- 
tary schedule in brankruptcy, listing as- 
sets of $741,380.93 against liabilities of 
$958.035 was filed here in federal court 
by the Rollin Motors Co. The schedule, 
filed by Grover Higgins, assistant secre- 
tary, pointed out that the company’s 
financial affairs were laid before the 
company’s directors at a meeting Decem- 
ber 7, at which time it was decided to 
wind them up. Officials of the company 
said the Rollin car, out of production 
for several weeks, had not sold with the 
rapidity anticipated, and with a view of 
insolvency proceedings, the company’s 
assets had been liquidated quitely over 
a period of several months, until they 
now are practically all in cash. 
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November Sees Decline in 
Iowa Sales of New Cars 


License Law and Delay in Harvest- 
ing Are Believed Responsible 
For Showing 


DES MOINES, Dec. 12.—New car sales 
in Iowa suffered a slump during Novem- 
ber. Estimates put the total of new car 
registrations for the month about 25 per 
cent below that of a year ago. November 
usually shows a considerable falling off 
in registration, partly due to the fact 
that 1926 licenses are available on De- 
cember 1 and that cars licensed during 
November are subject to one-quarter the 
yearly tax. 

Dealers located in the smaller trade 
centers were hardest hit by the Novem- 
ber slump. This is accounted for in part 
by the fact that corn harvesting has been 
greatly delayed. Farmer customers are 
very busy. 

The movement of used cars is sluggish. 
Colder weather and some unemployment 
has cut down the demand. Dealer stocks 
are comparatively low. Dealers seem de- 
termined to enter the winter months with 
low used car inventories. 

Radiator shutters, car heaters, winter 
enclosures and all kinds of cold weather 
equipment and supplies are moving fast. 
Accessory business is good. Radio sales 
are excellent. Collections are only fair. 


NEW LOCOMOBILE DEALERS 


BRIDGEPORT, Conn., Dec. 12.—The 
Locomobile Company of America, Inc., 
announces the appointment of the follow- 
ing as direct dealer to handle the Junior 
Eight car: 

J. A. Wren, Scarbro, W. Va., J. J. Cor- 
coran Motor Sales Co., Chicago, H. F. 
Krueger, Milwaukee, Wiis., Harry A. Nel- 
son, Erie, Pa., Austin Auto Sales Com- 
pany, Lakewood, O., Locomboile Company 


of Monmouth County, Long Branch, N. J., 
Rialto Motor Sales, Joliet, I11. 





GENERAL TIRE DEALERS FROM AKRON DISTRICT MEET 








Photo shows a group of General Tire & Rubber Co. dealers who recently held a convention in Akron. All are from the Akron dis- 
(rict and either attended, or represent dealers who attended the first convention of Akron district dealers in 1918. Top row, left to 
right, C. R. Mess, Grand Rapids, Mich.; L. E. Lewis, Rochester, N. Y.; R. E. Bauman, Cleveland; W.W. Hazlett, Youngstown, O.; J. C. 
Kullman, Columbus; H. W. Kanouse, Dayton; C. R. Crippen, Columbus; W. J. Mehling, Fremont, O.; W. D. Bauer, Detroit, and G. M. 
Garrity and H. E. Taylor, Akron. Bottom row, Carl Grabosky, Syracuse, N. Y.; C. Whalen Tucker, Erie, Pa.; Newton Hand, Utica, 
N. Y.; Cyril O’ Neil, Cleveland; Ray Purviance, Akron; J. R. Lotze, Canton, O.; B. J. Carney, Terre Haute, Ind.; J. L. Casey, Canton, 
U.; H. A. Bischoff and S. W. Sohngen, Cincinnati, and W. O’Neil, president, General Tire & Rubber Co. 
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25e Be Bonteter 11285 | 4500 4p De Luxe Coupe 4.750 | 1607 Sp Touring, | 200 = &p Ene. Sp'd'r Deb. 8,085 ‘ 
3670 5-H Sedan 1,495 | 4700 6p Sedan ores With Starter and Dem. Rims | | “4p Tourster Del. 2,88 a 
6 " oe : . ae a , 
3765 5-p 24. —— 1,395 400 ie — a With Balloon Tires 870 | _ 5D Phacton De Laxe yo 
(128 in. W. B. 375 | - Tp Touring 3 
Sp. Roadster 1,495 3100 4-p Roadster 1,985 1728 6-p ig Tires 400 ~~ tp Touring De Luxe 2,285 3 
$4 5-5 Sp. Touring 1,525 8200 4-p Sp. Touring ene 1788 _— . 620 wee  4-p Coupe 2,485 8 
3855 4-p Country Club 1,765 — 2445 1860” With Balloon Tires B45 |. - 2 a. oe ‘ 
$805 4-p Coup ' ° Sedan, Tudor weseee D ’ 
4025 5-p Broug. Sedan yet - 99" en 5-p Wi 7’ Tires 608 wee  65-p Broug. Sed. we yon 8 
— > oe _— "War Road. $1,495 S-p Sedan, Fordor 660 — 90 Bee cS : 
2650 4-p M.o’War $1, 1994 Dp r es 685 .... %p SedanDeLuxe 8, 8 
CADILLAC 2915 4-p eonens Tour. wane 3004 aaa ue =D she _ De L. oan 
“314” Standard Line 50 «6—B-p aeton , FRANKLIN "11- pect 1 Victoria , 
¥ 132 - W. B.) = 5-p Sedan eee | 2800 8p Sport Roadster $2,750 "1p Victoria De Luxe 2,885 
\ ae $3,045 3070 5-p Imperial Sedan 1,795 2845 6-p Touring 2,685 ~~ a 
2 7 8,195 | 3065 6-p Berline Sedan 1,795 | 2845 $-p Coupe 2,700 “Concord” : 
4155 65-p 8.295 «<9 1°? 8175 65-p Sedan 8,090 2950 6-p Touring $1,595 2 
— . 2,995 1,795 | 8080 6-p Sport Sedan eee | 3000 &-p Touring (Ene.) 1.695 2 
4360 Tp Imperial a | 2 40 Bete 1,695 | 8275 T-p Limousine 1490 | 2950 6p Spec. Touring 1,196 
- f briolet , Sedan ’ 
4115 4-p Victoria 8,095 5-p Sedan 1,895 4185 5-p Ca Sedan 3172 3200 5-p 2 445 2 
—_— Sedan 2,095 —-.. 6-p Oxford , $425 56-p Spec. Sedan , 
arity S 3915 +4 Berline Sedan 2,095 | GARDNER » oA ‘ 1.505 | arco op ete Man” 2.145 
rougnam , 
8920 —.. Roadster 3,250 DIANA “St. 8” — yooad => Touring - “ane $196 5-p et oe 
° - , 4 -p , 
eee eae ee — 1895 | $210 4 Cobciole 1.845 | $930 bp Lark Touring 2,845 
8,250 3100 5-p Phaeton , 8210 4-p Cabr 32 2,495 
4300 «= 7-p Touring 8,250 | 3245 65-p Std. Sedan 2d. 1,995 8280 5-p Sta. Sedan 1,595 | 3368 6-p Cal. Touring 9 495 
e060 0... + Phaeton 4.000 8245 5-p DeLuxe Sedan 196 8800 =... + +$DeLuxe Sedan 1,895 3895 -p Cal. Touring 9 495 
4190 5p Coupe 4.150 $130 5-p Cabriolet 2,095 A 3875 T-p Royal Coach 9 595 ‘ 
a190: Sp Sodan 4,285 | 8140 5-p Sedan de Luxe 2,095 | gop 6-p Brougham Yo05 | 3440 6p Brougham 2,895 
= t2 Sean 4,485 1-p Sedan (186 in. 8350 65-p Touring 1,995 | 3542 6-p Sedan 
4855 -p Imperial ; eens W. B.) omeves 8350 4-p Sport Roadster 1,995 LINCOLN 4,000 , 
1. Cc. 8480 4-p Cabriolet 2,245 | 4460 2-p Roadster 8 re | 
CASE J. DODGE BROTHERS 8620 5-p Sta. Sedan 1,995 4580 7p Touring 4/000 
$260 8p Roadster nee Roadster $365 | 8620 5-p Sport Sedan 2,295 | {580 7p Touring 
8290 6p Touring 2,160 | 2598 2-p Special Roadster 955 | g60 5-p DeLuxe Sedan 2,49 4740 ...... Sport Touring 1600 
8470 «= 5-p §=6Sp. Touring 2,480 | 2567 6-p Touring 875 | GRAY “o” 4750 4-p Coupe 4,800 ) 
8570 4-p Sub. Coupe 2'590 2695 5-p Spec. Touring 975 1750 &-p Touring $595 4885 4-p Sedan 4.900 | 
7 55 See 2,590 | 2708 2p Coupe “B” == = 960 | i989 8 > Goune 825 | 4760 5-p Sedan 5100 : 
8650 5-p Brougham ' 2828 2-p Spec. Coupe “B i. 060 | 2020 &p Sedan 845 | 4890 7-p Sedan 5,800 
“yy 2995 5-p “B” Sedan 1,045 2130 5-p Royal Sedan 975 4945 =T-p Limousine : 
Touri 2,225 8077 &-p = Spec. “B” Sedan 1,146 HERTZ D-1 LOCOMOBILE ‘48 91,460 
— 2 pees 2,975 | 8020 5-p Sedan A 1, 8360 5-p Sedan $1,795 | 5280 4-p Sportif Tour ,460 
4820 7-p = Sedan $107 Sp Spec, “A” Sedan 1.280 | FUDSON “Super Six” 5830 7-p Touring 10,050 
“35” 2728 6p Coach Liss | $400 T-p Phaeton “ries | 5680 Sp Victoria Sedan 10,060 
a 1,695 | 2828 6-p Spec. Coach 1,185 | 3400 Bp 1165 | 5464 7-p Brougham ee 
3090 2-p Roadster eye 3425 4-p Brougham 4d. 1,450 5640 7-p Touring Lim. 10'060 
ee Uf line Tses | SUREEEERS 8675 7-p 1,650 | 5868 7-p Ene. Drive Lim. 0,800 
3309 i> eee 1,695 Straight “8” HUPMOBILE “A” 908 5600 -p ys map 10, 
3525 5-p Met. — ts $920 2-p Roadster { 2620 = zens a 8100 2p Roadster 2,160 
am 2. ==” ie tae 2 $6,650 | 7809 Sp “ER” 8000 5-p Touring oo 
a= -p ? ~ * 2,2 
_— 3980 Sp. Phaeton t 8050 2-p Roadster + Be Sedan 2,286 
CHEVROLET 5115 5-p Sedan i 8270 4p Roadster 1,895 rome a 2,285 
“Superior” (Series K) _ 4500 -p Sedan tT 318s =e gomins byte 335 P 690” — 
1780 2-p Roadster aan 095 | _... 4- Sportif Tour yer 
4039 Fb Uuiltycoue 75 | fMamufactorers do not quate Wt | $395 45 Coup ee | to Seeteter Sam 
2030 2-p rices. “pgose 2° 3-p Coupe 720 
2130 5-p Coach a D , JEWETT ng g1.500 | 2277 a4 Victoria Sedan 300 
rice iRRtpscmaet oe poe 3000 5) sme Touring 1,820 | ........ 5-p Sedan (divided) 7.150 
CHRYSLER “Four” 8300 2-p Roadster —_—in . 245 |. T-p Limousine 7500 
(109 in. W. B.) ‘ 8550 > Tostine - 2.750 | 8160 6-p Deb. Coach 2d. 1,400 weseeene i oe 7,500 
- i et : ’ Sedan 1,680 !  ........ . 
403 2p Chub Coupe “886 | 550 S-p Touring Sedan S400 | $325 ES DeLuxe 
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Prices and Weights of Current Passenger Car Models 
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SHIP. 
wt. PASS. BODY STYLE. PRICE 


McFARLAN “6” 


“Sy” 
8700 2-p Roadster $2,650 
_.. 2p Spec. Roadster 2,900 
600 6-p Touring 2,650 
naauett 7-p Touring 2,750 
8850 4-p Coupe 3,180 
8850 5-p Sedan 8,180 
_... 6-p Spec. Sedan 3,180 
8850 %-p Sedan 3,280 
_.  &p Sub. Sedan 3,380 
_.. 4I-p Sub. Sedan 8,480 
_.. +~<C««&S =p Brougham4d. 3,180 
copyye 
4000 2-p Roadster 5,400 
4600 4p Sp. Touring 5,600 
1900 4-p Coupe 6,720 
5200 4-p Tour. Sedan 6,720 
5200 7-p Tour. Sedan 6,819 
_. 6-p Sedan 6,720 
—_— 1p Sedan 6,810 
_—. ‘p Spee. Sedan 6,810 
_.. «<«s«s«I-p~ =©rCdKSEEnc. Sedan 7,110 
.. ‘T-p Sub. Sedan 7,110 
5200 T-p Town Car 9,000 
Straight ‘‘8’’ 
_— 2p Roadster 2,660 
—— 4p Roadster 2,960 
~— 6-p Touring 2,660 
—— 7p Touring 2,750 
—— &p Sedan 8,180 
—— O6-p Sub. Sedan 8,880 
—— 7-p Sedan 3,280 
—— 7-p Sub. Sedan 8,480 
—— 4p Coupe 3,180 
-_—— 6-p Coach Brougham 38,186 
—— &p Town Car 4,660 
MARMON “74"" 
8695 2-p Roadster $3,295 
8604 65-p Phaeton $,295 
8704. 7-p Touring 8,295 
8799 6-p Brougham Coupe 8,295 
3754 4-p Victoria Coupe 3,295 
3616 2-p Std, Coupe 3,295 
8869 5-p Sedan 8,295 
8859 6-p Sedan De Luxe 38,775 
8999 7-p Sedan 3,370 
8974 %-p Sedan De Luxe 838,850 
8969 6-p Sedan Limousine 8,900 
8999 7-p Sedan Limousine 38,975 
MOON Series “‘A” 
2490 6p Roadster $1,395 
2675 5-p Cab. Roadster 1,595 
2510 5-p Touring 1,195 
2750 5p Coach 1,895 
2750 5-p DeL.Sedan 2 d_ 1,495 
2850 65-p Std. Sedan4d. 1,545 
2850 5-p DeLuxe Sedan 4d 1,695 
London 
8270 6-p Sp. Touring 1,985 
38290 T-p Touring 1,985 
8590 6-p Petite Sedan 2,540 
NASH “Special’’ 
2870 2-p Roadster $1,115 
2980 5-p Touring 1,135 
3030 2-p Business Coupe 1,165 
8120 6-p Sedan 2 d. 1,215 
8300 6-p Sedan 4 d. 1,445 
“Advanced” 
(121 in. W. B.) 
8320 8p Roadster 1,875 
8400 5p Touring 1,840 
8550 Bep Sedan 2 d. 1,425 
“Advanced” 
(127 in. W. B.) 
8480 7p Touring 1,490 
8640 4-p Victoria 1,790 
8750 5-p Coupe 4 d. 1,990 
8830 Tp Sedan 2,090 
OAKLAND #6? 
2425 2p Roadster $975 
2500 «= =p Touring 1,025 
2640 5-p Coach 1,095 
2615 8-p Landau Coupe 1,125 
2765 5-p Sedan 1,195 
2885 5-p Landau Sedan 1,295 
OLDSMOBILE “3e” 
2235 6-p Touring $875 
2445 5-p Sp. Touring 980 
2465 5-p Coach 950 
me 5-p De Luxe Coach 1,040 
a 5-p Sedan 1,025 
85 «6&p )=6Be Luxe Sedan 1,115 





SHIP. 
WT. PASS. BODY STYLE. PRICE 
OVERLAND “91” 4 

(100 in. W. B.) 


1919 6-p Touring $495 
2060 2-p Coupe 625 
2205 6-p Sedan De Luxe 695 


2202 &p Std. Sedan 2 d. 595 
**93"" n 
(11234 in. W. B.) 
2448 5-p Sta. Sedan 895 
2584 6p Sedan De Luxe 1,095 


PACKARD “6” 
(126 in. W. B.) 


8648 4-p Roadster $2,785 
86538 56-p Touring 2,585 
8595 4-p Sp. Touring 2,750 
87538 4-p Coupe 2,585 
8987 5-p Sedan 2,585 
(133 in. W. B.) 
8793 -p Touring 2,785 
4043 7-p Sedan 2,785 
aw. 65-p Club Sedan 2,725 
4143 7-p Sedan Limousine 2,885 
é6¢@00 
(136 in. W. B.) 
4060 4-p Runabout 8,950 
4090 5p Touring 3,750 
4028 4-p Sp. Touring 3,900 
4242 4-p Coupe 4,650 
4528 6-p Sedan 4,750 
ww 2p Coupe 5,775 
(143 in. W. B.) 
4199 7-p Touring 3,950 
wwe 6p Club Sedan 4,890 
4655 -p Sedan 5,000 
4710 -p Sedan Limousine 5,100 
PAIGE **21-24” 
8875 4-p Phaeton $2,165 
8985 7-p Phaeton 
4825 6-p Sedan De Luxe 2, 395 


4325 7-p Sedan De Luxe 2,840 


PEERLESS “6-72” 
(126 in. W. B.) 


$175 6-p Touring $1,895 
8425 5-p Coupe 2,295 
‘8500 G-p Sedan 2,395 
(133 in. W. B.) 
$275 2-p Roadster 2,195 
8300 -p Touring 1,995 
3700 -p Sedan 2,595 
8825 7-p Limousine 2,695 
$6.80” 
(116 in. W. B.) 
in 5-p Sedan $1495 
8310 6-p Stdd. Sedan $1,595 
“8.677 
$8950 4-p Phaeton 2,845 
3995 7-p Phaeton 2,895 
4300 &p Town Brougham 8,495 
4310 65-p Town Sedan 8,495 
4400 7-p Sub. Sedan 8,595 
4525 7-p _ Berline Lim. 8,795 
4100 4-p Victoria Coupe 3,245 
4150 56-p Sub. Coupe 8,295 
tes 
4350 2-p Runabout $5,250 
4500 4p Touring 5,250 
4590 -p Touring 5,250 
4730 3p Coupe 6,800 
4800 4p Sedan 6,900 
4960 7-p Sedan 7,000 
4750 4-p Coupe Sedan 6,900 
4730 6-p Brougham 6,800 
4850 -p Limousine 7,000 
5060 7-p Enclosed Lim. 7,000 
4780 -p French Lim. 7,000 
4730 6-p Landaulet 7,000 
8205 2-p Roadster 2,895 
$8260 4-p Phaeton 8,095 
3385 77-p Phaeton 2,895 
8480 5-p Coach 8,150 
8365 4-p Coupe Landau 8,820 
83385 4p Coupe 8,695 
8440 65-p Sedan 8,895 
3560 7-p Sedan 3,995 
3615 -p Enc. Drive Lim. 4,045 
REO “T.6” 
8850 2-p Roadster $1,665 
3182 5p ~ Touring 1,895 
3250 2-p Coupe 1,495 
3400 5-p Sedan 4 d. 1,565 
$400 5-p Spec. Sedan 1,745 
REVERE ——- 
8900 2-p Sp. Roadster $2,750 
8975 4-p Speedster 2,750 
4050 6-p Touring 2,750 
4300 5-p Sedan 3,800 
“mM” 
$8700 2-p Roadster $3,200 
3800 4-p Sportster 3,200 





SHIP. 
WT. PASS. BODY STYLE. PRICE 


8970 6-p Touring 3,200 
4400 6-p Sedan 4,000 
RICKENBACKER 
“Six” (117 in. W. B.) 

—.. + 8-p Roadster $1,595 
wee 6-p Phaeton 1,495 
——-— 3-p Coupe Roadster 1,695 
-———- Sep De Luxe 1,820 
~— 4p Coupe De Luxe 1,995 


~-—— 5-p Spec. Sedan 1,795 
w-—- O6-p De Luxe 1,920 


—— Tp Sedan De Laxe 1,995 
me eo Sag» Sena 1,595 
anem 5-p 1 "120 

“Eight”’ anise in W. B.) 
—--- 3-p  Roadste 1,995 
om oe Paesten 1,995 
—— 3-p Coupe Roadster 2,095 
ww. Sep De Luce 2,220 
—— ‘4p Coupe De Luxe 2,320 
w-——- 6-p De Luxe 2,320 
ww Tp SedanDeLuxe 2,395 
—-— 6-p Coach Brougham 1,995 
-—-— O65-p De Luxe 2,120 

AMER 

6-50-55" (115 in. W. B.) 
wwe 2-D Roadster $1,385 
-—— 6-p Spec. Tourer 1,245 
esauanee 2-p Bus. Coupe 1,495 
wines 5-p Coupe 1,495 
oie 5-p Sedan DeLuxe 1,695 

**6-54-E”’ (118-138 in. W. B.) 

wee ‘4D Roadster 2,385 
w~--- 4p Tourer 1,985 
wee 4p Sport 2,285 
were Top Tourer 2,285 
wee S-p Cabriolet 2,750 

“4-75-E” (128 in. Ww. B.) 

“Custom Built’ 

—-- 2p Speedster 8,485 
une Tourer 2,985 
a (138 ond W. B.) 
wee 4p Roadste 2,750 
wwe 6-p Sport 2,750 
an 5-p Tourer 2,495 
eee Top Tourer 2,585 
wee 2p Speedster 2,985 
ww 8-p Cabriolet 2,950 
cine 5-p Spec. Sedan 3,785 

W. B.) 3,285 
ee 5-p Brougham 2,895 
ROLLIN 
“G-2” 
2860 &p Touring $1,155 
2405 &p Coupe Roadster 1,325 
2595 6-p Brovgham 1,325 
2575 6-p Sedan 1,455 
ROLLS-ROYCE 
Chassis tt 





ttManufacturers do not quote list 
prices. 


STANLEY “252” 
$8400 6-p Phaeton $2,500 
8800 6-p Sedan 3,300 
STAR 
w—- 2p Roadster $525 
-—— 6p Touring 525 
am vee upster 595 
weweeesee «6022p )SsC Coupe 675 
au ee 695 
wwe 6p Sedan 4d 775 
Standard “6 
aw ea«.n. QGeupe 820 
bp Coach 880 
STEARNS-KNIGHT 
“R” (4) 
4-p Coupe Roadster $1,795 
8775 6-p Touring 1,595 
4250 6p Sedan 2,095 
8750 4p Coupe Brougham 1,895 
.--—- 6p Brougham 2,095 
“sg (6) 
— . 2p Roadster 2,495 
8775 6-p Touring 2,895 
$8850 7-p Touring 2,495 
4025 2-p Coupe 8,395 
4275 4-p Sp. Coupe 3,150 
8950 5-p Sedan ,945 
4275 7-p Sp. Brougham $3,895 
wee 4p Sp. ,395 
“Cc” (6) 
$3525 4p Touring 1,875 
$540 6-p Touring 1,875 
8550 2-p Sport Coupe 2,185 
3650 5-p Coupe Brougham 2,285 
8700 5-p Sedan 2,475 
8700 5-p Brougham 2,475 
5-p Brough. Sedan 2,480 
STEVENS-DURYEA 
5300 2-p Roadster $8,150 
5500 -p Touring 7,500 





SHIP. 
WT. PASS. BODY STYLE. PRICE 


STEVENS-DURYEA (Cont'd) 


5425 4-p Sp. Touring 7,750 
5600 4-p Coupe 9,000 
5730 4-p Sedan 10,000 
5850 6-p Sedan 9,675 
5750 6-p Town Brough. § 10,175 
6100 6-p Vestibule Limou. 9,675 
6210 7-p Vestibule Lim. 10,175 
6150 ‘T-p 4 Linmousine 10,175 
6200 7-p Cabriolet 10,175 
STUDEBAKER 
Standard Six 
2760 8-p Du. Roadster $1,125 
2820 3p Sport Roadster 1,235 
2870 6-p Du. Phaeton 1,145 
2950 56-p Sport Phaeton 1,255 
2946 3p Country Club 1,295 
2980 5-p ch ,196 
8260 6-p Sedan 1,495 
Special Six 
8860 8-p Du. Roadster 1,395 
3480 4-p Sp. Roadster 1,695 
8475 6-p Du. Phaeton 1,445 
8675 4p Victoria 1,750 
8785 6-p Brougham 1,696 
8520 5-p Coach 1,445 
38885 5-p Sedan 1,895 
Big Six 
127 in. W. B. 
...-- 7p Du. Phaeton 1,796 
~... 5p Coupe 2,04 
..--.  6-p Brougham 4d. 2,195 
..-. Tp Sedan 2,245 
8890 5-p  Berline 2,120 
126 in. W. B. 
8505 -p Sport Phaeton 1,575 
8750 6-p Club Coupe 1,750 
8785 6-p ,995 
STUTZ “6-94"" 
3492 2-p Roadster $2,395 
38640 56-p Touring 2,395 
8940 4p Coupe 8,050 
8926 5-p Sedan 8,050 
**6.95”"" 
4064 65-p Sportster 3,088 
4152 -p Tourster 8,070 
4805 65-p Sportbrohm. 8,786. 
4622 7-p Suburban 8,935 
4675 -p_ Berline 4,085 
VELIE 60" 
8030 4-p ‘ $1,650 
8025 6-p Club Phaeton 1,450 
-... 2p Coupe 1,425 
3340 5-p Royal Sedan 1,825 
3005 5-p Brougham 1,495 
WILLS SAINTE CLAIRE 
*B-68” 
(127 in. W. B.) 
3500 7-p Phaeton $2,885 
3495 4-p Coupe 3,785 
3520 5-p Sedan 3,885 
3635 7-p Sedan 3,900 
3570 5-p Brougham 4 d. 3,900 
3710 7-p Limousine 4,085 
poe 7-p Town Car 5,500 
“C-68”"" 
ae Built 127 in. W. B.) 
4-p Roadster 3,300 
3500 4-p Cab. Roadster 3,785 
3450 5-p Gray G. Trav. 3,300 
3520 5-p Sedan 4,085 
3635 7-p Sedan 4,100 
3570 5-m Brougham 4,100 
3710 7-p Limousine 4,285 
“Ww-6”" (127 in. W. B.) 
3410 4-p Roadster 2,800 
3550 5-p Gray G. Trav. 2,800 
3580 4-p Cab. Roadster 3,285 
3500 7-p Touring 2,385 
3630 4-p Coupe 2,985 
3630 5-p Brougham 3,185 
3680 5-p Sedan 3,185 
3775 7-p Sedan 3,285 — 
3835 7-p Limousine 3,385 
“W-6 Vogue” 
(127 in. W. B.) 
3770 5-p Brougham $3,400 
3765 5-p Sedan 3,400 
3905 7-p Sedan 3,500 
3975 7-p Limousine 3,600 
WILLYS-KNIGHT 
665" 
2900 5-p Touring $1,195 
2955 3-p Coupe 1,395 
3090 5-p Sedan 1,450 
3062 5-p Coupe Sedan 1,395 
3119 5-p Brougham 1,595 
#66"? 
3323 2-p Roadster 1,750 
3395 5-p Touring 1,750 
3566 7-p Touring 1,950 
3582 5-p Coupe Sedan 2,095 
3672 5-p Brougham 2,095 
3664 4-p Coupe 2,195 
3686 5-p Sedan 2,295 
3822) 7-p Sedan 2,495 
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There Is No Substitute 








for Safety 





Mae? 





That’s Why the Public Prefers Lockheeds 


Today, thousands of motor car 
Owners are determined to 
select their next car from 
among the many equipped 


with Lockheed Hydraulic 
Four-Wheel Brakes. 


They realize that they cannot 
afford to compromise with 
maximum safety — and that 
Lockheed Hydraulics alone 
assure the maximum braking 
efficiency which provides such 
safety. 


This superiority of Lockheeds 
stands out as clearly as the 
noon-day sun. 


For in Lockheeds —and in 
Lockheedsalone—thepressure 
must be transmitted equally to 
each of the four brakes, because 
of the hydraulic principle. 


Because of the hydraulic prin- 
ciple, Lockheeds, and Lock- 
heeds alone, assure maximum 
safety and minimum skiddirg; 
maximum simplicity and 


minimum service attention; 
maximum stopping efficiency 
and minimum effort in 
application. 


Automobile manufacturers 
and engineers appreciate the 
greater efficiency and safety of, 
and the public’s preference 
for, Lockheeds. That is why 
Lockheed Hydraulics are fac- 
tory equipment on the better- 
value cars in every price field, 
from well under $1000 to the 
most expensive. 








Nation-wide special service on Lockheed Hydraulic Four-Wheel Brakes 
is at your command in strategically located cities through the Wagner 
Electric Corporation. Each of these service centers carries a complete 
stock of Lockheed parts and is equipped with men and machinery that 
assure expert service. 


HYDRAULIC BRAKE COMPANY, DETROIT, MICHIGAN 
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OCKHEED 


Four Wheel Brakes 





HYDRAULIC 
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‘Perhaps you've long wanted to sell 
the Cadillac, and it may now be 
thoroughly practical because of 
the tremendous popularity of the 

new 90-degree Cadillac and the 

lower prices. 


If you have this idea, write us 
frankly and fully about your ter- 


ritory and yourself. 


Your territorial possibilities will 
be carefully considered. 


CADILLAC MOTOR CAR COMPANY, DETROIT 
DIVISION OF GENERAL MOTORS CORPORATION 





New 90 “Degree 


CADILLAC 
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Selling for 
$1000 or More 


No wonder there has been such a constantly increasing 
acceptance of the KS Telegage. It is the first dash gauge that 


The K-S Telegage is stand- | has won the unqualified approval of motorists and engineers 
ard equipment on these lead- | alike. It has proven the final and positive solution of that 
ing cars: | important problem—how to get rid of guessing about the gaso- 
| line supply. 
Wills Ste. Claire 8 | Now, gasoline guessing has been stopped. ‘Today, hun- 
Paige | dreds of thousands of motorists are protected by the faithful 
Willys-Knight 6 | red column of the K-S Telegage. The engineers of many of 
ae ao | America’s most famous cars have adopted it as standard 
*Oakland : equipment. Right in front of the driver's eye, the Telegage 


tells at a glance the exact number of gallons in the fuel tank, 


Studebaker down to a fraction. 

Wills Vogue 6 Everywhere dealers are installing it on the cars they sell. 
*Oldsmobile With the Telegage so much in demand—with one out of every 
Willys-Knight 4 three cars selling at $1,000 or over carrying it as standard 
ai Maite equipment—the wise dealer puts it on his car before the cus’ 


R tomer asks for it—to avoid unpleasant comparisons. 
uggles Bus 


Commerce Bus The Public Demands T his Gauge 


Today motorists are talking about the K-S Telegage as one 
of the most useful inventions in recent years, to increase the 
deluxe models; optional safety and pleasure of the car owner. They see it on famous 
equipment on other models. cars of every price class. They want it on the cars they are 
going to buy—and on the cars they now drive. Either way 
there is profit for the live dealer. 


KING-SEELEY CORPORATION 
ANN ARBOR, MICHIGAN 


*Standard equipment on 
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How the Telegage can 


help you sell cars 


Many dealers are making a very good profit from installing 
the K-S Telegage on the car which they service. But even a 
greater source of profit lies in adding it as equipment on the 
cars you sell. 

Car buyers are growing more exacting—more critical. They notice 
the absence of features which other well-known cars of similar price 
are displaying. Don’t let your prospective customer ask about the 
Telegage. Beat him to it—have it already installed on the cars you 
sell. Motorists everywhere are demanding the Telegage on their new 
cars—and they are installing it on their old ones. 

And now, with our enlarged advertising campaign in the Saturday 
Evening Post, it becomes even more important for the live dealer to 
meet this demand. Millions of motorists are reading our advertise- 


ments that are appearing regularly in the Saturday Evening Post. 
Watch for our full page in the issue of January 9th. 


KING-SEELEY CORPORATION 
ANN ARBOR, MICHIGAN 
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There is a Telegage Ready 
for these Well-Known Makes of Cars 


Separate models of the K-S Telegage 
are now carried in stock ready for installa- 
tion on any of the following cars: 


Dodge 20-26 Flint—40 24-25 

Hudson 21-26 Overland—6 All 

Jewett 22-25 Nash Special—6 25 
Olds—6 25-26 Nash Special—6 26 
Oakland—6 24-25 Nash Advanced—6 22-25 
Reo 23-26 Buick Standard—6 All 
Buick Master—6 not equipped with dash 
gauge 24-26 

Buick Master—6 equipped with dash gauge 


26 

Available March Ist 
Chrysler 6 Ford 26 Pontiac 
Chrysler 4 Ford 20-25 Ajax 
Chevrolet Essex 6 


Fill in the coupon and mail to us today 


King-Seeley Corporation, Accessory Divi- 
sion, Maynard St., Ann Arbor, Mich. 
Gentlemen: Please send me full informa- 
tion about the K-S Telegage and your 

proposition to the trade. 


Name . 
Address . 
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ANTI-FREEZE COMPOUND 












Permanent Can be 
Protection used 
Against in all 
Freezing cars 






MARK 
REG. U. S. 
PAT. OFF. 






One Filling 
of PIRMO 
Protects Radiator from * 
Freezing All Winter Long 











SE PIRMO once and your radiator is fully 
protected against freezing all winter long. 
You'll never again have to ask yourself, “Have 


\- m- I got enough alcohol in my radiator?” All you 
IRMO, the New permanent anti freeze -_ have to do afte that one filling of PIRMO is to 
lenish —PIRMO 
pound, offers one of the greatest sellers the map oeggagalaaaa eae 

: Its protective action is just as effective after six 

automotive field has ever known. A fully months in the radiator as when first put in. 
tested and approved laboratory product—not PIRMO cannot injure Duco or any other auto- 
mobile finish should you happen to spill any 


PIRMO cannot injure any part of the cooling 
system or clog it up in any car. 


Fill out coupon below for full trade particulars. PIRMO is not inflammable. 


1: PIRMO is not poisonous. 
Mail it today ! 
y PIRMO has no unpleasant odor. 


PIRMO is the surest, safest, cheapest protection 
BOYCE & VEEDER CO., Inc., Long Island City, N.Y., U.S.A. against freezing of radiator available and the easiest 


to use. 





BOYCE & VEEDER CO., Inc. 
Long Island City, N. Y. 


Gentlemen: 


Please tell me more about PIRMO, and send full trade particulars. 











NAME —_-— ADDRESS CITY 
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“ © The Buick motor _ built financial independence. 
car itself and its high stand- The same amount of work 
ing in public regard are the produces more when you sell 
foundations on which thou- Buicks. People are very par- 
sands of Buick dealers have _ tial to this better motor car. 


Those who desire the Buick franchise 
should have their names on file. 


the Betty BUICK 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 


Division of General Motors Corporation 


Pioneer Builders of Branches in all Principal 
Valve-in-Head Motor Cars Cities—Dealers Everywhere 





WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD THEM 
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| What AC Means to the Dealer ] 





- ' , f a ; 
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A new design, new al- 
loy for sparking points, 
new electrically fused 
Kyanite insulator core 
and a new glaze. 


AC Carbon -proof 
Plugs are also made in 
all sizes. 


The demand for AC 
Spark Plugs is assured 
through their use as fac- 
tory equipment on the following cars: 





Ajax Davis Nash 
Apperson Dodge Oakland 
Buick Brothers Oldsmobile 
Cadillac Durant Paige 
Case Essex Star 
Chandler Flint Velie 
Chevrolet Hudson Westcott 
Chrysler Hupmobile Wills Sainte 
Cleveland Kissel Claire 
Marmon 
% 3 i A ters fa P . : 
Vi ‘ Ai LU7/a 107 hords 


The special features of 
the AC 1075 make it the 
most desirable plug for 
Fords. Dealers are build- 
| ing a big and profitable 

’ business by emphasizing 
these features in making 
sales: 


Spring Terminal Clip 
Heavy Body Porcelain 


Hexagon of extra length permits 
easy and positive application of 
spark plug wrench 


* High Temperature Fins — Patent- 
ed carbon-proof Porcelain 
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who carry AC 


products can 
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©» Drip electrode forms natural Oil | 


Drain 


Made in both one and two-piece design. : 


build a profit- 
able business. 


© © 


; 
The demand is 
assured because 
of their use as 
car equipment. 


They _ adiend 
by strong adver- 


tising. 


© © % 

AC Spark Plug Company, FLINT, -Wichigan 
AC-SPHINX AC-OLEO 
Birmingham Levallois-Perret 
ENGLAND FRANCE 


cee 





The Model for Fords 


There is proof of the quality of AC Speed- 
ometers in the fact that they are used as 
original factory equipment on Buick, Cadil- 
lac, Chandler, Chevrolet, Chrysler, Gray, 
Oakland, Oldsmobile, Peerless and G. M.C. 
trucks. 

The AC Speedometer for Fords is of the 
same quality as furnished the above manufac- 
turers for their original factory equipment. 


The AC Direct Drive does away with the 
troublesome swivel joint and insures con- 
tinuously satisfactory service. 

Packed complete with all attachments. 


AC Air Cleaners 


~ 
-_ 
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P ves > 





ni ed 
The AC Air Cleaner prevents dust from 
entering the motor through the air intake 
of the carburetor. 
Dust is the same as an abrasive compound 
and causes excessive wear on all the mo- 
tor’s moving parts. 
AC Air Cleaners are original factory equipment on the 
1926 models of Nash, Buick and Oakland. 
Installation is easy as it connects directly to the carburetor. 
Once installed it requires no attention as there are no mov- 
ing parts to get out of order. Packed complete with all 
attachments. 
Models are now ready for Chevrolet, Chrysler Four, Dodge 
Bros., Ford, Maxwell, Oldsmobile, Star, Studebaker, as well 


r * as the 1925 and earlier models of Buick, Nash and Oakland. 
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Chief of the Six 


To the Automobile Dealers of America 


UR next announcement will reveal the 

name and other vital facts concerning the 
new General Motors Six—an entirely new auto- 
mobile of tremendously broad appeal. 


Subsequently the car itself will be displayed at 
the principal automobile shows. 


This newest member of a famous family will be the 
fruit of the resources, engineering skill and manu- 
facturing experience gained by General Motors 
in more than seventeen years of leadership. 


It will combine elements of appearance, per- 
formance, and engineering design which will 
win for it immediate public acceptance. Its price 
will be such as to have a nation-wide appeal. 


It will be built by Oakland and distributed as 
companion to the present Oakland Six under a 
double franchise that promises to become one 
of the most profitable in the industry. 


Every automobile dealer in America—regardless 
of size, location or present affiliation—is invited 
to write at once for complete details. Address 
Oakland Motor Car Company, Pontiac, Mich. 
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With this Curtis 
Flow Meter you 
can quickly as- 
certain the proper 
Curtis Air-Mist 
System for your 


needs. 
REMEMBER 
: The Curtis Car 
Washing System operates on an air- 
mist principle, entirely different from 
all others. Other systems work on 
a fire engine principle of simply in- 
creasing the water force by means 
of air or other pressure—fine to put 
out afire, but not good for fine paint. 
TheCurtisSystemmixesthe gf{ 
air with the waterto form 4 
a high pressure mist that 
cleans a car just as quick- Him 
ly but without danger of = 
scratching or : 
marring the 
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Cuts soap and water costs way down 


Washing cars the old way is not 
only disagreeable and a nuisance but 
it is extremely wasteful of water and 
soap. Think of the water that runs 
down the sewer. Think of the half- 
used cakes of soap carelessly thrown 
away. Ordinary car-washing systems 
waste water too, because they simply 


force. The Curtis Air-Mist econo- 
mizes on water. By correctly mix- 
ing air with water in the atomizing 
nozzle, the consumption of water is 
cut way down and the stream from 
the nozzle is a heavy mist, largely 
air. Thus it assures you car-washing 
profits not only by washing cars 





increase the pressure of the water faster but by cutting down costs, 





= | J 
“Our water and soap bill has been 


cut over half and our car-washing 
business increased 25% in the two 
months we have used your ma- 


chine’ . writes a Curtis pe a ERO, wo 


Branch Office: 530 H Hudson Terminal, New York | 





Gentlemen — Please send me full details on Curtis 
| Air Mist Washing System and quote prices. | 

a a s 
ir-iVi1st asnin g itticacssssiersnanansniteieteteienesieh | 


AGGre8S, ww cccccccccccccccecers coee 
System user. 





DO . .... css eeenmennadnhe 


Mail this coupon for | {Ask about our Air Compressors and Air stanas_| 
free sllustrated booklet ee amr emmmene aimee moreno 
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— = a rarely been used. 


Secure in this _ 
- stepped on a a roller 
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We install 






Multibesuse ‘em ourselves: 
e _ 


We supply these cards imprinted with the 
name and address of stores and shops that 
give Multibestos service. They come in a com- 
plete series of three as shown on this page. 
They may be used either as mailing pieces or 
dropped into parked: cars. And they never 
fail to prove real good will builders. 


If your jobber doesn’t carry Multibestos get 
in touch with us. 


WALPOLE, MASS., U. S. A. 


ULTIBESTOS 










REG. U. S. PAT. OFF, 


THE SAFE BRAKE LINING 


TRANSMISSION AND CLUTCH LINING NEED 
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The public—especially that part of the pub- 
lic that you do business with—likes a good 
laugh. You can give them a laugh without 
the laugh being at your expense. You can 
do it by distributing the highly amusing new 
series of Multibestos cartoon cards. 


These little cards put the reader in instant 
good humor, and, at the same time, identify 
your shop with Good Brake Service. 


MULTIBESTOS COMPANY 


ULTIBESTOS 


o— aaen an6. U. 8. Pat. CFP. 




























BRAKE LINING 


THERE’S A MULTIBESTOS LINING FOR EVERY BRAKE, 
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“In my use of the U. S. Bench Drill Stand with 
the U. S. Special Half-Inch Drill I have en- 
joyed the highest degree of satisfaction and 
can highly recommend your product.” 


Lhi P (fave 


1935 Cerro Gordo 
Los Angeles, Calif. 


eewe DRILLS 


GRINDERS — POLISHERS 


a NS 


PORTABLE 
ELECTRIC 


720WS 








ii 





The Standard of Quality 
since 1897. 


Lower picture shows Peter 
De Paolo, winner of the In- 
dianapolis 500 mile race, 
May 30, 1925. 


U. S. Drill Girl posed by 
Yvonne Grey of the Ziegfeld 
Follies. 

















U. S. Drills are Serviced 
through the Service Stations 
of the Westinghouse Electric 


weLecTme 


as Manufacturing Company at 
Atlanta Johnstown 
Baltimore Kansas City 
Boston Los Angeles 
Bridgeport Minneapolis 
Buffalo New York 
Chicago Philadelphia 
Charlotte Pittsburgh 
Cincinnati Providence 
Cleveland Salt Lake 
Denver San Francisco 
Detroit Seattle 
Hartford Springfield 
Huntington St. Louis 
Indianapolis Utica 


THE UNITED STATES 
ELECTRICAL TOOL CO. 
CINCINNATI, OHIO, U. S. A. 


Oldest Builder of Portable Electric 
Drills in the World 
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bolts and bushings. A dry bolt or bushing brings a squeak; the 
squeak means destructive friction which-eats away the metal, and 
then comes a rattle. 


How can you restore the worn surface of that bolt or bushing by 
a turn of the monkey wrench? 


Poor lubrication was the original cause, but don’t make things 
worse by using a monkey wrench. Tightening a bolt may bring tem- 
porary relief from the noise but it also introduces other conditions 
which invite danger and disaster. 


When you are asked to remove squeaks and rattles from a car, 
inspect the bolts and bushings first. You’re likely to find them so 
badly worn as to be useless. The logical solution is NEW bolts 
and bushings,—and those new bolts and bushings should be exact 
duplicates of—not substitutes for—the original equipment. 


Blue Print Bolts and Bushings are made exactly to the blue print 
specifications of car manufacturers,—they are not the commonly- 
called replacement parts. When a worn bolt or bushing is replaced 
with a Blue Print Product, it assures a continuation of original 
equipment service. 





[bets ana lubrication is the direct cause of excessive wear on 





Every Garage and Service Station man should have 

the complete story of the Blue Print Line for it 

means more profits to you. Write for it—today! 
Address 312 Blue Print Ave. 








The Fostoria Screw Co. 


Fostoria, Ohio, U. S. A. 


Export Office: 30 Water St., New York, N. Y. 


Cable Address: Widbloco 
Codes Used: Bentley, A. B. C. 5th. Edn. Western Union 

















King Bolts—Spring Bolts Yeynas BLUE: PRINT =sHincs Tie Rod Bolts—Bushings 
| 
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Farran-oid Fan Belts 


Farran-oid Garage 
Air Hose 


Farran-oid Car Washing 
Hose 


Farran-oid Door Checks 


Farran-oid Radiator 


Hose 
Farran-oid Tire Flaps 


Farran-oid Blowout 
Patches 


Farran-oid Tube Patches 


Farran-oid Ford Floor 


Mats 


THE FARRAN-OID COMPANY, Akron, Ohio 





MOTOR AGE 





Many dealers have found the answer— 


it’s FARRAN-OIL 


OT getting enough fan belt busi- 

ness? You can double it—the 
Farran-oid way. Many dealers have 
proved this. 





First you have quality. The belt 
stays sold—pbrings repeat orders— 
you are not identified with the failure 
of a cheap belt; there is a popular 
demand — advertising increases it— 
performance holds it; the profit mar- 
gin is generous; AND we offer you 
a real sales plan—your jobber will 
gladly explain. 


Round out the advantages of 
Farran-oid Fan Belts by pushing the 
whole Farran-oid line. The same 
high quality that has brought fan 
belt leadership distinguishes every 
item. The completeness of the line 
simplifies turnover. Leading jobbers 
will supply your needs. 
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Metal 


The greatest minds of the automotive industry are con- ’ 

stantly in search of devices that will add to the comfort | Oil or Care 

of the motorist and the life of the car. And one by one 

American manufacturers are adopting the Thermoid-Hardy 

Universal Joint. The shock absorbing qualities of the 

Thermoid-Hardy should not be overlooked. Its flexible 

fabric construction cushions those jolts, jars and vibra- 

tions which a metal universal serves only to inten- 

sify. Moreover, Thermoid-Hardy Fabric Discs 

are far easier to replace than the worn parts 

of metal joints. For replacement, be 

sure to use Thermoid-Hardy Discs. 


THERMOID RUBBER COMPANY 


Factories and Main Offices 
TRENTON, N. J. 


Makers of Thermoid Brake Lining, 

Thermoid Transmission Lining, Ther- 

moid Radiator Hose, and Mechanical 
Rubber Coods 


hermoirde 
ardyg 
iversal Joint 


Utara: ars [the ereave springs, shock absorbers, balloon tires! Requires No 
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McQUAY-NORRIS 
EARINGS 




















McQUAY- NORRIS 
MOTOR | 
BEARINGS 
| ONNECTING ROD 


es ere ern 


85% pure virgin tin 


All McQuay-Norris motor bearings are made from 
High Tin Base Babbitt. It is at least 85% pure virgin 
tin, and the remainder is copper and antimony. 





Lead base babbitt and scrap tin babbitt are cheaper, but 
bearings made from them cannot give the same service 


as McQuay-Norris bearings made from the pure tin 
base babbitt. 





ee McQuay-Norris bearings are packed in individual boxes | 


are in the best 


arts. Poor re. | Which keep them in perfect condition for the repair man. 
tan ruin a good  Lhey can be secured in under-sizes for ground shafts. 
a Only the finest materials go into all McQuay-Norris 


products—piston rings, pistons, pins and bearings. 


The Complete McQUAY-NORRIS parts line 
PISTON RINGS- PISTONS-PINS -BEARINGS 


McQUAY-NORRIS MANUFACTURING COMPANY. General Offices: ST. LOUIS, U. S. A. 


Factories: St. Louis, Indianapolis, Connersville, Ind.; Toronto, Canada 





Osimeletcoyneleleyttcmayianl 
a worm-drive rear axle 
selling for less than 






















































Conventional Bevel-gear Rear Axle Worm-gear Rear Axle of the New Car 








In this type, the propeller-shaft is level with the axis of 
the rear axle, and the gear-housing projects high above 
that axis. The location of the propeller-shaft, and the 
large gear-housing, necessitate suspending the body about 
25 inches above the ground in order to allow sufficient 
clearance between the floor of the car and the rear axle 
and propeller-shaft. 


This type locates the propeller-shaft below the axis of the 
rear axle and the gear-housing projects only slightly 
above that axis. Five inches additional clearance is thus 
gained between the floor of the car and the propeller- 
shaft and rear axle, which permits the body of the new 
car to be suspended five inches nearer the ground. A 
corresponding lowering of the center of gravity is thus 















achieved, while maintaining ample road clearance. 


































*™ DHE results gained in the new car by the adoption of the worm-gear drive 
are: A much quieter and longer-lived rear axle, improving with use | 

and remaining noiseless throughout its life; a notably lowered center of | 

gravity, giving greater safety and stability and endowing the car with a new | 

charm of riding and driving; a smarter, more distinguished appearance through 

the close-to-the-ground hanging of the body. 


This is the only American passenger car at any price, equipped with a 
worm-drive rear axle. The comparatively high cost of the worm-drive has 
heretofore confined its use to the more expensive foreign passenger cars and to 
‘motor vehicles in this country in which first cost was secondary to durability, 
strength, reliability, and positive performance. 


The worm-gear is always quiet, whether new or old. In fact, it does not age in 
the ordinary sense, because wear does not adversely affect the basic shape of 
its gear surfaces. In heavy-duty service, gears of this type show no appreciable 
wear after hundreds of thousands of miles. 


The new car shows advanced engineering in adopting the worm-drive, for it is 
inevitable that this type of drive will eventually become a standard in higher- 
priced American passenger car design. 


* These facts have been verified by the 
technical expert of this publication 





See next page | 
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hydrostatic brakes 


HE new car is equipped with four-wheel 

brakes of an entirely new principle of 
design which accomplishes complete equal- 
ization of the braking energy, through a six- 
segment division of each brake-shoe. These 
segments are uniformly actuated by an ex- 
panding circular tube, giving equal braking 
pressure at every point on every wheel. 


Leakage is impossible, as there are no 
cylinders or pistons; the entire hydrostatic 
. system is of continuous tubular construc. 
tion, hermetically sealed. The action is 
positive; there is no self-energizing or 
wrapping action. These hydrostatic brakes 





4 are impervious to water, permitting the 
use of = brake-lining designed to act per- Cut-away illustration of brake, show- 
fectly, since it always functions under dry ing several segments of brake-shoe 


and expanding tube beneath them. 





conditions. No equalization is required 
and the problem of service is practi- 
cally non-existent. 





A Statement by the largest 
engineering-manufacturing 
organization in the axle 


A word to dealers by — and brake fields 


“The worm-drive rear axle incorporated in the new 
e car is intrinsically as standard and as proven a type 
eC Man e as the more familiar bevel-gear drive. 


“This company has equipped thousands of modern, 











OR trade reasons, the name of the new 

car cannot yet be divulged, and for 
similar reasons all signatures are omitted 
from this advertisement. However, you are 
assured by the publishers of this paper that 
the company behind these statements is a 
thoroughly sound and fully experienced one. 
The car will be sold at a competitive price. 





Dealers who are interested by these ad- 
vance announcements are invited to write 
for fuller details, addressing “Manufacturer 
New Car”, care of Motor Age, 5 South 
Wabash Avenue, Chicago. 


Such communication will in no way com- 
mit or obligate the inquirer. All dealers 
now representing this manufacturer have 
been advised of the forthcoming new car. 


see preceding page 








high-speed and long-distance motor buses with worm- 
drive rear axles of essentially the same type. Even 
under this strenuous service, worm-drive axles that 
have already gone three hundred thousand miles and 
more are good for several hundred thousand additional 
miles—and with no lessening of their quietness or 
eficiency. On passenger cars, the worm-drive should 
be good for at least a half-million miles, or longer than 
any car is likely to remain in service. 


‘The hydrostatic brakes with which the new car is 
fitted have been thoroughly demonstrated in service. 
Their principle is recognized as sound hydro-mechan- 
ical engineering. 


“The design of this brake gives practically 100% 
contact of the brake-shoes on the drums— with equal 
pressure applied to all four wheels. 


“The hydrostatic system is a closed one, and being 
hermetically sealed, is insured against leakage and 
evaporation.” 


{This statement will reappear in the 
December 31st issue of this publica- 
tion, over the signature of the writer.} 
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Leading Motor Car Engineers 
Endorse Biflex Why 29 rou suppose the bes 


motor car manufacturers are 
equipping their cars at the factory with Biflex Bumpers? 
Because these manufacturers, fully realizing the vital im- 
portance of safeguarding their cars and those who drive 
them, have subjected bumpers to rigid laboratory tests and 
found Biflex Cushion Bumpers to give the utmost 
bumper protection. Any dealer anywhere can equip 
his cars with these same bumpers which 
factory engineers have endorsed. 


THE BIFLEX CORPORATION 
WAUKEGAN, ILL. 
Subsidiary: The Halladay Company, Decatur, III. 





Halladay Bumpers also 
are Biflex built 


B 'H 
To Save Your Life, y| CX | 


you can’t get better protection” Cu shion B umper 


Real Protection with Distinction 


(52) 



















¢ ZENITH , 


You Can Now Supply Your Trade 


with a 
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completely equipped, tested and with proper setting, for 
quick and easy installation on 86% of all registered cars. 
Each outfit comes carefully packed in an individual box 
with full installation instructions. 
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Auburn $17.00 Maxwell $14.90 
Cadillac 51-57 37.50 Moon ...... 17.00 
Cadillac 59-61 60.00 Oakland 6-54 16.00 
Chevrolet 490 12.50 Oldsmobile 1923-5 13.50 
Chevrolet K 12.50 Oldsmobile 1926 .... 17.60 
Chrysler 4 14.90 Overland 4 . 13.50 
Chrysler 6 30.00 Overland 6 14.00 
Cleveland . 16.75 Packard 116-126 38.00 
Columbia 17.00 Packard Truck ....... 50.00 
Davis ... 17.00 Reo 6 21.50 
Dodge 19.00 Reo Speed Wagon 15.00 
Durant A-22 15.00 ei alata 16.55 
Essex 6 22.50 Studebaker Light 6 13.50 
Elcar | 17.00 Studebaker Standard 6 14.50 
Flint 40 15.00 Studebaker Special 6 28.50 
Ford 9.50 Studebaker Big 6 30.55 
Gardner 4 15.00 WhiteGO & GN 27.50 
‘Gray 14.50 PE rereen 27.10 
Hudson . 22.50 White GE C 31.50 
Hudson Dual 57.50 _ TET eee 29.50 
Hupmobile Roo eeeee. 13.50 i ncesessitonninsennctibis 29.00 
Mack A B 37.50 Willys-Knight 4 ........... seateaiacieaies 19.00 © 
mz AC 40.00  Willys-Knight 6 _............... 21.00 


The Zenith Carburetor gives the owner the same depend- 
able carburetion that made possible the first trans-Continental, 
trans-Atlantic and trans-Pacific flights, the epoch4naking “round 
the world” flight and many other notable achievements on the 
land, in the air and on the water. When human life hangs on 
dependable carburetion, the Zenith is chosen. There is a Zenith 
tor every make of car or truck. 








Write for special descriptive literature and dealer’s proposition. 


ZENITH-DETROIT CORPORATION 

















L.anches: Manufacturer of MAIN OFFICE 
NEW YORK and FACTORY 
CLEVELAND ZENITH CARBURETORS DETROIT 
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— Over 1100 Service Stations ee 
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Penn Riv-it-er 


ERE is a new riveting tool that every garage 
can afford — and that will do most any brake 
relining.job brought into the shop. 

The Penn Riv-it-er is especially built for shops 
where space is at a premium. Sturdily built of cast 
iron, it will fit right on the work bench and will do 
the same job as the average high-priced machine. 

Built to countersink and rivet, through the use of 
a special toggle joint, tremendous pressure can be ap- 
plied to the rivet with but little pressure on the handle. 

Every Penn Riv-it-er combination tool is furn- 
ished with an assortment of 1000 rivets, containing 
just the right size for most any brake relining job. 

The Penn Riv-it-er makes every garage a brake 
relining station. Order yours today from your jobber 
and get your share of the business in your locality. 


PENN RIVET CORPORATION 


MAKERS OF PENN RIVETS AND PENN RIVETING EQUIPMENT 


drd & Huntingdon Sts., Philadelphia 























3500 Ibs. Pressure 


Just an easy pull andthrough 
a special toggle joint the 
above tremendous pressure 
sinks the rivet into place. The 
Penn Riv-it-er is a combina- 
tion countersink and riveting 
tool. Sturdily built—its ship- 
ping weight is approximately 
30 lbs. 


At all leading Jobbers—$22.50 








The Penn Rivet Cabinet 


Packed in this efficient cabinet are 34 
sizes of Penn Rivets, sufficient to ser- 
vice any make of passenger car, 
truck or bus, that comes into your 
shop. Exactly the right rivet at a 
glance, and every rivet right for its 
particular job. Your Jobber has Penn 
Rivet Cabinets in stock—order 
yours today. 
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Now-~a new way 


Something to help you make greater profit selling tires. cA real money 
making idea. Read details below. Find out about this .. . today. 


2 | | 


eyes ; 
| 


3 


to make truck and bus cord sales 
... at double normal profit! 


By RAY H. PADDOCK, Sales Manager 


How much can you sell on this basis? 

A “red-hot” proposition which gives you a chance to 
demonstrate in order to land that big bus or truck ac- 
count you're after. 

You don’t have to worry about money or limited 
finance on this proposition! If conditions are right— 
the prospect is right— we make arrangements for ab- 
sorption of credit. 

Any risk there is, is our risk. And we're willing to 
take it because we believe in this tire—made it—know 
what’s init... 


Know tires . . how about this? 


The new Murray Truck and Bus cord is built up to quality 
regardless of cost. Ten ply, first long staple cord fabric— 
culled Egyptian cotton — fulled 114” staple. 
By frictioning process with heavy steelcalenders, rubber 
is driven through the fabric—completely impregnated. 
Double breaker—double cushion— covered with the 


most costly tread ever put on an automobile tire! 
The 36 x 6 weighs 71 lbs. without flap or wrapper. 
Compare this in weight—in size, appearance and dura- 
bility with any tire you’ve ever handled. And remember: 
You can’t get mileage out of a tire by writing it in... 
you’ve got to build it in! 


In Price, they’re right. 


Through concentration on volume, low distribution cost, 
we are able to offer this really superior tire at a strictly 
competitive price. 

Here you have the right tire plus—the right price 
plus—a new trial offer to close prospects quickly, easily, 
for your own account at double normal profit. 

Write me— today. Only one dealer in each town 
can work this proposition. You must act quickly— 
right now! At least find out about this unusual oppor- 
tunity—how it will help you—to more sales, greater profit. 

RAY H PADDOCK, Sales Manager 


MURRAY RUBBER COMPANY, Trenton, N. J. 


December 17, 1925 
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Vol. I. No. 3. PUBLISHED BY THE AMERICAN FLATLITE Co. 











Just the kind of light that 
flatlites give. 


ee: a at Flatlite reflectors and head- 
ee wees | WX eee ft lamps are being sold by 
: Poe gee ; headlight adjusting stations 


In every state. 


These stations are being 
operated in most cases as 
added departments of 
garages and service stations. 





In some states these stations 
are officially appointed by 
the state highway commis- 








wour™? 
al One of the sions. 
Famous Let us tell you about con- 
PICKWICK ditions in your locality and 
STAGES how you can make money 
operating a light adjusting 
station. 


Ask us anything you will. 
We have the answer based 
on experience. Use the 
coupon below. Send it | 
TODAY — NOW. 








The American Flatlite Co. 


Dm . Reading Road at Dandridge Street 
- Cincinnati, Ohio. 


flail 
World’s First Parlor-Buffet BY enced 


- 
Motor Coach Adopts Famous nr rg 
| 





° Cincinnati, Ohio 
Flatlite Reflectors 


Dept. A 
Day and night,rainorshine, j) is thefirstand foremost need 
these modern pullmans of | of night driving—flatlite 


the highway must keep to reflectors provide it. 
schedule. 


The wide, powerful beams Not only do the two hun- 
of safe light from flatlite dred Pickwick Stages need a Check here if you want copy of “* Motor Vehicle 
equipped headlamps insure flatlite reflectors but every — Headlighting.” A a8page text book on head 
the perfect road light that car on every highway needs Picci ae aul 


Gentlemen: 
Please send me without charge or obligation booklets 
and literature on headlight adjusting station equipment. 


NAME 








ADDRESS 
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Pat. July 6, 1920 
Pat. Jan. 13, 1925 


The Keystone Eagle Radiator Cap 


Distinctively Individual 


HERE have been many kinds of 

caps designed to individualize 
motor cars. From Ducks to Dianas, 
from bridled Horses to Bull Dogs, 
formless objects and countless mean- 
ingless symbols. 

The KEYSTONE EAGLE takes 
first place among owners because it is 
the one Cap which awakens the imag- 
ination to enthusiastic pitch. It recalls 
the one native bird which has long 
since become symbolic of the strength 
of our nation. It is as graceful as the 
Flag unfurled. 

Pride of ownership, invested in a 
motor car, finds equal expression in 


this splendid radiator dress which has 
taken first place in the hearts of all 
motorists. The KEYSTONE EAGLE 
does not depend upon its beauty 
alone. It is indeed a most practical 
part. KEYSTONE mechanical per- 
fection, theft-proof and rust-proof fea- 
tures, appeal to the logic of owners 
who look closely to intrinsic worth. 

The KEYSTONE EAGLE was de: 
signed and established as a radiator 
dress of distinctive beauty and individ- 
uality. That it is seen everywhere on 
large cars and small is conclusive proof 
of its position in the hearts of automo- 
bile owners. 


Large EAGLE » $6.00 EAGLET (Small Size) + $4.00 


Including initial or emblem plate 












THE NORLIPP COMPANY, 568 West Congress Street, Chicago, Illinois 
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| GATES HOSE 


‘The Standardized Radiator Hose”’ 











The chart of sizes in 
every box and the 
yard stock on the 
hose—that’s what 
saves your time. No 
wonder more than 
100,000 dealers are 
selling Gates Vulco 
Hose. 


Made by the World’s Largest 
Manufacturers of Fan Belts. 
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A Lasting 
List Price SA ee | 7 Investment 
$125 = \\\ \N | —transfer them 


SET OF FOUR ae. from old car to 











“That's why you thought the roads were mended!” 


A-I-R-B-U-O-Y-S! Cushions of air; hydraulically controlled —the extremes 


of elasticity and power. A smooth, safe, perfectly balanced ride—for car 
and passengers. 


‘ 


Ae 
f 


I ANNNAAN 


\ 
\ 


( 


DISTRIBUTORS: Nine out of ten who take our demonstration ride buy Airbuoys. There’s nothing 
on the market to compare with them. Easy to install, they give marvelous, lasting service. Our exclusive 
contract will bring you the best-paying business in your territory. 


THE RELIANCE MANUFACTURING CO., 


NEW YORK BOSTON CAGO 
_GENERAL Veedan AirSpringCo.,Inc. Reliance SalesCorp.ofN.E. Airbuoy Company of Illinois 
DISTRIBUTORS NEW HAVEN PROVIDENCE, R. I. 


ROCHESTER, N. Y. 
Shock Absorber Sales Co. The John B. Lavalle Co. Kiefer-Reliance Air Spring Co. 


IM 


Dept. A. New Haven, Conn. 
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92 acres of ground ~~ 1,186,920 sq. feet of floor space ~~ 17,020 feet of R. R. tracks ~~ Space for 244 freight cars 


The Home of the Flint 


HIS new plant, enormous in size, 











assess ee — 





A progressive management is laying 











ov aeeee nn es | 


modern in equipment, and efh- 
cient in operation, is now com- 
plete. 


A magnificent structure—turning 
out a product that has made one 
of the most noteworthy successes in 
motor car history—has grown up 
from nothing in less than three 
years. Every unit is now being tuned 
up for steady operation. 


plans for a greater volume of pro- 
duction and a more aggressive pro- 
gram in sales to meet the steadily 
growing demand for the Flint. 


This means Flint Dealer prosperity 
for 1926. 


PPE... 


Vice-President and General Manager 


FLINT MOTOR COMPANY 


FLINT, MICHIGAN 


BUILDERS OF HIGH GRADE MOTOR CARS 








FLINT SIA 
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In logging camps and 
automobile factories 
in mines and steel> 
plants you will find 
the oxy-acetylene tor 
at work with 


Srest-O Lite 


DISSOLVED ACETYLENE 


THE PREST-O-LITE COMPANY, INC. 


Oxy-Acetylene Division 


General Offices: Carbide and Carbon Bldg., 30 East 42d St., New York 
In Canada: Prest-O-Lite Co. of Canada, Limited, Toronto 


31 Plants—71 Warehouses — 22 District Sales Offices 


* 



























MANUFACTURER OF 
ACETYLENE THE GAS 
OFA THOUSAND USES 


i, _- mek 

AA ————'/~ . 

: YA 
WORLDS LARGEST \ 


> 
RATTERIES FOR 
AUTOMOBILES, FARM 
LIGHTING. RAILWAY 
SIGNALS AND RADIO 
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LEARN HOW VELIE 
HELPS THE DEALER 














THE 
VELIE LINE 


Four Distinguished 
Models energized by 
that silent power, the 
Velie air-plane type 
motor. 





The Brougham 


Worthy of the pride its owner has in 
showing that it answers his every 
motoring need. 











TEN 


| Vele Values 


A Dealer Franchise Talk 


1. 


NS 


A Handsome Profit Margin 

Velie Dealers enjoy a liberal discount which runs their 
profit up beyond that of the average Dealer. 

Small Dealer Investment 


There are only four body types on one standard Chassis in 
the Velie line. Your investment is reduced to a minimum 
to satisfy all classes of buyers. 


. Territory is Evenly Distributed 


No distributor is handicapped by being given too small a 
territory. Allotment is fair and decidedly advantageous to 
both dealer and distributor. 


4. Velie Sales Co-operation 

sw A Program safeguards every Dealer. He is never forced to 

r ris overstock because of overproduction, and is kept well-in- 

=~ | is ‘en formed as to contemplated changes in design. 

e , ¢ & 5. Velie Value is a wre 

Smart body designs, distinctive appointments, a great motor, 

The Coupe and a grace of line that is both strength and beauty. 
cumiing te oo ae 6. Here is Proof of Value 




















85% of all Velie cars built since 1910 are still in daily use. 
A wonderful talking point for the Dealer. 


ia Be Sch , 7. On the Dealer’s Side of the Fence 
oN ire. The Velie sales organization is composed of men who, in 
& &) ¢ many instances, have been Dealers themselves. They under- 
— OW , stand, and are in sympathy with his problems. He gets com- 
plete co-operation—always. 
The Royal Sedam a 8. Forceful, Dominant Advertising 
rage os og ttl 9 pa ern. wm ; Policy favors the Dealer. No Dealer dollars wasted for in- 
effective publicity. 
9. No Yearly Models 
Production schedule calls for continuous betterment—not 
a sudden change that inevitably results in a loss to the 
Dealer. 
10. Building a Bed-Rock Foundation 





The Club Phaeton 


A long, low, impressive open 
model for comfortable 
country driving. 





Back of all these factors lies the Velie tradition of mutual 
confidence between dealer, distributor and factory. Business 
relations with the Velie Motor Company are pleasant as well 
as profitable. 


Responsible dealer and distributor applications will be given 


immediate and full consideration. 


VELIE MOTORS CORPORATION 


Moline, Illinois 





VEL 
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The great power plant of today, with its intricate equipment and 
amazing capacity, supplying power for heat and light, for every 
type of mechanical, industrial and domestic operation is all the more 
amazing when we realize it is only a forerunner of the “Super Power” 
plants that eventually will harness rivers, tides and oceans. 


The modern power plant is a hive of industry, tools of every kind 
from the largest to the smallest are in constant use—notable among 
them the electric drill. In building such a plant hundreds of Portable 
Electric Drills are called into action, in the maintenance of plant and 
equipment hundreds more are in daily use—and adding to their 
efficiency and life, that ideal tool holder, the Jacobs Chuck. 








Simple, accurate, 
durable — Jacobs 
Chucks meet both 
manufacturers 
and users demands 
for efficiency and 
economical service 
































Portable 
Drill— 


a product of the 
Electro Magnetic 
Tool Co., Chicago 











Consider Your Drill a Partner— 


a Salesman of Service and Stock 


“T can put it on in ten minutes. You’d removing, cylinder reboring and scores 
better let me do it now.” of other every-day jobs are shortened 
and made more profitable by the Elec- 


Quick selling of some of the most profit- tric Drill. Here again we have the time 
able accessories—bumpers, windshield element. Quick service has a definite 
wipers, stoplights, etc.—hinges on how value in getting repair business. | 
long it takes to put them on. In making ' ; . | 
installation a rapid, simple job the Elec- The Electric Drill brings the business 
tric Drill is a genuine partner. as well as making each job more profit- 
able. It is a partner no shop should be 
And in the shop valve grinding, carbon without. 








THE JACOBS MANUFACTURING COMPANY 


HARTFORD, CONN., U. S. A. 
The World’s Largest Producers of Drill Chucks 
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CThe parts match / 


That seems like a little thing—but in electricity, the little things 
are often the most important. In the Tungar, the transformer 
and the bulb are made for each other, and match perfectly. That 
means better performance, and longer service. 


The Tungar—a product of G-E—is the original bulb charger 
that made battery charging easy and profitable. Its first cost is 
small; its current consumption is low; it handles big and little jobs 








at profit! 
The Tungar upholds the world- 
wide fame of General Elec‘ric 


Ty HEAVY DUTY 
for quality and achievement. 


Write for the booklet that | Bs a gee 


PAT. OFF. 


ee ee 








shows the profit possibilities of 
the Tungar. 








~ Merchandise Division 
eneral Electric Company ; ° 
Bridgeport, Connecticut Tungar—a registered trademark—is found only 


on the genuine. Look for it on the name plate. 


GENERAL ELECTRIC 
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“Makes It 
Easy to Buy” _ 














Continually Referring 
to the Yellow Directory 


Recently Mr. Brennan, who manages the Parts Department for Foss- 
Hughes Company in Providence, R. I., one of the largest and most im- 
portant dealer establishments in New England, wanted Perfect Circle 
piston rings. 





As a matter of course, he referred to his copy of Chilton Automobile 
Directory to find out where to get them and found the name of the manu- 
facturer, The Indiana Piston Ring Co., which referred him to the com- 
pany’s advertisement. 


As he says: “... through information listed therein we were placed in a 
position to order the parts.” 


The information given through the 10,330 listings, 700 advertisements, 
replacement parts tables, etc., in this Yellow Directory places all auto- 
motive trade buyers in a position to order practically any part or supply 
they need. 3 


That is why this buying guide is used so universally throughout the re- 
tail, wholesale and serving branches of the industry. 


CHILTON AUTOMOBILE DIRECTORY 


“The Yellow Directory” 
Chestnut and 56th Streets PHILADELPHIA 
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kenbacker 


WORTHY 


> > 


its 


Built Up To a Standard—Not Down To a Price 


A Record 
That Is Phenomenal 


In four short years this con- 


cern has made a record 


which is phenomenal even 
in this most phenomenal 
industry. 


That record is known to 
everyone in the trade—so 
no need to enumerate all 
the improvements, refine- 
ments, inventions and 
engineering advances for 
which this concern has 
been responsible. 


Suffice to say the advent of 
Rickenbacker created a 
profound impression on 
the entire imdustry and 
made radical changes in 
design and policy. 

That these improvements 


have been appreciated by 
the buying public to the 
full is shown by the great 
growth of demand and the 
splendid record of produc- 
tion and sales of Ricken- 
backer cars. 


Entering on our fifth year, 
we have plans and models 
which guarantee a con- 
tinuance of that success— 
our acceleration over even 
our past rate of growth— 
rapid as that has been. 


Now is the time to investi- 
gate Rickenbacker’s 1926 
plans—for in several places 
we are recontracting for 
the coming year. 


Rickenbacker Motor Company 
Detroit, Michigan 


Famous “Six” Prices 





1995 f. 


rw 


o. b. factory—plus war tax 


Vertical “Eight” Prices 


Phaeton 
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Beating the Water Meter 


Devices that cut your water bill in half 
—and save your time and labor 


AY only for the water you actu- 
ally use. With the Gaylord 


Water Saver the water flows when 
you press the plunger. Release the 


plunger—the water shuts off auto- 
matically. List price of the Water 
Saver—$2.00. 


Six styles of Nozzles provide the 
desired stream for every job. The 
Water Saver and six Nozzles in a 
display carton—Combination C—at 
$3.50. 


Increased efficiency 


The Gaylord Overhead Washer 
keeps the hose (and light if de- 
sired) always over the working 
spot. Our special construction al- 
lows the swivel arm and hose to 
swing around the car. The swivel 
joint is positively leak and fool 
proof—built strong—will last a life 
time. List price of the Gaylord 
Overhead Washer No. 1 (without 
electric light) $16.00. Style No. 2 
(with light) $34.00. 


GAYLORD 


WATER 






Gaylord Water 
Saver—the con- 
trol is in your 
hand, Six styles 
or Nozzles give 
you the stream 
for every job. 


Gaylord 
head Washer — 
keeps the hose 
and light where 
the work is 
done. 


Combination C plus Overhead 
No. 1 make our Combination D— 
list price $18.00. 


Combination E includes Combi- 
nation D and overhead No. 2—list 
price $35.00. 


With either Combination D or E 
your operators can wash two cars 


in the time now required for one—, 


and save both water and labor. 


Write today for our booklet 
“BEATING THE WATER ME- 
TER?” which describes the Gaylord 
line in detail. Tell whether you are 
interested in our jobber or dealer 
proposition. 


Sales offices: 
A. K. TROUT CO., INC. 
342 Madison Avenue, New York, N. Y. 
Factory: 


GAYLORD MANUFACTURING CO. 
Paterson, N. J. 





SAVING DEVICES 


Jobbers and Dealers: 


Write for our proposition: 
we'll interest you. 


40 Hamilton Street, 
Paterson, N. J. 


Over- Gentlemen: 





above, prepaid. 





Name 





Send me one Gaylord Water Saver 
and the six Gaylord Nozzles.. 


One single opinion— 
from many different 
states 


From Galveston, Texas 


Please ship us another Water 
Saver — same style as the one 
bought about 3 months ago. We 
find this a great thing. It has cut 
our water bill from an average of 
$12.00 monthly to an average cf 
$3.00 monthly. 








From Lowell, Mass. 


We have used your Water Savers 
on our washing racks here for two 
years, with very pleasing results. 
They not only save water, but also 
many steps and many valuable hours 
during the course of a year. We are 
now using your Water Savers in 
place of equipment which cost four 
times as much. 





From Philadelphia, Pa. 


Have been using your Gaylord 
Water Saver for some time and find 
it very satisfactory. In fact the wa- 
ter department have called several 
times to inspect my meter, thinking 
that something was wrong on ac- 
count of my meter registering such 
a small amount of water used. 








From Watertown, Wisc. 


Please send us another set. This 
device has saved us 70% in labor, 
besides the amount saved in water. 


From Atlanta, Ga. 


Gaylord Water Saving Devices 
have cut our water consumption 
two-thirds, in other words our bill 
is just one-third what it was before 
we began to use them. 


The Gaylord Manufacturing Company, 


$2.00 
3.00 











T otal........ $5.00 


at your special Combination price of........ $3.50 
Enclosed find my remittance of $3.50 for the 





Street and Number 





City and State 


seeeeeeeereee 








Nozzles, if desired. 


Orders will be filled separately for Water Savers or 


oa 


ci 








86 MOTOR AGE December 17, 192: 





A LETTER FROM THE EDITOR 
MOTOR AGE 


National Shows Issue 


and 


Specifications Number 
Out January 7 


This big issue of MOTOR AGE, immediately preceding the opening of the Twenty- 
sixth Annual National Automobile Show at New York, will present a true picture 


of the industry as it stands upon the threshold of a new year and a new period of 
business prosperity. 


This issue will constitute a PERMANENT National Show of the industry, to be 
studied at leisure, reviewed again and again, and carefully filed away for reference. 


Here is the Show that MOTOR AGE will present through the medium of paper and 
ink and type and halftones, plus the skilled craftsmanship of trained editors: 


THROUGH THE DOORS OF THE PALACE 


A story that will draw the reader right into the spirit of brilliance and mag- 
nitude of this great national show which will be held in New York’s Grand 
Central Palace. It will visualize the world’s greatest array of automobiles 
and automotive products for those who will see it and those who will only 
read about it. By Clarence Phillips. 


BETTER CARS AT LOWER PRICES 


What makes the automobile dollar so big today? Why does it buy more 
than ever before and more than in any other product? It is not because 
cars are worth less, for in fact they are better than ever. The dealer may 


well be proud of the product he will sell in 1926 and this article by B. M. 
Ikert tells why. 


BETTER MAINTENANCE FOR BETTER CARS 


The car of today is a better car and it travels more miles than the older cars 
used to. Rapid strides have been made in the progress of maintenance. In 
this story A. H. Packer charts the path of progress. 


FOR BETTER BUSINESS IN TWENTY-SIX 


The product is better, maintenance is better, the lessons of the past are avail- 
able, good merchants have grown with the industry, the country is prosper- 
ous, and all things considered 1926 should be a bigger and more prosperous 
year than 1925 for dealers as well as manufacturers. In this article M. 
Warren Baker will use the record of 1925 as a gazing glass through which 
to take a peek at what 1926 holds in store. 
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A PICTURE GALLERY OF BEAUTIFUL VEHICLES 


In a 16 page section on special paper stock and printed in soft sepia ink we 
will reproduce photographs of representative models of all the makes of 
passenger cars offered by the American manufacturers in 1926. This will 
be worth preserving. 


THE NEW MODELS REVEALED 


A special section will be devoted to descriptions of the new models that will 
be shown for the first time at the New York Show. As usual, MOTOR 
AGE will present complete technical and sales data about these new prod- 
ucts. Our technical editors have covered thousands of miles visiting fac- 
tories to get the latest information. 


SPECIFICATIONS AND STATISTICS (Nearly 40 pages) 


1. Passenger car serial numbers, by which the age of a car may be 
determined. 

2. Buyers’ Guide to 1926 Passenger Cars, showing price range from low- 

est to highest. 

Mechanical specifications of 1926 passenger cars. 

Mechanical specifications of 1926 motor trucks. 

Mechanical specifications of agricultural tractors. 

Mechanical specifications of American steam cars. 

Mechanical specifications of motor buses. 

Mechanical specifications of electric trucks. 

Mechanical specifications of electric passenger cars. 

10. Mechanical specifications of garden tractors. 

11. Mechanical specifications of motorcycles. 

12. Body and equipment specifications of 1926 passenger cars. 

13. Mechanical specifications of taxicabs. 

14. Prices and weights of current 1926 passenger cars. 


ALL REGULAR FEATURES—lIncluding Readers’ Clearing House, News 
of Industry, Editorials, etc. 


SCRNDAWARY 


MOTOR AGE 
- an Ahibtter_ 
Editor 


MOTOR AGE 


National Shows Issue 


and 


Specifications Number 
Last Forms Close January 4 
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WATERVLIET 


SPIRAL EXPANSION HAND 


REAMERS 


























‘SPECIAL SRT 
No. 12 E 


Every Reamer 
Fully Guaranteed 


CRCeeeeteeaees : 
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REAL efficiency unit that belongs 

on every bench. The twelve per- 

fect reamers in this oak case will fit pis- 
ton pin bushings on nearly every car 
that comes in. And you'll find the 
Watervliet finished job quicker, truer, 
smoother and more satisfactory all 
around. Use Watervliets for a full 


bearing surface with a _ mirror-like 
finish. 


They Will Not Chatter 


Ask Your Jobber or Write for Literature 





NOTE: We'll be glad to re- 
sharpen your Watervliet for a 
service fee of $1.00. 





WATERVLIET TOOL Co. INC. | 


1037 Broadway - 
New York, 1780 Broadway 


Albany, N. Y. 


San Francisco, 661 Turk St. 


Kansas City, 711 Mutual Bldg. 




















Stock Cable Boxed 


in hundred- 
foot lengths 


It saves stock 
space 


It keeps clean 


It simplifies sell- 
ing and stock 
taking. 


GOODRICH-LENHART CABLE for Starting, Light- 
ing, Ignition and Radio—packed handily and at- 
tractively — in standardized sizes — ABSOLUTELY 
FIRST QUALITY. 


Ask your jobber about this convenient and reli- 
able line. 


Goodrich-Lenhart Mfg. Co. 
Hamburg, Pa. 


OODRICH-LENHAR 
PRODUCTS — 


Automotive Equipment 
Starting - Lighting - Ignition - Radio 

















LIVE Ones Cash In on DEAD 


Armatures 


Ship burnt-out armatures to Fredericks and ex- 
change them for rewound ones guaranteed for 90 
days. A little booklet, chuck full of interesting 
dope and prices, will be sent to you free if you'll 
just send your name. 


FORD GENERATOR Armatures Rewound $1.50 
Ford Starter Armatures Rewound 1.50 
ALL OTHER TYPES TWO-UNIT Generator Armatures 
Rewound 3.25 
ALL OTHER TYPES TWO-UNIT Starter Armatures 














ER rr er aE ET EE 3.2 
ALL TYPES MOTOR GENERATOR Armatures Re- 
wound 8.00 











GUARANTEED to give the same 


satisfaction as new armatures. 


The H. M. FREDERICKS CO., Lock Haven, Pa. 


FREDERICKS 
Rewinding Service 
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KESTER 
Self FluxingS OLDER. 


Simple, Safeand Sure 
Requires Only Heat 


MESTER SELF-FLUXING WIRE SOLDER 


WSS ‘Caco * 


KESTER Acid CoreSOLDER 


For general soldering and heavier electrical work. 
Self Fluxing—“‘Requires Only Heat.’’ Standard size 
No. 3 about 1/8 inch in diameter, runs about 30 feet 
per pound. Packed on 1, 5 and 10 pound spools, 
Special gauges also available. 


\ 
Kester Metal Mender 
The Household Solder 
Here is the small package of Acid Core Solder. So sim- 
ple anybody can use it. Ten cans about 1/4 pound 


each are packed per carton. Ten cartons (100 cans) 
to the case lot. 


‘Requires a 
Only Heat 





Kester Rosin Core Solder 


For very delicate electrical and radio work. Contains 
highest quality metals and rosin flux. Standard size 
about 3/32 inch in diameter, runs about 50 feet per 
pound. Packed on 1, 5 and 10 pound spools and 18 
inch sticks in 5 pound boxes. Special gauges also 
available. 


[Aas 


Az3 


Kester Radio Solder 
(Rosin Core) 
Safe, Sure and Simple — approved by radio engineers. 
ess to the most delicate parts. Absolutely non- 
corrosive flux makes low-loss joints. Ten cans about 


1/4 pound each per carton. Ten cartons (100 cans) 
to the case lot. 


GENUINE SOLDER 


CHICAGO SOLDER COMPANY 
4203 Wrightwood Avenue, Chicago, U.S.A. 
o-- 9 








Originators and world’s largest 
manufacturers of Self Fluxing Solder 


Your Jobber Can Supply You 


MOTOR AGE 
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A Festuns for You! 
In This New Radio Set 


NO BIG INVESTMENT 


Here is the biggest opportunity ever put in your path. 
Millionaires have been made almost overnight in radio. Yet 
the New Ambu 5 Tube Set is one of the greatest achieve- 
ments in Radio today and offers a fortune to those who want 
to become partners in this great business. So selective is this 
set that it cut out KYW station, operating one block away, 
by turning half a point on dial. 


Two Amazing New 
Exclusive Features 


The AMBU FIVE has two features not to be found 
in any other set. The sub-panel is inlaid with cop- READ 
per that has been shot into prepared grooves so that 
complete assembly of set is simply a matter of screw- Heard KDKA today 
ing parts into place. Connections are automatic and on 58 meters. I am 
everlasting. 105 points of contact, yet only 4 soldered half a block from 


connections. WGN and bring in 


3 
The AMBU all-wave coils, three sets of three coils — + Pea BU 


| 





each instantly interchangeable—enable the operator to 
bring in stations broadcasting on a wave length of 
from 40 to 550 meters. Ordinary sets do not go 
below 209 meters. 


Hundreds of distributors, dealers in radio, battery 
shops, iire shops, garages, accessories and phonograph 
shops are cleaning up big with the AMBU FIVE. 
Our plan enables you to sell radio without a big 
investment. All you need is a demonstrator Set. We 
carry the stock for you. You buy at Jobber’s prices 


FIVE without inter- 
ference. 


R. Peterson. 


Ship 10 AMBU 
FIVE’S at once. 
The 2 I had were 
sold last night and 
I have many other 
customers who heard 
demonstrations and 








and sell at a handsome profit. 


Worth $115, Sells for $75.00, 


who want the set. 
AMBU FIVE is the 
greatest bargain in 





radio. 
J. McNAMARA., 
You Make $32.00 : 
The Ambu Fi if sold th Jobbe uld retail A U PLAN 
e Ambu Five if so ru Jobbers wo retai 
for $115 or more. You buy at Jobber’s price and sell MAKES YOUR 
for $75.00 make a handsome profit $32.00 and under- DEMONSTRA- 


cut all competition. The demand is so great you TION 
can make big money at once. Good territory still 
open. Don’t delay—You will profit by sending SET—FREE 
coupon, 











Mail Coupon for Plan 


Fill in and mail this free offer coupon at once. Get full details of this Amazing 
New Ambu Five. If not selling radio now, here is a quick, easy way requiring no 
big investment by which you can clean up. If already in radio business, Ambu 
Five will double and treble your profits. Get this coupon in the mail today for 
free facts. No obligation. 


AMBU ENGINEERING 
INSTITUTE 


Radio Div. 4-Q 
2632 Prairie Avenue Chicago, Ill. 


Ambu Engineering Institute 
Radio Div. 4-Q 


2632 Prairie Avenue, 
Chicago, Illinois. 
Send me free, complete information and prices and tell me how I can make big 


money in radio as representative without investment in stock. This does not 
obligate me. 


Name 
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STAR BALL RETAINERS 


for Thrust, Magneto and Cup and 
. Cone Types of Bearings 


THE BEARINGS COMPANY 
OF AMERICA 


Lancaster, Pa. | 
Western Sales Office, 1012 Ford Bldg., Detroit, Mich. 























Definite Purpose Socket Wrenches 


Socket sizes 7%” hex. and %” sq 
Length overall 10%”. 


Used on: Model T-1926. Sill to frame, 
Tire carrier tube to spring on touring car, 
rear spring perch nuts, steering knuckle 
arm and front spring hanger. 










AIDEN WURChoLL mem oe 


01628 


WALDEN-WO RCESTER 


INCORPORATED 
475 SHREWSBURY ST. 


WORCESTER, MASS. 


Yj [A ole, | 
OACESTER 
RENCHES 




















HAULS THE 
HEAVIEST 


POWERSTEEL 
TRUCKLINE 
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In Winter and Summer 


New Deal for Dealers and Jobbers 
The Turner Mfg. Co., 3ist and Roanoke Road, Kansas City, Mo. 























PISTON PIN BUSHINGS 


Write for Price List No. 16 
JOHNSON BRONZE CO. 
New Castle, Pa. 





























PREPARE 
For Cold Weather OIL TROUBLES ! 


The Coleman Exhaust Oil Heater starts lubri- 
cation in from half to two minutes, regardless 


of the temperature. Regulated by dash con- 
trol. 


Don't wait until the cold weather creates a de- 
mand we cannot supply. 


MODERATELY PRICED! READY SALE! 


(for all cars COleman Crank Case Oil Heater 


‘ except Ford) Company 
LINCOLN, NEBR., BOX 869 


Manufactured 
by 
CHICAGO ROLLER 
SKATE COMPANY 


4458 West Lake Street -_ 
Wear — ae 





























With Attached Lug Rims. 
Standardized in Wood, Wire and Disc. 


HAY ES# WHEELS 


HAYES WHEEL COMPANY, Manufacturers, 
Jackson, Michigan. 


























Alloy Weight 
With Cast Iron Efficiency 


The New Improved DeLuxe is the only 
piston built that can give you cast iron 
eficiency at almost alloy weight. 

Because of that DeLuxe iis winning one 
victory right after another in both the 
replacement and_ standard equipment 


fields. 


Write for details of our exclusive agency proposition 


STANDARD EQUIPMENT ON AMERICA’S HIGHEST PRICED 
MOTOR CARS 


THE DELUXE PRODUCTS CORPORATION 


1235S Lake Street 








La Porte, Indiana 





Subscribe to 
MOTOR AGE 


It costs you only $3.00 a year. 


























' NO TOOLS-— It’s Self-Closing | 


Repair Link for Broken Cross 

ains 
A Self-Closing Monkey Link attached with 
fingers to loose ends of broken chain closes 
and locks on first turn of wheel. Stops 
clanking—saves fender—low-priced. Box of 10 
Links retails for 25 cents. 

Write for samples and discounts. 
Distributors wanted. 




















FLOWER CITY SPECIALTY Co. 
Rochester, N. Y. 
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ROOF 16 OVERHEAD VALVE EQUIPMENT | 
For Ford and Dodge Motors 
ROOF 8 VALVE HEAD FOR FORD MOTOR 


Ba) re Power— 
ghtning Speed 
‘Ford racing cars with Roof 
Equipment are rivals on 
mile and one half mile 
tracks of the highest priced 
racing cars. Doubles the 
pulling power of the Ford 
or Dodge pleasure car or 
truck. Hill climbing and 
general road work beyond 
wildest dreams of the own- 
er Complete — ready for 
inst#lation — no machine 
work necessary. 

We are headquarters for 
all speed equipment. No 
matter what you want, 
write us. Racing quality 
—lowest prices. <A postal 
card brings you complete 
list of our specialties. 
Jobbers—Dealers—Consumers—Wr U 














ite Us. 
THE LAUREL MOTORS CORPORATION, ANDERSON, INDIANA 




















NEW 


mope. LIME STAMP 


accounts for every labor minute 


FOLLETT’S 


Prints the year, month, day, hour, 
minute, A.M. or P.M. at the exact 
moment the plunger is pressed—like 
this, for example: 


NOV 19 1920 4 31 PM 


Tells when a job is started—and when it is 
finished. There can be no dispute over the 
time charge. 


Absolutely automatic—except for winding. 
Every machine guaranteed. 





Learn the inter- 
esting details 
from our de- 
scriptive data. 


Follett Time Recording Co., 217 High Street, Newark, N. J. 
“Established Since 1904” 
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STOP! 


CRANKSHAFT 
END-PLAY, at great- 
ly reduced cost, in less 
time, without pulling 

















the motor! 





REPAIRMEN, when you can 
do a BETTER repair job— 
cheaper and quicker—by a new 
method, you discard the old 
way, don’t you? That’s what the C-A AD- 
JUSTABLE BEARING offers you in correct- 
ing Ford crankshaft end-play. Replaces center 
main bearing, stops end-play without pulling the 
motor, and delays its development. 


DEALERS: It’s a fast seller to 








Ford owners—from the individual 
to the operator of large fleets. 


Write TODAY 








Dept. 401 


BRAZIL 
INDIANA 




















MORRISON 


Automatic Double Range 
Worm Drive — 


JACKS 











Special model 
for Balloons 


—Can’t Slip or Tilt 


Flexible steel ‘‘Sure Hold’? cap prevents dangerous slipping. 
Long folding handle (36 to 72 in.) operates from standing 
position. Gets under overhanging bodies. Easy to work. 
Few turns and it’s up. Built in 11 sizes for all 

requirements up to 8 tons. Furnished as standard equipment 
on fine passenger cans, trucks, buses and Fire Apparatus for 
past 4 years. The Jack for YOUR shop. Write for sample 


for test. 
THE WOODS ENGINEERING CO., Alliance, Ohio 
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PORTABLE WOR K 
BENCH. In repair shops 
stationary enches are 


Geta Ma 


a Se | | 7 lal >. the B 
- pei bia j , the wall, and are 
ZZ  £~S locateg, at 1 } 
; . ee t tance from the car upon which |} 
SNe HR. work is being done. This |/ 
aT, necessitates many con- |}: 
, MAN 


4 
= - _ 














ey Portable Work Benches 
~~ coustion, wih heed. weed [i 
top, , shelf parti- 
tions, seasoned wood, roller jj, 
an for wm wheels. 
Made in sizes. | 
MANLEY MFG. CO. YORK, PA. || 











B & R CAPACITESTER 





TESTS ALL BATTERIES UNDER 
__ REAL WORKING LOAD 





The B & R CAPACITESTER 
is a new and unique piece of 
equipment which solves the prob- 
lem of battery-testing for every 
battery service station, whether 
large or small. 

The special rheostat allows plac- 
ing just the proper working load 
on every battery tested, dependent 
on the number of plates per cell, 
without the possibility of mistake, 
and the Heyer patented meter 
scale will indicate when the proper 
load has been reached. Then the < 
button under the thumb is pressed 
and the cell voltage is read di- 
rectly on the same meter. Weigh- 
ing only three pounds and of 
small size, the B & R Capacitester 
will test batteries in place with 
as much ease as a cell-tester. In , 





the shop, it will save valuable min- ‘ re 
utes per battery tested, as com- ie THIS TO YOUR LETTER- 
pared to a large discharge set. D AND FULL DETAILS 


PRICE $24.00 |"="="""" 


Send for special book “The 
B & R Capacitester’ 


BURTON-ROGERS CO. 
26 Brighton Ave. 


——~ ee 





Burton-Rogers Co. 
26 Brighton Ave., Boston 


I wish information on the 





CAPACITESTER. ‘ 


a s 4 a 4s > > +a Aa s 


Boston, Mass., U. S. A. 
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ROLE Perfect Positive WI R Q QO, 
Filters all dust, sand and grit out of air supply 10 
carbureter and motor. Write us for facts. 





A KLEAN-RITE Auto Laundry Fran- 
chise Is a Big Money-Maker 


Write for a copy of our booklet on ‘‘The Business 
Possibilities of An Auto Laundry.’’ It contains val- 








a ili 


Ws) \ 
Ou 


Klean Rite KLEAN-RITE AUTO LAUNDRY CO. 
1710 E. 75th St., Chicago 


OlmS 






uable information. Sent free upon request. 














ATWATER KENT 


Ignition for FORDS 
$10.80 Including Cables and Fittings. 


December 17, 1925 
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STAYNEW FILTER — 
Roch 


— EFFICIENT 




















KISSEL 


CUSTOM @ BUILT 
Kissel Motor Car Co., Hartford, Wis. 



































DIERINGER 
BUSHING REMOVER 


Any spindle bushing out in two min- 
utes! Merely insert tool, drive out 
with hammer. Full set of 3 sizes 
covers all cars. $4.59. Write - for 
trade discount. Distributors wanted. 


E. T. Dieringer, Box 282, Bolivar, O. 





























Mo'ToRs 


Fine Fours, Sixes and Eights-In-Line 
LYCOMING MFG. CO. 


© Lycoming © 


WILLIAMSPORT, PA. 




















PROTEX ~ 
TIRE CHAINS ‘yr weg 


Protex Chain Co., Inc. and prevent slip. The first scientific 





Waynesboro, Pa anti-skid device. 
>] e 




























The Book 
“AIR PROFITS” 


Shows how to get 
more work out of 


Hones a cost MBTRIU NIN AD 
pressed air for Nuala Come tae 
many pay jobs. 


BRUNNER MFG. CO. 


NEW YORE 





eran ae be me = 





A me et 








‘a — Gemceo 










will. Nt -— ane 
; —_ 
yi GEMCO MFG. CO. 
— ) . 766 S. Pierce St. 
—— - Milwaukee, Wis. 





Cr fal of 





GE a 














| Albertson & Co. 


Valve Face Grinding Machine 








Treg, 
=D) > 


wat? 


Before you buy any valve grinding machine it will pay you to investigate 
the ‘‘Sioux.’”’ Nothing like it! 


Ask Your Jobber About It. 





Sioux City, Iowa 
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Transmissions Foray Trucks, Busses | 
and Clutches Passenger Cars 


QUICK SERVICE ON COMPLETE UNITS OR PARTS 


BROWN a GEAR Co. 


SYRACUSE, N. UW. 





























Cold- ALLEN 
Drawn Wrench 
Sockets Sets 











The Allen Manufacturing Company, Hartford, Conn. 




















Radio Equipment 
W TE offer you exclusive territory anda permanent business. Westart you with 
a complete set at a price that beats competition, and the opportunity x 


\ A Word to the Dealer Who Has Never Handled x 


exclusively to handle the products of the foremost radio designer of the day. 


Get in touch with your Jobber at once —or wire Sales Department, giving his 
name and address. 





MODERNOLA COMPANY, Inc., Johnstown, Pa. 


DELANO RADIO 

















HG. Cooler nut 


FOR ALL CARS—S$I5 to $40 


| SHOCK ABSORBERS 











“RAMCO 


INNER | RINGS 


fit behind piston rings and keep them in perfect con- 
tact with the cylinder walls at any motor speed or 
temperature. 


RAMSEY ACCESSORIES MFG. CORP., ST. LOUIS, MO. 























YW 


\) 
ie a ring. 
Wilkening Mfg. 


S\\\ Company 


SE SGON SSAANQ 15th and Mt, Ver- 
Philadel- 


SS PRs Qn SEE 
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". ALLEN. PROCESS MUGHE & Boext? | 
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QUALITY—PROFIT—TURNOVER. 












American Hammered Piston Ring Company 
_ BENE, Maryland 
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Litchared. 


The Packard Electric Co. 
Warren, Ohio 























The Money-Making Line— 
WILLYS-OVERLAND 


Fine 


MOTOR CARS 

















Rubber Tubing for the Trade 


EKLA radiator hose—All-Rubber or Cloth- 
Inserted, tire pump hose and windshield 
wiper tubing, all in standard lengths, will 
show you better profits and your custom- 
ers better service. 

Insist on EKLA Brands when buying 
these items. 


THE ECLAT RUBBER COMPANY 
Cuyahoga Falls, Ohio 














Johns-Manville 


ASBESTOS BRAKE LINING 














They Won’t Come Back 


Those jobs won’t come back showing oil 
passing, compression loss and crank-case dilu- 
tion if you use a Hall Hone. The Hall makes 
ome both round and parallel. Ask your 
jobber 


THE HALL MFG. COMPANY 
512 Hall Bldg., 1600-06 Woodland Ave. 
Toledo, Ohio 

















“As Silent as a Shadow” 


Quincy Compressors 


Quincy, [Illinois 
J-538 








awneer 


SOLID COPPER 


STORE FRONTS 


Write for Special Book Garage Front 


THE KAWNEER CO., 3124 Front St., Niles, Mich. 

















Thompson Silcrome Valves 


—also, King Bolts, Spring Bolts, Tie-Rod Bolts, 
Bushings, Tappets, and Starting Cranks. Supplied 
for replacement by selected jobbers. 


Thompson Products 





TRADE MARK 














CLEVELAND, OHIO 

















Always Insist Upon 
Genuine 
Apex Innerings 


Most good 
Jobbers stock them 





Write for If it isn’t an Apex—It isn’t an 
Attractive Discounts Innering 
THOMSON MEG. CO. 
Dept. C Peoria, =. 




















ORIGINAL 
BOSCH units 
bear the full 











the trade 

mark shown 

Petal ethionelacticmie) a iatttel ORIGINAL BOSCH at left. These 
Automotive Fquipment will be sent to any Dis tfc oo ~_ 
ecleltices eum Ola lisame) mn ioa aac ie tele mmol mace tat Bosch qual- 
ROBERT BOSCH MAGNETO CO., Inc. ity-famous 

109 West 64th Street New York, N. Y. since 1887. 


—_—— 


























Sells Quick at 


$1.25 


Retail 










TASCO 


Gas Gauge for 
FORD, 
CHEVROLET and 
OVERLAND 


THE AKRON-SELLE CO. 
o1u0 ‘vory 














CLASSIFIED ADVERTISING 





PARTS 


PATENTS & PATENT ATTORNEYS 


BUSINESS OPPORTUNITIES 





HOUSE OF A MILLION 
AUTO PARTS 


The largest stock of new and used car and truck 
parts in the world. We have everything. Always 
mention model and serial a in order. Write 
us. All inquiries answered prom 
DOUGLAS AUTO AARTO. Co., INC. 
2903-5-7-9 South State St., Chicago, II. 


Attorney-at-Law and Solicitor of Patents 
Cc. L. PARKER 


Formerly Member Examining Corps, United 
States Patent Office 
American and foreign Patents secured. Searches made 
and validity. Patent suits 
conducted. Pamphlet of instruction sent upon request. 
McGill Building, WASHINGTON, D. C. 


to determine patentability 





FOR SALE—Well established garage business in thriving 
North Georgia city. Located on Dixie Highway. Large 
number regular customers and splendid tourists’ trade. 
Complete repair and accessory business with agency for 
popular car. Ideal living conditions. Capital invested 
$14,000. Yearly gross business $50,000. Prospects for 
future expansion very bright. If interested write Reeve 
Garage, Calhoun, Ga. 








FOR SALE—<Automobile business and modern garage with 





AUTO PARTS 


SAVES 50% TO 75% ON ALL CARS 
New —< avon | yy -_, a 
otors—Rear Systems, etc re or te 
Pro rvi t 
7 INDIANA AUTO PARTS CO. Milo B. "Seawene ry” 
608-10 N, CAPITOL AVE., INDIANAPOLIS, IND. Offices: 
LARGEST CAR WRECKERS IN INDIANA 











PATENTS 


Secured, Trade-marks and Copyrights Registered 
references. Established 1864. 
Registered Patent Attorneys. 
St., ashington, 
10 Monadnock Block, Chieago, TT 


dwelling adjoining. Popular agency. Wonderful oppor- 
tunity in thriving town. Center of hard roads. Address 
Box 6256, Motor Age, 5 S. Wabash Ave., Chicago, II. 








FOR SALE 





FOR SALE—Rajo Ford Racing Car, ready to race not just 
to sell. Quitting racing, reason for selling. For details 








call or write, Irving H. Stamets, Woodstock, Illinois. 
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The Advertisers’ Index is published as a convenience and not as 
a part of the advertising contract. Every care will be taken to 
index correctly. No allowance will be made for errors or failure 


corrosion <r ie 
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Co. 93 
One of the very valuable uses for Key Graphite Atwater-Kent Mfg. Co. o- 
Paste is on Battery Terminals. It is far better Parsan-Ot8 Oo. The _ Laure 
than vaseline or grease as it is absolutely acid- hii iid aan . aeosl 
proof and prevents sulphation from damaging fo —_— 
° > . > Flower City Spec. Co. 90 
the battery. Compounds mixed in oil will not — 
° ° ° Bearings Co. of America 30 Follett Time Recording Co 91 
check this destructive action, and Key Paste in 
contains no oil. Biflex Corp. 67 = Fostoria Screw Co............0........ 61 
Use it in your service work. Sell it to the car eens eamaie on a a ice _ 
. 2nd Cover McQu 
owner for this use and many others such as sical " a 
sch, hobert, eto Co....... Mode 
SEALING GASKETS; on SPARK PLUG - ) 
THREADS; on SPRING LEAVES; on mapes & Vester Os., Ene... 5% a 
HOSE CONNECTIONS; on all BOLTS TO Broderick & Bascom Rope Co. 99 M+ ‘Tension King Cow Ine... 9 Moto 
PREVENT NUTS RUSTING ON; for MAN- Brown-Lipe Gear Co. 92 Gates Rubber Co................... veseeeeee “3 Multi 
IFOLD AND TIRE RIM PAINT. a 92 «Gaylord Mfg. Company............. 85 Murrs 
Gemco Mfg. Co............................... 92 
Buick Motor Co. 53 
KEY BOILER EQUIPMENT CO. | purton-nogers py GEMEFA Blectrie CO. oon 8 
-Rogers Co, 
i —s a Ps y bieceeeses 88 loc 
27TH AND McCASLAND AVENUE a Nash 
EAST ST. LOUIS, ILL. Norlij 
North 
If your distributor cannot supply you, send us his name . 
with 10c to pay cost of mailing and we will send you a Cadillac Motor Car Co.. 49 Hall Mfg. Co......... a 93 
liberal size can for trial purposes. Chevrolet Motor Co... Be Cover  mieces Wes Wheil Co... _ 
. Oakle 
Chicago Roller Skate Co............. 90 Hua Motor Car Co...Front Cover 
e udson Motor Car e 
-----Send for Trial Can----~ 


Chicago Solder Co.. 89 Hydraulic Brake Co.............. . Ki 
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\ Key Boiler Equipment Co. i Classified Advertising Section... 93 

y 27th and McCasland Ave., East St. Louis, Il i ne . . Packs 
Enclosed find 10 cents for which please send me a trial can of i _ Crank Case Oil Heater _— 

I Key Graphite Paste. | Co, 90 
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Johnson Bronze Co....................... 90 
Johns-Manville, Ince...... en Re 93 
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Key Boiler Equipment Co......... 94 
King-Seeley Corp. 00 & 51 
Kissel Motor Car Co.............. ae 92 
Klean-Rite Auto Laundry Co....... 92 
Laurel Motors Corp. 91 
Lincoln Products Company........ 92 
Lycoming Mfg. Co. 92 
Ca 91 
McQuay-Norris Mfg. Co............... 64 
Modernola Co., Inc..................... 92 
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Motor Wheel Corp......... Back Cover 
Multibestos Co. 08 & 59 
Murray Rubber Co. 70 
Nash Motors Co.................2-cceceeeeee 6 
Norlipp Company, The.................. 72 
North Bros. Mfg. Co. 3 
Oakland Motor Car Co................. 55 
Packard Electric Co..................... 93 
Penn Rivet Co. 69 
Prest-O0-Lite Co., Inc. 76 
Protex Chain Co., Inc. .. 92 


Quincy Compressor Co... 


Ramsey Accessories Mfg. Corp. 92 
Reliance Mfg. Company................ 74 
Rickenbacker Motor Co............... 84 


Russell, Burdsall & Ward Bolt 











Reeve ne 57 
Staynew Filter Corp. 92 
Studebaker Corp., The 5 
Thermoid Rubber Co..................... 63 
Thompson Products, Inc............. 93 
ee 93 
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U. S. Electrical Tool Co............. 60 
Velie Motors Corp......................... 77 
Walden Co., The............................ 4 
Walden-Worcester, Inc................. 90 
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Wilkening Mfg. Co....................... 92 
Willys-Overland, Inc..................... 93 
Woods Engineering Co................. 91 
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and now I| 
can forget 


my chain troubles” 





That is the thought that 
your customers can drive 
away with when you have 
equipped his motor with 





SILENT 


99 





CHAINS 


The reason, of course, is the wonder- 


ful reputation for 


HIGH MILEAGE 


which has been earned by 
years of wonderful perform- 
ance in all kinds motors and 
under all sorts of conditions. 


Ask your jobber 


THE WHITNEY MFG. CO. 


HARTFORD 


Connecticut 
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HE gilded giraffes, the pink elephants, the spirited horses and whatnot 
mounted on the rapidly revolving circular platform of the carousel, with 
bright lights, fluttering flags and its 60 horsepower organ blasting out some 
blood curdling jazz tune, is a real thriller to the kids—but what is a more inani- 
mate thing than that same carousel standing still—dead, and thereby hangs 


the tale: 


If the stock is not turning the nickels 
and dimes are not coming in for the 
proprietor, — and the same thing ap- 
plies to any other line of business. 


Now that inventory time is here clean 
out the shelf loafers that have done 
nothing but occupy valuable space and 
eat up the profits you made on other 
lines—replace them with products for 
which there is a constant demand. 


The G-H line of Tension Rings, Brake 
Springs, Valve Springs, Clutch 


Springs and Piston Pin Retaining 
Springs offers an unbeatable combina- 
tion of popular products widely used 
in the replacement field. 


All G-H products are packed in prop- 
erly labeled boxes—a convenience and 
Saving in stocking. They are priced to 
show a liberal profit, the original in- 
vestment is small. The market is un- 
limited and the turnover is fast. 
Write for the proposition that will 
help you make 1926 your banner year. 


G-H Tension Ring Company, Inc. 


8 East Mount Royal Avenue, Baltimore, Maryland 


| VALVE = CLUTCH 
SPRIN GS : 


SPRINGS : 
‘Hoyo y 





RETAINING | 


\\ BRAME 
| SPRINGS |t 


SPRINGS 
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for Economical Transportation 


million 
cars in 1925 


Never before has any manufacturer of gear-shift 
automobiles even approached Chevrolet’s total pro- 
duction this year of over a half-million cars. 


Chevrolet is the world’s largest builder of cars with 

modern 3-speed transmissions—a position won and 

being held by providing high quality at low cost. 
CHEVROLET MOTOR COMPANY 


DETROIT, MICHIGAN 
Division of General Motors Corporation 


Touring - $525 
Roadster - 525 
Coupe - - 675 
Coach - 695 
Sedan - - 775 
oa - - on 
Teuck Chassis 550 


ALL PRICES F.O.B. 
FLINT, MICH. 














O one find of wheel 
is as far advanced over 
any other sind, as the 
‘Tuarc Type H 1s advanc- 
ed over sfee/ wheels of 
every other manufacture. 


MOTOR WHEEL CORPORATION, LANSING, MICH 
WOOD WHEELS - STEEL WHEELS - STAMPINGS 











